


Heating Weeklp 


Peasant girls, Taormina, Sicily, getting 
water from public fountains. To ac- 
company our picture series 


‘*The Manufacture 
of Faucets”’ 








Beyond all 
previous ideas 


























Corrugated heating surfaces Back-and-forth fire travel 


The Weil-McLain Boiler, as built 
today, is far in advance of all 
previous ideas. It conquers fuel 
waste, operates with unusual 
efficiency, offers your customers 
value beyond comparison. The 
result, from your standpoint, is 
more customers, happier owners, 
amore profitable boiler business. 


Weil-McLain Company 


Manufacturing Division Jobbing Division 
Michigan City,Indiana Chicago, Illinois 


= ap willt 
4 Neil-McLain 
BOILERS 


“SEE THE WEIL-McLAIN: BOILER’ JOBBER:IN YOUR TERRITORY” 
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The deed is everything; the fame nothing. 
— Goethe 


A good job well done always gives the 
doer that fine feeling of satisfaction that 
we all like to have. 


Your work of installing YOGEL Frost 
Proof Hydrants and Closets will always 
be a source of joy to you. 


Your customers will always tell you that 
VYQGEL installations are giving the 
greatest satisfaction and that, in the 


end, is what you are striving for. 
Why not get in on the YVYQGEL Spring 


and Summer profits, right away? Write 


for full details today. 


Jos. A. Vogel Co. 
Wilmington, Del. St. Louis, Mo. 
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; Hoffman No. 3 In- 


stantaneous Auto- 
matic Gas Water 
Heater. Main coils 
cut away to show 
patented pr2-heat- 
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Cut-away view of 
Hoffman Master 
Automatic Storage 
System (vatents ap- 
plied for.) Note the 
combustion cham- 














ber design. 
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HEAT WITH UNIT HEATERS 


They Cost Less 


SUALLY the better way 


costs more but pays in the 
long run, but in the case of 
PEERLESS Unit Heaters (used 
in place of ordinary radiators) 
the modern method costs less. 





Unit Heaters save valuable floor 
and wall space, cost less to in- 
stall, and provide better control 
of room temperature, quicker 
heating, and more uniform dis- 
tribution of heat — without 


extra drain on the boiler. 





Send for catalogue. If you wish 
_to see our local sales representa- 
tive, please so state. 


Peerless Unit Ventilation Co. 


Incorporated 
Skillman Ave.’and Hulst St. (D) 
Long Island City, New York 
Officesfin principal cities 
throughout the country. 


The accompanying picture shows two 
suspended-type PEERLESS Unit Heaters 
used by the Otis Elevator Company. 





EERLESS 


UNIT HEATER 
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tchitects as well as the public 
re the ordinary Mixing Valves on 
unt of their quick change in temp- 
erature. Your shower problems will be 
solved if you use the Rydal Rotating 
Dial Mixing Valve, since it will permit 
the changing of the temperature of the 
water two degrees at a time. Two com- 
plete turns of the Rydal are required to 
accomplish what the ordinary valve at- 
tempts todo in a half turn. All working 
parts are removable from the front on 
both exposed and concealed types of the 
Valve, making rewashering easy. The 
Rydal is adaptable to any type of shower 
or spray bath requiring '-inch con- 
nections. 
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It is illustrated here with the Karlton 
Shower because the latter fulfills the de- 
mand for a super-fine combination. Note 
the heavy cast brass rose sprays with 


ball joints. 
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a 
| 


nF 


The cut also shows an outline of the 
Berwyn Bath Fitting—a universal fix- 
ture that will fit-any built-in tub. The 
Berwyn has the following points of 


superiority: A 


OR 





It is the only sanitary pop-up waste bath 
fitting on the market. The stopper is placed 
at-the tub outlet and no;water circulates 
around concealed dirty pipes. 


The operating device is exposed oulside of 
the waste arm and overflow. > 

Slip joint under floor arm is furnished 
with lead packing insuring a permanent 
water tight joint. 





No complicated mechanism to ‘get out of 
order; easily and quickly installed. 

A modern fixture for. modern plumbing at 
a reasonable cost. 


‘Brass Wor«S, PHILADELPHIA, Pa. 
PHILADELPHIA, PA. SAN FRANCISCO, CAL. 
RICHMOND, VA. JACKSONVILLE, FLA. CHARLOTTE. N.C. _ ine 
WEST PHILADELPHIA, PA. WILKES-BARRE. PA, MACON, GA, - ox. 
ASHEVILLE. N. C. "WILSON, N.C. mae 


manent. A. Dot! 
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BAREHAM & SAUNDERS, 

366 E. Main Street, Rochester, N. Y. | 
Gentlemen: Please send me full details about the 
Plumbers’ and Steamfitters’ Price Guide and how | 
it will help my business. D. E. 4-2-27. 


Address 
City.. 


State. 


| 
| 
| 
Name. veawkheewess hho ase 
\ 
\ 
| 
\ 
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—— | You can’t go 
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on guesses 


When a customer approaches you for prices 
on work, be able to give him the correct 
figures. 


Guessing and wide approximations will give 


that customer the opinion that you do not 
know your business. 


Get the Plumbers’ & Steamfitters’ Price 
Guide—the standard price guide of the in- 
dustry for twelve years. 


It permits of no guess work. The information 
necessary for immediately determining your 
selling price is contained in these pages. 


In figuring bids, this guide eliminates the 
possibility of forgetting or leaving out an 
important item, and thus losing perhaps 
many dollars. 


Send at once for full information concerning 
this remarkable time and money saving book. 


BAREHAM AND SAUNDERS 


Publishers of the Plumbers’ and Steamfitters’ Price Guide. 
Published and used by Plumbers and Steamfitters since 1912. 


366 E. Main St. . Rochester, N. Y. | 
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Read these reasons for 


Quiet May Dealers’ Success 
They can help you to bigger profits! 


Quiet May dealers get the business. Their success is outstanding in the oil burner industry. The 
Quiet May dealer sells his product more intelligently—he guarantees satisfaction to his customers with 
greater confidence—because he knows the Quiet May. He knows how to sell it—how to instal! it— 
how to convince his customers that the Quiet May is the most efficient, dependable heating system that 
has been developed to date. 










Our all-inclusive co-operation with our dealers makes this possible. 











Sa 7d SEE ET EI 





1. QUIET MAY DEALERS BENE- 2. EXPERT SELLING ASSIS- 
FIT FROM OUR FACTORY IN- TANCE is ready not only for dealers, 
STRUCTION. When a dealer first but for all the salesmen working under 
joins our organization, he studies the them. Quiet May dealers are not 
Quiet May at our factory. He masters handicapped by haphazard selling 
every phase of its manufacture. He is methods. Attached to our organiza- 











: - - —_—- - — = 
} iy if 
) Let us show you how our | - ar | sands of homes. The May Oil E 
° extensive advertising pro- Burner Corporation is the . 
sete aielani: sani tae fastest growing concern in ; 
gral a A se Wi h the oil burner industry. Its i, 
" Quiet ay dealers. Wit reputation is unquestioned, : 
t national magazine adver- its resources immense. G 
tisingin theSATURDAY | A few highly desirable fran- fi 
EVENING POST and chises have not yet beentaken. j 
: other magazines—co-op- 8. OUR IMPROVED DE- Let us give you all details of 
erative newspaper adver- finances our dealers sales for them. the proposition we can make 
tising—a scientifically Py ager ann ean vee | you—the business that we 
e planned direct-mail cam- large penccntage of homeowners {|}  a88ure for you asa Quiet May 
“ Sa dilieda sae to buy the Quiet May who could dealer! But get in touch 
a Depts teil pul stor sesee ie with us at once. Mail in 
returns—as well as strik- ful of all our co-operative features. the coupon today! 
1 ° e 
" ingly effective store and |i ----------. The QUIET MAY is manufac- 
window displays for deal- tured in all cycles and currents. 
ers—a profitable business Both the Domestic and Industrial 
2 is iStne for every Quiet MAY OIL BURNER — a van Burners are approved 
: yy the Underwriters Laboratories 
; May dealer. CORPORATION for electric ignition and automatic 
] 
4 Factory and Executive Offices, Baltimore, Md. control. 
‘ The Quiet May has proved BRANCH OFFICES seis | 
§ ; its superiority. It is giving 31 Madison Ave., New York; 35 East Wacker It will No: veo eto: 
e complete satisfaction in thou- Chicago "88 Terminal Sales Building, Py od 
’ 3500 East Biddle St. Baltimore, Md. 
Gentlemen :— 
Fs Please give me complete details of the 
i 1927 QUIET MAY SALES PLAN and 
your proposition to dealers. It is my 
( | if | y 1 M \ \ understanding that this request in no way 
obligates me. 
My name 
- AUTOMATIC OTT, BURNER | Siblithliscsosiaseuns a 














familiar with every superior feature 
that it offers. He knows the Quiet 
May as he could never know it in any 
other way. 


Naturally, he finds it easier to sell and 
to install. And the satisfaction of his 
customers brings him a steady increase 
in business. Enthusiastic owners are 


tion are trained sales experts. Men 
with years of experience. Men who 
know how to locate oil burner pros- 
pects and get the sales These men 
are ready at all times to help dealers 
train their salesmen in this important 
work. They bring to the dealers’ sell- 
ing problems specialized sales experi- 
ence that produces results. And 
profits. 





his greatest asset. 
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AMERICAN 
TaQQLS 


Absolutely Unbreakable 


American All-Steel 
Solid-Steel Tool Chests 


AMERICA HH 
N Pip MAUI 
CHicacg Am co. 


The American Tool Chest is the very best that the market has to 
offer. It is of solid steel construction—all parts are welded and 
re-enforced. No bolts or rivets to work loose. 


The American Tool Chest is absolutely unbreakable—there are 
no wooden parts to crack or cause trouble. There is nothing 
“assembled” about the American Chest—it is all-steel and solid- 


steel. Easily packed, handled and carried. Finished in attrac- 
tive, durable olive green lacquer. 


Made in Sizes: 


Depth Width Length Weight 
LS eee 11 in. 12 in. 24 in. Approx. 65 lbs. 
SY 16 in. 17 in.  36in. Approx. 105 lbs. 


AKIN, 


. 


Write for net prices or discounts today or see your jobber. 


CATALOGUE OF ALL AMERICAN TOOLS 
SENT ON REQUEST 


American Pipe Tool Company 


Harrison Street and Kolmar Avenue 
Chicago, Illinois 
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This can be done hundreds of thousands 
of times - 














This bellows is the heart of the Sylphon 
sl Packless Expansion Joint. It is drawn 
ge and formed seamless from specially pre- 
pared metal, and is the most flexible, yet 
durable, expansion unit known. 


Ps 


Packless Expansion Joint 
for steam heating risers 


BVIATES the use of “expansion loops” with their waste of valuable story-height space; of packed or “‘sliding 
sleeve” expansion joints with their repacking requirement, which is an almost impossible job in the case of a 
riser concealed in furring. Besides, the packed joint may be loose enough to leak; or tight enough to jam. 


Steam Tight, Yet Free to Move Without Jamming 


The new Sylphon Packless Expansion Joint, because it contains the well-known, seamless, all-metal Sylphon Bellows, 
which acts as a continuous yet flexible barrier against the escape of steam, is steam-tight at all times, requires no 
attention, yet has perfect freedom of motion without risk of jamming. 


Easily Installed Right in the Vertical Riser 


The cost of assembling a large expansion loop on the job is generally more than the cost of a Sylphon Packless Expan- 
sion Joint; and, besides, you can install one of these joints in the lines as simply as any other single pipe fitting, and 


it is as permanent as any other part of the structure. 


If you would avoid damaging strains on pipe work, and tapping of radiator branches, install Sylphon Packless Ex- 
pansion Joints in all heating risers. 


Ask for Bulletin KEJ-100, which gives full data, dimensions, list prices and shipping weights. 


THE FULTON COMPANY KNOXVILLE,TENN. 


ORIGINATORS AND PATENTEES OF THE SYLPHON BELLOWS 


SALES OFFICES IN: New York Chicago Detroit Boston 
and all the Principal Cities in U. S. 
Canadian representatives: Darling Bros., Ltd. 
120 Prince Street, Montreal, Canada 


Philadelphia 


European representatives: Crosby Valve & Engineering Co., Ltd. 


41-42 Foley Street, London, W. 1, England 
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| Why does the runner save a sprint for the finish? 
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A comparison that will help you 


sell Fairly Rated Boilers 


UST as Reserve Capacity enables the runner 

to sprint at the finish, Reserve Capacity in 

a boiler enables it to speed up on cold mornings, 
or in extra cold weather, and provide a large 
volume of heat quickly. Such a boiler in ordi- 


nary winter weather will keep the house warm 


while operating at less than its maximum 
capacity. Which is of course the way a boiler 
must operate ifit is to heat ahome economically. 


That’s no news to architects and heating con- 
tractors. But it is news to the boiler buying 
public. It’s news presented so they can easily 
understand it. And once boiler prospects do 
understand that Plenty of Fire Surface Fairly 
Rated is the one answertotrue heatingeconomy, 


the day of the over-rated boiler will have 


THE H-B-SMITH 





“Used nm fine homes and buildings se 1860 
e © 
THE H. B. Smith Boilers for steam, hot water 
and vapor heating; radiators; and hot water 


supply boilers; for every and size of private Burner.” 
” office buildi ic buildi ° 


type 
factory and public 


THE H. B. SMITH COMPANY, 
Dept. A-32, Westfield, Mass. 
Gentlemen: (1 Senda 


. BOILERS & RADIATO RS _y copy of your new book- 


let on Boiler Ratings. 
0 Also send me a copy ies Ri ios oes ik dawns Gtk kA Cosette aceon 
of your booklet, ‘‘Does 

it Pay to Install an Oil Stroet...............++.-. 


passed. Because no person who clearly under- 
stands the facts would ever waste money on an 


over-rated boiler. 


We are telling thousands of boiler prospects this 
story in our national magazine and newspaper 
advertising in a definite attempt to help you sell 
Fairly Rated Boilers. A further help in this 
direction which every architect and heating 
contractor should have is our 32-page booklet, 


“Guaranteed Heating Satisfaction at Minimum 
Cost—The Truth about Boiler Ratings.” 


The coupon below will bring you a 
copy by return mail, with our compli- 
ments. The H. B. Smith Company, 
Home office and works: Dept. A-32, 
Westfield, Mass., Sales Offices and 
Warehouses at: Westfield, Boston, 


New York, Philadelphia, Cleveland. 


April 2, 1927 





« 












1927 





nn 2, 1927 


A Letter from 


Nye Nipple Wrench 
34 1114 Wrench 21% 4% 
Net Price, Each....... $1.00 


Oe—— 


Nye Nipple Wrench 
Ratchet Handle 
MR DOR. oatdcskwee ts $4.00 





Nye Four-Way Solid 
Die Stock 
Complete with %, 4%, % 

and 1-inch Dies. 
Net Price............ $12.25 





Nye Three-Way 
Armstrong Pattern 
Die Stock 
Complete with 14, 34 and 

l-inch Dies. 
Net Price............$12.34 





Nye Self-Locking Vise 


Ne: G0 $5 00:9" .....455. $2.82 net 
No. 10 % to 244”...... 3.34 net 
No. 20 % to 34"...... 5.00 net 


No. 30 % to 4’...... 7.33 net 
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Harry G. Nye 


April 2, 1927 
To the Plumbers and Steamfitters of U. S. A. 


Fellow Citizens: 





Along about now the papers are full of stories about floods, 
and every time Noah reads one he laughs. But I wonder if a 
pipe ever busted in the ark? Laughing at the other fellow's 
trouble is one of our favorite indoor sports. It's the other 
fellow's trouble; that's why we can laugh. 


When a pipe busts in somebody's basement it's the other 
fellow's basement, so why hurry? There isn't any profit in 
these please—come-right-over calls, anyway, so what's the 
rush? But I wonder? We have a theory around here about the 
small job that may be all right or all wrong. 


There wouldn't be any profit in putting one cutter—wheel in 
the air mail to some fellow down in Texas or up in Maine. But 
if one of you fellows ever wires for one, we'll get it to you 
if we have to put the office boy on a horse and spend $111.40 
to get it there. We think it pays. 


This letter is about the small job, because sometimes the 
small job makes a big friend. Most of us would rather put in 
a bath-tub than a fuller ball anytime. But sometimes the 
fuller ball leads to the bath-tub. And sometimes it doesn't. 


But you never can tell. 


You will never make any money plugging up leaks, but you will 
make friends. A leak in the basement is a small thing to you, 
but it is a big thing to the woman whose old furniture is 
afloat. The quicker you get to her on the small job the 


quicker she will come to you with the big one. 


The bible says, so I have been told, "Despise not the day of 
small things"——meaning the day when all that comes in is an 
SOS from some woman whose drain is backed up. I bought a 
collar button in a store the other day, and they waited on me 
so promptly I went back there and bought a suit of clothes. 


So, when you read this letter, don't hesitate to shoot us back 
an order, if it's only for a cutter—wheel. It won't make me 
mad. Of course, if you tell us to include a couple of die 
stocks, that won't make me mad, either. It will be a big 
thing to us; and a big thing to you, if-it starts you to using 


Nye Tools. 


Despise not the day of small things; it may lead to big 
things. 
Yours Hopefully, 


frag, J ye 


OTHERWISE KNOWN AS 


THE NYE TOOL & MACHINE WORKS 


MANUFACTURERS OF HIGH GRADE PIPE TOOLS 


4120-30 Fullerton Avenue Chicago, Illinois 


Copyright 1927 by Harry G. Nye. 
All rights reserved. 
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Reuben N. Trane, — % 
President, 


The Trane Co. 





Trane Topics 


Another County 
Heard From 


This month Mr. Chas. 
Boone, of the firm of 
George H. Kennedy 
(Detroit, Mich.) breaks 
into our ‘‘column”’ 
with this enthusiastic 
comment on Trane 


Vapor Heating: 
“Both Mr. Kennedy 


and the writer are en- 
thusiastic boosiers of 
the Trane System of 
Vapor Heating, which 
is evidenced by the 
number of jobs we have 
installed the past year, 
25 or over, which in- 
cluded the Stephenson 
Building, recently fea- 
tured in your advertis- 
ing. Every one of these 
jobs is giving entire 
satisfaction, and we are 
proud of them. 


**Your branch office has 
been of immense help 
to us in straightening 
out minor troubles and 
has gone to all sorts 
of bother just to please 
our customers and our- 
selves. That is the kind 
of service that makes 
a fellow bubble over 
with enthusiasm for 
the Trane System. 


‘“*We are convinced that 
you have the best Vapor 
Heating System on 
earth.”’ 


It is experience like this 
which has established 
the confidence of heat- 
ing men in Trane prod- 
ucts and service. 


Jy Ge ks 








oe, 


“Easy on the Back” 


One of Many Striking Statements 
from Contractors Who Tested 
Trane’ Heat Cabinets - - - 


When Trane Heat Cabinets were offered to 
the trade on 60 days’ free trial, orders poured 
in by wire and-mail. Contractors in every 
corner of the country tried Heat Cabinets in 
their homes, shops, and offices, or on their 
‘“‘pet’? heating jobs—then wrote the most 


remarkable group of letters in the recent 
history of heating. 


Results exceeded every expectation. To a 
man, these contractors see in Trane equip- 
ment a new future for the heating industry. 
Some seized on one point, some on another. 
The contractor who wrote ‘‘Easy on the 
Back”’ said a volume—for the Trane Heating 
Element weighs only 1-10 as much as equiva- t 
lent cast iron radiation—but that is only a 
fragment of the story. 


Read some of these letters from men in your 
trade, telling their personal experiences and 
reactions. Then you will understand why 
Trane Heat Cabinets are acclaimed every- 
where today as ‘‘Successors to the Radiator’”’ 
—the big, new development for greater heat- 
ing comfort and room beauty. Write for 
‘‘Heat Cabinet Testimonials.”’ 


THE TRANE COMPANY 


(Established 1885) 
204 Cameron Ave. La Crosse, Wis. 


TRAN E 


aes Tiina aS 
CONCEALED HEATERS 


Heating Specialties and Pumps 


*Not hidden or recessed radiators, not radiator 
shields or screens. An entirely new type of heating 
unit, replacing radiators. 
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Belween Ourselves. 


The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


HE REAL ESTATE SALESMAN WAS 

warming to his task and the prospect was nearly 

sold. Still there was some hesitation as to-whether 
or not the property in question would be a profitable 
investment. The salesman pulled out of a portfolio two 
photographs, one of a certain corner several years ago, 
and one of the same corner today. Over the photos was 
the caption, “Then and Now.” The prospect bought 
the property. He could remember when that other cor- 
‘ner had looked as it did in the first picture, and he knew 
what it looked like now, so he felt that with the growth 
of the city, his property would also look something like 
a business district some day. E. P. Nittinger of Santa 
Monica, Calif., recently applied the same principles of 
selling to a float, and Milt Marvels writes about it this 
week, Milt titles his story in the same way that the 
real estate salesman captioned his photos, “Then and 
Now.” One of the important things which differentiate 
“then” from “now” is the matter of overhead. Mr. 
Nittinger’s history dates back as far as 1904, and at that 
time he was liable to forget that little item. But “now” 
it goes into every estimate. If it didn’t, Mr. Nittinger 
wouldn’t be the successful master plumber that he is, and 
Milt wouldn’t be writing about him. This story is an 
interesting one from a merchandising standpoint, and 
shows some good examples of plumbing advertising. 


AST WEEK THE SCHOOLMASTER SAID HE 
feared that his readers were scared out of some of 
the problems on account of the difficulties encountered in 
reading plans and making elevations from them. R. M. 
Starbuck, Jr., sets out this week to help those who want 
such information and writes on “Making Plumbing Ele- 
vations.” He works on the theory that the only way to 
be able to read plans intelligently is to become able to 
make them yourself, and shows how this is done. A 
lot of valuable information is contained in this article 
for anyone who needs training in drawing plans, or any- 
one also who needs a little brushing up on the knowledge 
he already has. 


’ 


HIS ISSUE OF “YOUR WEEKLY” MARKS 

the half way point of the faucet series which has 
been running for some time. On the cover is a photo- 
graph taken in Sicily, and shows one of the older meth- 
ods of drawing water, still in use in that country. That 
we are far ahead of other nations in the matter of sani- 
tation is a well known fact, and progress is still being 
made. One of the best ways to keep abreast of the times 
is to know something of the processes used in manufac- 


turing plumbing and heating materials. When new ones 
are developed you will then understand them much bet- 
ter. The purpose of this manufacturing series, which 
is now covering faucets, is to acquaint those who have 
not the opportunity to see it personally, with some sort 
of outline of how the various materials are made. The 
information in the series was gathered at first hand and 
is, therefore, authentic. It is almost a duty of every 
plumbing and heating contractor to learn about the manu- 
facturing end of the business, and this is an opportunity 
which you shouldn’t pass up. 


HE CHAIRMAN OF THE ROUND TABLE 

discusses several answers to the recent question on 
“Why Water Leaves the Boiler.” Trouble with water 
leaving the boiler has often baffled some of the best 
heating men in the field, and the trouble made an in- 
tensely interesting discussion for the Round Table. After 
going into Cetail on the many answers received, the 
Chairman explains carefully how the trouble was over- 


come, and what causes the condition. 


SHORT TIME AGO THE FIELD SECRE- 

tary of one of the state associations wrote in to 
ask how many members of his association were using 
the Advertising [Editorials published by “Your Weekly.” 
His point in wanting the information was that he had 
an idea that not enough master plumbers and heating 
contractors are taking advantage of this aid to creating 
new business. He wanted to report to his association 
that they were asleep as far as advertising was con- 
cerned. In looking up the answer to his question, we 
found that as far as his state was concerned, the record 
of Advertising Editorial users was not very impressive. 
There is no doubt that plumbing and heating men are 
not doing the advertising that should be done. Every 
merchant in your city, regardless of whether or not he 
sells the same line of goods as you do, is one of your 
competitors. He, like you, is out to get as large a slice 
of the public’s dollar as possible, and if you don’t get 
it, he will. He undoubtedly advertises. Advertising is 
the best means in the world of letting people know what 
goods or services you have to offer them. These Adver- 
tising Editorials, which run every week (turn to Page 80) 
make advertising a simple operation for the user, and 
he should take advantage of expert advertising advice. 
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JUST SNAP THE SWITCH 


—AND THE NEW ‘“TOLEDO’’ UNIVERSAL POWER DRIVE 
AND POWER DRIVE HELPER DOES THE WORK FOR YOU 





It’s hard to imagine anything easier to operate than the new ‘““‘TOLEDO’”’ UNIVER- 
SAL Power Drive and Power Drive Helper with ‘‘TOLEDO”’ tools for cutting and thread- 
ing 44 to2in. pipe. When there are larger sizes to handle the Power Drive will instantly 
convert ‘*‘TOLEDO”’ geared tools into highly efficient power machines. 


Just snap the switch and the thread is cut or the pipe cut off. Another turn and 
the dies are quickly backed off the completed thread ready for the next piece to be 


cut or threaded. 


Speedy in operation—easy to handle—portable and compact. You should investi- 
gate the merits of this new equipment. Drop us a postcard today. 


YOU ARE SURE OF SATISFACTION AND EFFICIENCY IF YOU INSIST ON 


ee 


THE TOLEDO PIPE THREADING MACHINE CO. 
TOLEDO, OHIO NEW YORK OFFICE, 72 LAFAYETTE ST. 
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: ope? At this ti to : : 
Tourists this time of year, people are plan 


ning their vacations. With the good 
Comforts roads that abound and the millions of 
automobiles in use, thousands of people are planning 
motor trips. Comfort stations and pure water along 
the public highways are absolute necessities, and those 
states and communities which are lagging behind in the 
establishment of such conveniences are lagging behind, 
not only in civic spirit, but in business progress. The 
master plumber should certainly get busy on a public 
comfort station campaign in his community. There can 
be no criticism of selfish interest in such a proposition, 
for it is a matter of public health—a moral obligation 
of every state and municipality. 


Bal S Says ¢ > 7 
Y here the, oe iy th at 37 per cent of a 
A yusiness man’s profits are due to 
Profit Is 


changes in fundamental business con- 
ditions and only 43 per cent to the technical knowledge 
of his own business. In other words, a man may know 
all about the plumbing and heating business, for in- 
stance, but if he fails to keep himself informed of 
fundamental market conditions, of civic developments 
and of every possible thing which might have an in- 
fluence on plumbing and heating, he will fall short by 
57 per cent of making all the profit possible in his busi- 
ness. We do not vouch for these statistics, but there is 
no doubt about the fact that the man who keeps his 
mind alert to new developments and who tries to inter- 
pret present movements in the light of what they may 
mean in the future is the man who is on the job when 
opportunity arrives. 

The problems in the plumbing and heating business 
really fall into two major classifications—management 
and mechanical. We do not overlook the necessity of 
keeping constantly in touch with mechanical improve- 
ments, for they crop up almost daily, but, after all, 
the master plumber and heating contractor is well- 
grounded on basic mechanical principles and his chance 
for the 57 per cent of potential profits is most likely 
in the management end. He should study, therefore, in 
order to know the business trends that are likely to 


affect his future. 


Use the Research work in the plumbing and heat- 

ing industry, which is developing surpris- 
Facts ing facts about the number of homes 
without adequate plumbing and heating, should arouse 
the master plumber and heating contractor to determined 
se'ling efforts. When we hear statistics which tell us 
that over 8,000 towns in the country have not running 
water, and when we hear that in a supposedly modern, 
large city, 65 per cent of the homes are inadequately 
equipped with plumbing, the sound of profitable busi- 
ness accompanies the story. Occasionally we run across 
the master plumber who says that all the people who 
have enough money to own plumbing have plumbing. 
But that is not so, for we know of hundreds of people 
—and there must be thousands—who do not have plumb- 
ing, yet, if the ownership of automobiles, radios and the 
like is a sign, certainly have the purchasing power. 

We know of one city in which a home equipment 
survey was made and the fact discovered that hundreds 
of homes were without proper plumbing. The master 
plumbers there, in the association, did not decide that 
the owners of those homes did not have enough money 
to buy plumbing. They got together with their jobbers 
and put a partial payment plan of selling into effect. 
Then, they went personally to these home owners. With 
a thorough knowledge of just what conditions were they 
could tell the owners what they needed, and, with the 
partial payment plan, they made the necessary plumbing 
easily available, as far as finances were concerned. A lot 
of business is now being done there. 

In another city the master plumbers could hardly be- 
lieve that so many homes did not have bath tubs, lava- 
tories or even running water. But facts were facts. The 
association there met with the jobbers and with the water 
company, and are now working on a co-operative effort 
to sell the idea of running water in every home and of 
buying the necessary equipment to take a bath a day. 

There are wonderful opportunities for increased bus- 
iness for every master plumber. These statistics which 
we mention are waking up the industry. With such 
facts in the industry’s possession, the planning of an 
effective sales campaign should not be difficult. It merely 
requires the right kind of effort. 
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Nebraska Looks to Capitol City for Leader 
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Then—and Now! 






A float showing plumbing as it is now 
—and at the bottom of the page one 
showing plumbing as it was 50 years 
ago 


A MILT MARVELS Story 


N THIS PAGE we reproduce photographs of two 

floats entered by E. P. Nittinger, of Santa Monica, 

Calif., in the parade which marked the fiftieth 
birthday of his city. The story they told was obvious. There 
is something that goes pretty deep in appeal in presenting 
things as they used to be, and as they are now. Plumbing 
“now” and plumbing ‘‘then’”’ were effective floats, not 
only because they exhibited a big contrast, but because 
to each one of us there is a special meaning in such con- 
trasts. We invariably try to tie up our memories with 
such exhibits. If you saw those floats you’d immediately 
say, “I can remember something like that 
in the old days.’’ And you’d get a cer- 









Think of the immense 
difference in heating and sanitary equipment between now 


Just think of our own industry. 


and fifty years ago! The master plumber and heating 
contractor is the channel through which the progress in 
these matters have been made available to the public. 
“Then” and ‘‘now’’ mean something very definite when an 
industry can present two floats such as those reproduced 
on this page. And those of us who are in the ‘‘now,” with 
all the new merchandising ideas that are being developed 
and put into practice, are going to look back in ten years 
and realize that never did an industry show such strength 
. as this one of ours in carrying the technical 
progress it has made to the public. 





tain satisfaction in knowing that you had 
grown up with a growing world. 

That’s the special meaning the ‘‘now”’ 
and ‘“‘then’’ have for 
us—growth. In the 
contrast between 



















THE PROCESS OF GROWTH 
I N ADDITION there’s the really personal side 


to this “then” and ‘‘now”’ proposition. These 
stories of mine, if they have had any value at 


all, have had it because 








“those good old days” 





they traced the growth 





we like to talk about, 





of men. Their value 














and the present with 





has been in showing 











its many advantages 
we are ready to admit, 
we see growth. We are 
proud of the time in 
which we live because 
























the plans, the methods, 
the ideas, by which 
have built 


nesses from little cap- 





men busi- 





ital to annual volume 





it does represent the 
culmination of years of 
progress. You can see 
readily that we pride ourselves a bit on being 
the beneficiaries of that progress, as well as 
adding to it by our own work. 

















which makes the origi- 
nal capital look ridicu- 
lously small. They 
might look back upon humble be- 
ginnings “then;’’ but the years 
‘now’ were which 


leading to the years in 
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progress was won by good headwork. Mistakes were made 
and corrected. Lean years came and were lived down. 
And out of all their experience they drew the lessons 
which enabled them finally to build soundly. They grew. 
If they hadn’t, their stories wouldn’t have been worth the 
telling. 

“Then” with reference to E. P. Nittinger, goes back 
to 1904 when he opened the first plumbing and heating 
establishment in Santa Monica. You have a picture in 
these pages of what his place of business looked like at 
that time. It appears next to a picture of his present 
place of business. Between them stretches twenty-three 


years; and yet, the germ of this fine new establishment is 
in that earlier one. Notice the case in which was a display 
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materials for it. If everything went well he broke even, 
or made a few dollars on it. If everything didn’t—that 
was another story. On paper it usually looked as if he 
was due to make something. You know how you can 
figure it out so nicely—so much for materials, so much for 
labor, and such and such a selling price. 


FACING THE BIG PROBLEM 
A THE END of the year he felt that some unknown 
factor was absorbing the paper profits, leaving noth- 
ing to do but uncork the old red ink bottle. Like the rest 
of us, the unknown factor remained a vague proposition 
to him for a while. He couldn’t put his finger on it, so he 
ignored it. 


This is the point, of course, where a man be- 






















of material, and the bath tubs 
to the left. Evidently the mer- 
chandising idea was no stranger 
in the Nittinger store even then. 
But not many men achieve success simply 
by opening a place of business and going to 
work, however hard they may work. There are 
lessons to be learned. Hard work alone, unless 
it is directed by thought, may leave a man 
at the end of five or ten years just where he 
began. If he has the knack of management 
he will sooner or later begin to free himself 
of the details of the day’s work and stand off 


and in the 
shop now— 


. 
| 

‘ 

th eed oe 1D 


gins to be tested as to his ability to manage a 
business. This is the time that the thoughtless 
person, wondering how so and so has managed 
to make such a success, forgets about, or knows 
nothing about. It’s a time when a man can’t be 
helped. He has at last come right up against the 
problem of what his abilities are, and just how 
he’s going to use them in his business. He’s face 
to face with himself and he knows that he can’t 
any longer disregard his problem. 
He’s got to jump in and settle it 


In the shop 
then and there, or admit failure. 


then— 












at a distance so he can see just what his busi- 
ness looks like. He’ll begin to build records that will tell 
him whether’s he’s working for salary or for profits. 

Mr. Nittinger has a brief but pointed way of summing 
up the lessons he learned in his earlier years of experience. 
“Don’t kid yourself,’’ is the rule he laid down for him- 
self; and it’s the rule he impresses on those who work for 
him. “Don’t kid yourself.” His idea is that the reason 
a man takes on the responsibilities of management is so 
that he may make a profit. Unless he knows definitely 
that he is making a profit, or is not making a profit, he’s 
kidding himself, and the sooner he finds it out the better 
for himself. 

His own experience is a case in point. In the first years 
after he opened up his business he supposed that he was 
making money at it. Still, at the end of each year it 
seemed that he owed a little more to his sources of sup- 
ply. 

He was working hard—don’t doubt that for a moment. 
He got all the work he went after, at the price he named 
—pbut it began to look as if he was kidding himself in 


asking the prices he did. He took a job. He bought the 


Out of that period in Mr. Nittinger’s business experience 
he brought his humorous phrase: “Don’t kid yourself.” 
Maybe he spent an evening alone in his office, going back 
over his experience, examining the records of his work. 
And instead of looking around for an excuse for the fact 
that he hadn’t progressed as he had thought, he put the 
responsibility where it belonged, gave himself a figurative 
kick, and decided that from that time on his slogan would 
hold good. 

He had met the unknown quantity—and it was over- 
head. Remember, he hadn’t minded asking what he 
thought was the right price. All he’d done was disregarded 
overhead. Now he began to take it into consideration. 
He worked out a system that would stop the leaks; a sys- 
tem that would tell him that, when he figured on a con- 
tract, thus and so much would have to be added to cover 
the cost of doing business, and thence forward that much 
was added. ‘‘Found out that a cost system is essential, 
so started one,” is the way he puts it. Notice how easy 
it is to put a lesson in words, although it may have taken 


years to learn it and a lot of courage to apply it. 
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fhe first thing he did was organize his stock room and 
put a man in charge of it. Everything, you know, that 
comes into the stock room, has to be paid for. If it’s 
given away, if it goes out on the job and is never charged 
for, the business foots the bill and gets no return. Every- 
body who takes anything out of the stock room, no matter 
how small an item it may be, signs for it and pays for it, 
or sees to it that the customer pays for it. And the very 
first person to whom the rule applies is to E. P. Nittinger, 
himself. If he takes a washer out of stock with which 
to repair a faucet in his home, they ‘‘dock’”’ him at the end 
of the week when his salary check is made out, because 
there’s a slip which he signed that has been charged 
against his account. 

Material that goes on the job is signed for by the me- 
chanic who takes it from the truck driver, and the me- 
chanic gets a signed receipt from the person whose home 
the goods are delivered to. 
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pletion. When a contract job has been finished, and all 
charge slips for time and material have been placed in 
the envelop, the cost columns are totalled. The selling 
price of extras is added. Note that in the cost columns 
will be added all costs—bonds, insurance, permits, per- 
centage for overhead, incidentals, etc.—and the difference 
between the selling price and the cost column is profit— 
net profit. 

The main value of the envelop is that all those items 
which were an unknown quantity some years ago, are all 
there for the world to see. This was one of the ways in 
which Mr. Nittinger quit ‘‘kidding himself.” 

Mr. Nittinger, when he set out to plug up the leaks, 
went all the way. All material returned to wholesalers 
for any reason is listed on a special form. When the ma- 
terial is returned the wholesaler is sent a copy of the slip 
with a request for a credit memorandum. If no credit 
memorandum is forthcoming within a few days, there’s 
a system for asking why until it does come through. All 
orders for materials to the wholesalers are given on 
regular forms, and no goods will be accepted in the stock 
room unless such a form has gone through. 

Tools—the individual tool, that is—may not seem to 
amount to much. But notice the total of the tool account 
at the end of the year. It’s a big item. Human beings are 
queer critters. If you don’t value 















WATCHING THE COSTS 
F ACH of the men on job- 
| 


bing work carries a slip 
for every job. When they have 
finished, they itemize the work 
done and the time spent on the 
job, and then have the cus- 
tomer sign the slip. One copy 
is given the customer and the other is turned 
in to the office. The very next day a bill is 
mailed out, before the customer has had a 
chance to forget all about the work. The 
collections are, therefore, very simple. The 
customer has a duplicate of the slip he or she 
signed as being correct, and since the bill is 
made out from the copy turned in to the 
office there can be no complaint about charges 
for work not done, and so on. 

Each man carries a time card, making out a new one 
each day. He checks off the hours which run down one 
side of the card, from the time he started to work in the 
morning to the time he quit at night. He takes out even 
the time spent for lunch. Every minute of the day is 
accounted for. This is not so much to check on where the 
men are spending their time, as to see just how much 
unproductive time must be added to overhead. All cards 
are checked by clerks the day after they are turned in. 
Those on contracts are filed in the job envelop. 

We reproduce in connection with this story the face of 
the envelop which is made out for every contract job. The 
main purpose of this envelop is to keep a check on the in- 
dividual job, and its working is so detailed and so efficient 
that at the end of any day there is a complete record of 


the costs to date. 
If you will study over that form you will see that it is 


designed to give a complete record of the job on its com- 


More contrasts: First 
picture was taken in 
1905. The others show 
the 1927 sales room 


a belonging, they’ll probably not 
value it when you loan it to them 
for work. When a tool is taken 
out of the Nittinger stock room, 
it’s signed for, and the _ ticket 
hangs on the hook of the man who 
took it out until the tool is re- 
turned. Once more the first per- 









son to whom that rule applies is E. P. Nittinger. If he 
wants a wrench to make a little repair at home, he signs 
for it. And if E. P. Nittinger doesn’t return the wrench, 
they’ll ‘‘dock’”’ him for it along with the washers. 


A SELF-STARTING ORGANIZATION 


OME years ago I remember reading an interview with 
S the executive of a big company. His outstanding 
achievement had been the winning of a rare brand of loy- 
alty from his employes. He was asked how he did it. His 
reply was: ‘I obey the same rules they do.”’ I don’t need 
to tell you what was thought of officers in the army who 
followed, rather than led, their men. 


Perhaps that’s the explanation of the kind of loyalty 
Mr. Nittinger has won from his organization. The ob- 
vious explanation is that he gives his men a bonus at 
Christmas, that they have organization meetings and 
dinners, and that when one of his men was sick for 
several months, his salary check came through each week 
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as usual. These things, of course, have their effect, and it 
is a big one. But my idea is that it’s more the attitude Mr. 
Nittinger has toward his organization than any one thing 
he does. He believes in giving responsibility to men. 

“The men feel a personal interest in this business now,” 
he said, referring to his action in connection with the 
sick man, ‘“‘and when they do a piece of work they do it 
well. I never have to be afraid of a kick. My men would 
not play false to me by putting in a poor piece of work 
which might reflect, not on them, but on the name of the 
business.”’ 

His superintendent has been with him for sixteen years. 
His secretary and manager commenced working for him 
fifteen years ago as 
stenographer and 
store clerk. They 
have full authority to 
perform their duties. ee cal | | dob Adres 
He never interferes BEE ee Contrectes 
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CO-ORDINATED ADVERTISING 
THINK the most interesting idea in connection with 
Mr. Nittinger’s advertising is the fact that he makes 
his various advertising efforts work together. Suppose 
that this week he decides to push water heaters. His 
newspaper advertising will give all the information needed 
to create an interest in hot water by modern methods. 
And during this week his window displays will be built 
around water heaters; while the advertising in the motion 
picture theaters will stress water heaters. The effective- 
ness of this method is obvious. A water heater prospect 
gets the Nittinger sales fire from three different points. 
If he’s ready to ‘‘fall,’’ there isn’t much doubt but that 
he will fall in the 
general direction of 
the Nittinger estab- 

lishment. 
| Water softener 
sales are made fre- 





with their decisions. 
“If they didn’t know 
their business,’’ he TI 


— { quently by the simple 
process of attaching 
to every faucet that 
is installed or re- 





said, “they wouldn’t 
occupy the positions 
they do. And as long 
as they do know their 





cot paired a tag which 
| t rt calls attention to the 
value and conven- 





business, why should ae j 
I interfere?” TE 
That’s not = 
a nice statement. If 
Mr. Nittinger wants ime 


merely 





ience of a softener. In 
addition, there is a 
standing offer that 
any person who wants 


to make a comparison 





to go fishing, he goes, 





comma between the water 





and for several weeks = ee 
can forget that he 
has a business. When 
he was ill for three 
weeks, he never heard about the business. His salary 
check was sent to him each week, and when he was back 
on the job he went over the regular report records, got 
himself posted up to date quickly, because that’s the way 
the system works, and as far as he was concerned might 


—and the profit 


never have been away a single day. 

As I look back over what I’ve written, I notice that I 
seem to have taken the merchandising side of the busi- 
ness for granted. Between the “then” of 1904 and the 
“now” of 1927, you may be sure that E. P. Nittinger 
hasn’t been overlooking many bets in the way of mer, 
chandising. He has a mailing list of 1,000 names. Noth- 
ing spectacular in that fact, of course—but, how did he 
get them? Those 1,000 names represent—get this, be- 
cause it’s worth getting—the names of people who have 
been brought in advertising. It is good 
that brings people into the store. Recently 
one ad brought in fifty strangers—people who had never 
before given the shop any work. And it’s good manage- 
ment to get and keep the names of people who come in 
in response to advertising. They are valuable names, 
because their owners have gone out of their way to in- 
dicate interest in the firm’s service. When future 
messages are addressed to them, most of the sales re- 
sistance has already been overcome. 

There wasn’t room, or I’d have reproduced one or two 
samples of the newspaper advertising Mr. Nittinger does. 
I have a couple of them on my desk here. One of them 
has the heading: “We are at the other end of your 
*phone,”’ and all the way through it sells that telephone 
connection. The other one says, ‘‘Repairs—a stitch in 
time, you know.’”’ And it goes on to sell the quick and 
efficient service that may be had by merely telephoning 
21201. 


as a result of 
advertising 


sales 


This is the outside of the envelope which shows the cost on every job 


seis delivered at the fau- 
cet, and water that 
has gone through the 
softener, may bring 
in a jar or jug to the Nittinger establishment and have it 
filled with softened water. 

Well, that’s the story, aside from the fact that Mr. 
Nittinger is one of those rare individuals who seems to 
be able to find time to take mighty good care of his own 
interests, while giving unstintingly of his time and efforts 
to work for his community and his industry. He was 
president of his local association for fourteen years and 
stepped down only to give younger men an opportunity 
to grow under the responsibility. He is a member of the 
Rotary Club and the Chamber of Commerce, and is con- 
stantly busy with the work of one committee or another 
for public improvements. 

To me he is a good example of the contrast between 
“then” and ‘now.’ Perhaps some of us would think 
that he was pretty fortunate, and so on; perhaps we’d 
miss the years of work and effort which have built up the 
He has paid the price in the years between; 
now he’s reaping the rewards. 


contrast. 





Carbon Impression of Typewritten Letter an “Original” 

A carbon impression of a letter written on a typewriter, 
made by the same stroke of the keys as the companion 
impression, is an “original.’’ Hither impression is pri- 
mary evidence of the contents of the letter, and notice 
to produce the original mailed letter in order to intro- 
duce one of the retained copies in evidence is not neces- 
sary. When a letter is sent out by post and mailed, properly 
addressed, the presumption of its receipt by the party to 
whom it is addressed arises, and this prima facie presump- 
tion of delivery remains until overcome by contradictory 
evidence.—Supreme Court of Oklahoma, in United States 


Fire Ins. Co. v, L. C. Adams Mercantile Co., 245 Pacific 
Reporter, 885. 
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Reading Plans to make Plumbing Elevations 
By R. M. STARBUCK, JR. : 


dition found to exist in connection with the work 
of “The Schoolmaster and His Class’’ series which 
“Domestic Engineering” has been running for a long time. 

The drawing problems which have been offered to our 
readers for the past three years, have for the most part 
been plumbing elevations showing incorrect practices, 
and it has been the duty of the student to make an eleva- 
tion showing this work done in correct manner according 
to his understanding. This work did not involve the read- 
ing of plans. 

Recently however, we have greatly extended the scope 
of the drawing problem idea. This has been done by 
presenting the floor and cellar plans of various build- 
ings, and asking the student to create from them a com- 
plete elevation of the plumbing called for by the plans. 
As a matter of fact, it is constantly becoming more ob- 


TT writing of this article is prompted by a con- 


23 


vious that the drawing problem is capable of much greater 
use as an educational medium than we had been aware of. 

The general problem that we have mentioned is capable 
of many modifications and different uses, interesting and 
valuable educationally. 


A COURSE IN READING BLUE PRINT PLANS 
LITTLE thought will show that this use of plumb- 
ing drawing problems is nothing more nor less 

than a course in the reading of blue print plans, and that 
is something that probably appeals to a greater number 
of students of plumbing than any other subject that we 
“an think of. In fact, any man who is looking forward 
to advancement from a mere manual, wage-earning con- 
nection with the plumbing trade, to any kind of a re- 
sponsible position, or to the conducting of a business of 
his own, actually has to become possessed of the ability 
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to read building plans. There are no two ways about 
this.—it is an absolute fact. 

And to learn how to read plans, there is no better 
way in the world than to learn how to make them. We 
have never heard of any drawing instructor who ever 

attempted to teach 
A the subject in any 
other way than this. 
There is no sleight- 
of-hand method of 
learning this thing, 
—you have to work 
for it just the same 
as you have to work 
for a working 
knowledge of arith- 
metic or of book- 
keeping. 

The drawing prob- 
lems then, that are 
shown in ‘‘Domestic 
Engineering” on al- 
ternate weeks, pre- 
sent the finest kind 
of an opportunity to 
learn how to read 
a plans or “blue 

prints’”’ as so many 

call them, that is, 
how to lay out in the form of an elevation, the complete 
plumbing system, when the plans for the building in ques- 
tion are provided. 

The point that we have been working up to is this,— 
we find that many students who have been working out 
the incorrect drawing problems, and now are just as 
desirous of working out these new problems, stand in 
need of a better knowledge of how to go about the work. 

We fear that without some instruction, many of those 
who would like to go ahead, are going to do so without 
much comfort in their work, and perhaps quite a good 
many are actually going to drop out. There is no need 
for either of these results. 

We propose to devote this article and one or two 
others if there seems 
to be the need, to a A 
consideration of the 
principles which gov- 
ern the making and 
reading of building 
plans. “With these 
few remarks,’ we 
will get right at it. 
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Figs. 5 and 6 





HOW TO GO ABOUT 
IT 


T doesn’t make any 
I difference wheth- 
er we are trying to 
make the working 
drawings for a lathe 
or for a house with 
plumbing in it, the 
principle involved is 
exactly the same. In 
our special line of work, however, we shall not have to go 
into such complications as one has to deal with in the 
making of the drawings for a complicated machine. 

As far as our work is concerned, we need to deal with 
only three views of an object. These three views would 
give us all the knowledge we need about the object we 




















Fig. 7 
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are drawing, whether it be a house, a soil pipe stack or 
a water closet, and very often indeed, only two views are 
required, a plan and one elevation. 

These views are called the plan, 
and the side elevation. 

The plan of an object is the view obtained by looking 
directly and squarely down upon it. Thus, a cellar plan 
or a floor plan is obtained by looking directly down, not 
by looking at it front-wise, side-wise, from any other 
direction. In like manner, a front elevation is obtained 
by looking upon the object directly from the front, and 
not allowing any other sense of the object’s appearance 
to enter into the view than that gained by looking in 
this one direction. The side elevation is taken by look- 
ing upon the object from the side. 

In order to show just what we mean by the foregoing, 
let us consider several simple illustrations. 


the front elevation 
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Suppose we make the three views of a block of wood 
or stone, of the shape shown in Fig. 1, taking the views 
by looking down, in the direction of arrow A, and by 
looking from the front and from the side, in the direc- 
tions of arrows B and C. We would get three views 
similar to those shown in Fig. 2. 

Suppose now that the object had been turned at some 
other angle, as in Fig. 3, and we had looked upon the 
narrow side for our front elevation. Then we would 
have had a combination of views as in Fig. 4. 

Comparing Figs. 2 and 4, you will note that in each 
there are three different shapes, and that they are differ- 
ently placed. It should be clear that we may call a cer- 
tain view a front elevation in one case, or a side elevation 
in another case. If the object had been turned on its 
side, as in Fig. 5, then we would have for the plan, the 
same shaped view that was the front elevation in Fig. 2, 
and the side elevation in Fig. 3. 

It seems as if the foregoing explanation ought to take 
away any thought that there is anything difficult or 
mysterious about plan and elevation. 

There is this difference of course, in the plans of a 
building; the plan of a floor or of a cellar could never 
become an elevation, because it is impossible to tip real 
estate around that way. It is conceivable, however, that 
one student might call one view his front elevation, while 
another might call another view his front elevation. How- 
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ever, While this difference might occur, it would generally 
be very clear as to which was naturally the front view 
of a house. If you were making an elevation of a group 
of fixtures installed on two sides of a room, however, one 
man might take one view’as his front elevation, while 
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Fig. 9 








another might take the other view and call it a front 
elevation. 

It will be clear then, that in many cases when front 
and side elevations are talked about, the terms are used 
to make a sort of distinction, rather than for any deeper 
reason. 

Do you notice that in Figs. 2, 4 and 6, the plan and 
front elevation square up with each other vertically, and 
that the front and side elevations square with each other 
horizontally? There is a definite reason for arranging 
the three views in this particular manner. 

You will note that whether you look down upon the 
object for the plan, or from the front for the front eleva- 
tion, the width must be exactly the same, and that when 
you look from the front for the front elevation or from 
the side for the side elevation, the total height 
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work out a side elevation than to get the other views, as 
a general thing. 

Suppose now that we have worked out the top view 
or plan, and the front elevation. In order to see how 
various lines are going to be located in the side view, an 
excellent plan is to use the following method. Half way 
between the plan and front elevation draw a horizontal 
line, XY. This is called the horizontal axis. At the same 
distance to the right of the plan and front elevation, 
draw the vertical axis UV. These two axes cross each 
other at the point O. From each point in the plan, 
square:across and get the points on UV. This squaring 
across, or squaring down, is called “projecting.” After 
projecting these points onto UV, take O as a center, and 
with the compasses swing each point around onto the 
horizontal axis, XY. When these points have been ob- 
tained, they can be projected down for the side elevation, 
and their exact locations determined by squaring across, 
or projecting across from the front elevation. 

Let us work out a line in the three views, line Z. In 
the plan, line Z appears as a point, because we see the 
line on end. In the front elevation the line shows in its 
full length, and of course in the same vertical position 
as the point Z in the plan. When the line Z is projected 
around into the side elevation, its position will be as 
shown by Z-Z. We know that this line is going to be 
the same length in the side elevation as in the front 
elevation. The front elevation shows that the slot M in 
the plan, runs only about half way down the object, and 
the bottom of the slot in this view will be at the same 
level as the bottom of it in the side elevation,—therefore 
project the bottom of the slot from one view onto the 
other. The top view shows the shape of both slots, M 
and N, but from the other two views the shape could not 
be determined. Concerning the two round holes, R and §S, 
we have to look to the plan to show the shape of one, and 
to the front elevation for the other. As far as R is con- 
cerned, it might be a square hole, as far as the elevation 





must be exactly the same, and that other ver- 
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tical measurements must be the same in the 
two views. 

This being so, why not arrange the three 
views so that they will line up or square up, as 
pointed out above? 

You will see that if you have made the plan 
for instance, you can square down onto the front 
elevation for various dimensions, and square 
across onto the side elevation after making the 



































front elevation. i 
Not only does this arrangement of the views 

make it much easier to make them, one from 

the other, but in using such a working drawing, 

it is much easier to trace out the different points 

from one view to another. If the views were 

not arranged in this orderly manner, it would be 

very much more difficult to read them. 


READING A DRAWING 
HEN we speak of “‘reading’’ a drawing, we 
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mean fully understanding it, understand- 
ing it sufficiently to work intelligently and 
easily from it. 

Now, let us make the object we have been 
drawing a little more complicated, including a 
couple of round holes drilled through it, as in Fig. 7. In 
Fig. 8 we show the three views, using a little scheme which 
we hope will make the relationship of the lines in the dif- 
ferent views more clear. 

To most beginners we presume it is more difficult to 











Fig. 10 


can inform us, and the other hole is described by the 
elevation. From the plan, however, we cannot tell 
whether R is drilled through to the bottom or not; the 
elevation tells this. And so we see that the most simple 


(Continued on Page 58) 
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Delegates and visitors to the ninth annual convention of the Saskatchewan Society of Sanitary and Heating Engineers, held 


in Regina, Sask. 


Saskatchewan 


Endorses Standardized Brass Goods 


Thos. Newis, Regina, is new president; George Baird, Moose Jaw, vice-president 


ROM the time President J. W. Alexander, of Swift 
F Current, opened the ninth annual convention of the 

Saskatchewan Society of Sanitary and Heating En- 
gineers in the Moose Hall, at Regina, on March 7, until 
the close of the banquet on the night of March 8, the 
meeting was one of extreme interest, and an education 
to those attending. 
such a nature that it will go down in the annals of the 
history of the 
quality. 

At the delegates and 
listened to lectures that embraced matters of great im- 
portance to them and were of inestimable value from an 
The short talks given by the 
wholesalers and manufacturers attending, and the discus- 
following them gave evidence of the 
existing between those interested in the 
craft and speak well for its furtherance. 

Speaking to some thirty odd delegates, including C. H. 
Josie, of Winnipeg, secretary of the Manitoba Society of 
Sanitary and Heating Engineers, and President Duncan 
Campbell, also Secretary-Treasurer Joseph Marsh, of the 
Alberta Association of Sanitary and Heating 
Engineers, President Alexander briefly reviewed the past 
year’s work and made some suggestions for changes. He 
also gave an outline of the important business to be dealt 
with during the meeting. 

The most important business emanating from the con- 
vention was a resolution to send two delegates to the 
Alberta convention, held in Calgary the following week, 
for the purpose of going into the matter of forming an 
Interprovincial Association composed of the three prairie 
provinces, Manitoba, Saskatchewan, and Alberta, as the 
problems and working conditions of these three units 
of the Dominion are identical. 


The business accomplished was of 


society as a convention of outstanding 


two open sessions the visitors 


educational point of view. 


sions harmony 


welfare of the 


Domestic 
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A lecture was given by W. C. Jones, plumbing inspector 
for the city of Moose Jaw, who discussed the installation 
of various fixtures. 

Much discussion arose over the standardization of brass 
This has been mooted for some time and has 
been a matter of earnest consideration by the Western 
associations during that period. Many of the manufac- 
turers have already fallen in line with the idea and 
efforts were suggested to induce the remaining few to do 
likewise. A dissenting note was struck when one of the 
delegates expressed himself as being greatly opposed to 
any further attempts toward such standardization on the 
grounds that such a move would only be a means of allow- 
ing inroads into. the business. He pointed out, as a basis 
for his arguments, that any further movement to make 
plumbing materials standard would be of tremendous ad- 
vantage to a certain class of business houses, as it would 
mean that they would have considerably less of a variety 
to carry in stock for their sales and thereby materially. aid 
them to take further business away from the plumbing 
and heating firms. This angle was duly considered and 
it was decided that it would be more to the interest of the 
general public, as the purchasers, to have standardization 
and that it would be necessary in any case to meet the 
competition outside the trade, even without standardiza- 
tion. 

Grant E. Cole, Canadian manager of the Trane Com- 
pany, gave a very interesting and illuminating talk on 
the products of his company and vapor heating systems 
in general. He carried his audience through the years 
from the time the first radiator was invented on to the 
advancement of heat radiation of the present day. 

H. D. Mathias, of Regina, was to have given a talk on 
the apprenticeship question, but owing to his attendance 
at a conference, on the same question, in Pittsburgh, Pa., 


goods. 
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he was unable to do so. He had, however, prepared a 
paper on the subject which was read by J. Adams. The 
paper described how the apprentice was handled in Eng- 
land under the indenture system and proved of great 
interest to those not familiar with the system. 

R. H. Murray, of the Provincial department of public 
health, gave illustrations of the advantages of sanitation 
as noted by his department, citing the checking of the 
dread typhoid in the Province since the adoption of the 
Provincial plumbing code. He stated that the plumbing 
and heating engineer was linkéd up with the doctors, 
nurses and veterinary surgeons in the proper co-operation 
to bring about the desired sanitary results. 

Geo. Rooke’s talk on trade organization was received 
with keen interest. He dealt with the necessity of a 
proper business organization to carry on the business of 
the individual and the need of a suitable code of ethics, 
not only for the individual but for organizations. In 
dealing with this subject he cited several such codes that 
were being put to good use by a number of societies of 
sanitary and heating engineers throughout the continent. 

Major L. L. Anthes, president of the Anthes Foundry 
of Toronto, Ontario, and H. M. Agnew, manager of the 
Crane Co.’s branch at Winnipeg, were among the visitors. 
When called upon Major Anthes talked on his pet hobby 
of sewage disposal systems, telling of cases where such 
systems were used to good advantage in municipalities 
where it was impossible to supply certain localities with 
sewer mains on account of unfavorable conditions. Mr. 
Agnew delivered a short but very pithy address on the 
necessity of co-operation and also the need for each and 
every one to always keep before the vision the importance 
of their calling and thereby raise it to a higher plane. 


_ ELECTION OF OFFICERS 
UST prior to the conclusion of the business side of the 
J convention the election of officers for the next term 
resulted in the election of Vice President Thos. Newis, of 
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Regina, as president; Geo. Baird, of Moose Jaw, to the 
vice president’s chair, and the re-election of Secretary- 
Treasurer Geo. Seater, of Regina. The new executive 
board has one exceptionally well known figure in its 
ranks in T. P. Baylis, of Moose Jaw, a recent past presi- 
dent. J. Brandon of Saskatoon and E. Pauline of Regina 
make up the other two members and complete a thor- 
oughly balanced and representative slate of officers. The 
meeting also delegated the president-elect and the secre- 
tary-treasurer to attend the Alberta convention. 


THE ANNUAL BANQUET 

URING the banquet, which brought things to a close, 
D Maxwell B. Cody, of Regina, gave an inspiring ad- 
dress, using for his subject “The Application of the Golden 
Rule in Business.”’ Mr. Cody chose an excellent subject 
and very fitting to the occasion and handled it in a fluent 
and masterful manner, making a deep impression upon 
his listeners. 

The portion of the program set aside for the lighter 
element of entertainment was a revelation. With the 
exception of the pianist and one of the comedians, also 
the Kiwanis Club Quartette, in which Sam Swazie, very 
active partner. of executive member-elect E. Pauline, sings 
a lusty baritone, the numbers were rendered by men who 
are interested directly in the plumbing and heating in- 
dustry. They furnished a most remarkable and enjoy- 
able entertainment, and, as Major Anthes stated, during 
his few remarks: ‘I am well aware that grand opera sing- 
ers could never make plumbers and steamfitters, but after 
listening to the program and judging by the talent dis- 
played here, I am convinced of the fact that plumbers and 
steamfitters can easily become grand opera performers.” 

The evening was reluctantly brought to a close by the 
singing of the national anthem at 11 o’clock. However, 
those in attendance have the satisfaction of knowing that 
they will have the opportunity of getting together again 
at Regina in 1928 for the tenth convention. 


Interprovincial Association Launched at 
Calgary, Canada 


Alberta Association Meeting followed by meeting of delegates 
for Alberta, Manitoba and Saskatchewan to form new group 


Alberta Reports Gratifying Progress 


of the best convention in the history of the Alberta 
Association of Domestic Sanitary and Heating Engi- 
In the ninth annual convention of the same society, 

Calgary on March 10 and 11, 1927, another 
in the books, as the time worn ex- 
was heard on the lips of 


[ AST year Calgary had the honor of being the scene 


neers. 
held in 
record goes down 
pression, ‘‘better than ever,”’ 
all attending. 

Gratification was expressed on all sides, 
garding the success of the meeting, but of the past year’s 
work on the whole. New members, finances, results 
achieved, also the percentage of members in attendance 
gave all a reason to be extremely proud and, as a result, 
a most harmonious condition exists. Each and every 
delegate returned to his home with a renewed energy 
and a sound resolution to bring the tenth annual conven- 
tion to an even better conclusion. 


not only re- 


Opening on Thursday morning with Mayor Fred Os- 
borne’s fitting address of welcome, followed by the intro- 
duction of the visiting delegates from the neighboring 
Provinces, Secretary H. C. Josie, of the sister society of 
Manitoba, also the president and secretary-treasurer of 
the Saskatchewan society, Thomas Newis and Geo. Seater, 
respectively, the meeting got away to a good start at 
9:30. 

All the officers’ reports were fraught with sound advice 
and pithy resolutions for consideration. The chairmen 
of the various committees also presented interesting re- 
ports of their activities during the year past, concerning 
the subjects that were left for their consideration and 
necessary action. The morning was taken up with the 


business surrounding the different recommendations con- 
cerned in these various reports, in order that they would 
be steered into the right channels to allow the meeting 
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to properly consider and act on them, through committees 
on reports and resolutions. 

As the convention progressed these various items were 
duly taken up in their turn. When the advisability of 
the formation of an Interprovincial Association came be- 
fore the meeting for discussion, it was unanimously de- 
cided that the incoming executive board should meet with 
the visitors, from the provinces on the immediate east, 
on the morning of Saturday, March 12, for the purpose 
of laying the foundation for such a body. This is looked 
upon as a decided step in the right direction, as it will 
create a greater uniformity of action in all things per- 
taining to the welfare of the craft. 

After many of the members had lodged complaints 
against the health department for allowing plumbing in 
the rural districts to be installed without adherence to 
the Provincial Plumbing Code, the president referred to 
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provinces and recommendations for alterations to the 
Alberta code, its report was referred to the executive 
board to take up in conjunction with the proposed Inter- 
provincial Association. 

At the close of the opening session the delegates and 
visitors adjourned for luncheon, at which they were the 
guests of the Calgary association. During this period they 
were enlightened regarding the Small Debts Act, a new 
piece of legislation recently put into effect in the province. 
Mr. Norman Plummer, magistrate of the Small Debts 
Court for the judicial district of Calgary, described the 
meaning of the act and told how it was being enforced. 
This was exceedingly instructive, as his listeners were 
informed as to the means at their disposal to secure the 
many troublesome accounts, previously too small to take 
action to collect, as the legal costs of collecting, through 
the courts, were often more than the account itself. As 

















The ninth annual convention of the Alberta Association of Domestic Sanitary and Heating Engineers, held in Calgary, March 
10 and 11 


Mr. Cottle, who was representing the provincial health 
department at the convention. Mr. Cottle explained that 
the government had seen fit to reduce the staff of the de- 
partment, thereby making it extremely difficult to inspect 
all the installations throughout the province. He ap- 
pealed to the members of the association for aid, asking 
them to report such cases as came to their attention so 
that the department could investigate them. This appeal 
was granted and the convention went on record as being 
in favor of such a move and promised the department 
every assistance in the matter. 

A resolution was presented by the Calgary branch of the 
order, asking that the executive body meet at least twice 
a year, during the period between conventions, to deal 
with matters of urgent importance and thereby facilitate 
the operation of the association’s business. This was 
referred to the incoming executive board with instructions 
to work out a feasible plan for the holding of such meet- 
ings, taking into consideration the finances of the asso- 
ciation, as the expenses of the executives would have to 
be met while attending such meetings. 

The heating committee recommended the adoption of 
the certificate system of guaranteeing heating jobs, espe- 
cially in private dwelling houses. This matter was also 
referred to the incoming executive board to deal with, 
after the secretary had obtained information concerning 
the operation of such a system. 

As the report of the sanitary committee dealt with 
matters concerning a code suitable for the three prairie 


a result the resolutions committee brought in a motion 
expressing gratification to the attorney general for such a 
beneficial movement on the part of the government and 
suggesting certain recommendations for amendments to 
the act which would materially strengthen it, as well as 
enlarge its field. This was unanimously adopted. 

It has been the policy at previous conventions to hold 
two open meetings, at which all directly concerned in the 
craft were the guests of the association for the purpose 
of hearing papers read and addresses given on matters 
pertaining to the welfare of the plumbing and heating 
industry. At the previous convention it was decidedly 
noticeable that in order to execute all the business, two 
sessions were not sufficient. As a result, when arranging 
the program, the Calgary members decided to allow three 
sessions for the business, which had most gratifying re- 
sults. All the business on the slate, as well as the new 
business that arose as the convention progressed, was 
thoroughly digested and dispatched without any undue 
haste. 

The first speaker introduced for the open session on 
Thursday afternoon was M. C. Brownlee, manager of the 
Calgary branch of the Delco-Light Company. Mr. Brown- 
lee’s subject was ‘“‘Rural Water Systems.” The subject 
was dealt with from all angles and the speaker closed 
his talk by stressing the fact that it was up to the plumb- 
ing and heating contractor to launch a campaign to sell 
the farmer the need for such facilities to his comforts. 

(Continued on Page 51) 
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“Standard” ware, of this improved 

New Process Enamel, sells for some- 

what higher prices than the regu- 

lar enameled ware, which is being 
made as always. 





Every time lemon juice touches this sink your 
customer 1s grateful to you 


The enameled ware that 
stays sold —that makes satis- 
fied customers and builds a 
permanent business for. you— 
is the enameled ware that re- 
mains bright, white and glis- 
tening through hard service. 


Especially is this true for 
kitchen sinks, which are ex- 
posed constantly to the rough- 


ening and discoloring effects 
of fruit and vegetable juices, to 


the minerals in water, and the 
ingredients of cleansers. 


That is why the develop- 
ment, by “Standard”, of New 
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Process Enameled Ware that 
meets these hi gh requirements 
means so much to the plumb- 
ing business. 


“Standard” has been study- 
ing, checking, testing this 


enamel for many years. It 
has met successfully every 
demand. It is dense, hard, 
and has a superb luster. For 
the first time you can sell 
enameled sinks, lavatories, 
laundry trays, baths, slop sinks, 
and other plumbing fixtures 
that will remain the way they 
looked when you first sold 
them, and that really can be 
easily cleaned. 


Don't you want particu- 
lars? Write us—or ask your 
wholesaler for the details. 


Standard Sanitary Mfg. Co., Pittsburgh 


‘Standard’ Plumbing Fixtures in this exclusive New Process Enamel are 
on display in “Standard” Showrooms. Call, see and make comparison. 


“Ctandard” 


PLUMBING FIXTURES 
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A few of the typical 

Square ‘‘Gee”’ fittings 

used on the above 
installation. 


Are You Fittiv’ 


fit tight”—insure leak-proof connec- 
tions—speed up the work on the job 
—lower labor costs and roll more 


profit-dollars into your pockets. 


ITTIN’S are not human but good 
fittin’s are made by intelligent 


humans who “trademark” them, 


Square “Gee” —confident of their 
product. 


Wise plumbers use quality fittin’s— 
Square “Gee’s.” They “come easy and 


THE GRABLER MANUFACTURING COMPANY . 
Chicago 


New York 


SQUARE 
Malleable tron 


Wise 


Be fittin’ wise by saying Square 
“Gee’s” to your jobber’s salesman. 


Cleveland, Ohio 
San Francisco 


hb GEE” 
PipeFlT TINGS 
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Missouri Gives $500 for 
Trade Extension 


First state to contribute to T. EK. B. fund— 
T. A. Donegan named president 






















Association of Master Plumbers at its convention 

last week to Secretary Bergner of the National 
Trade Extension Bureau. This money is the first author- chun aie dae 
ized and paid by any state association to assist in the aactntion 
$500,000 Trade Extension campaign now being actively 
carried on by a representative group of contractors, whole- 
salers and manufacturers. At the same meeting, Mrs. with the Trade Extension program, were not brought up 
E. D. Hornbrook, president of the Women’s Auxiliary to at the Missouri meeting. 
the National Association of Master Plumbers, announced 
the gift of $100 to the Trade Extension program. ELECT T. A. DONEGAN PRESIDENT 

The action of the Missouri Association followed HE meeting was the forty-third annual convention of 

promptly the outline of the campaign as presented by a ‘le Missouri State Association of Master Plumbers, and 
group of manufacturers and wholesalers, led by W. K._ was held at St. Joseph on March 21, 22 and 23. The ses- 
Glen, advertising manager of Crane Co., Chicago. One-_ sions were conducted by President W. M. Daly of Kirk- 
half million dollars a year is to be spent in each of the wood, assisted by T. A. Donegan, first vice president; Paul 
next three years, not only to expand the facilities of the J. Schultz of Jefferson City, second vice president; J. F. 
Trade Extension Bureau, but to carry on a publicity cam- Corrigan of St. Louis, treasurer, and E. J. Blake, of St. 
paign designed to interest the public in better plumbing Louis, acting secretary. The board of directors of the 
and heating facilities. E. D. Hornbrook, chairman of the association last year, most of whom were active at the St. 
trade relations committee of the National Association, Joseph meeting, included W. L. Clucas of St. Louis, G. L. 
made the motion approving the plan as outlined by Mr. Satterlee of Kansas City, A. A. Zertanna of St. Louis, 
Glen and his associates. The questions of having whole- James Lawler of Springfield, H. B. Schulte of Joplin and 
salers mark the fixtures, on display in their rooms, with George Sutter of Sedalia. The meeting was well attended, 
the retail price, and of the retail plumbers merchandising the final report of the registration committee showing 153 
goods without regard to the installation, which at other delegates there. The St. Joseph members had planned 
state conventions have been considered simultaneously carefully, so that the business and social phases of the 


\ CHECK for $500 was given by the Missouri State 
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Some of the delegates and guests ottending the annual convention of the Missouri State Association of Master Plumbers at 
St. Joseph 
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Top picture, left to right: Gus Schaller, St. Louis; J. T. 
Sheehan, St. Louis; W. L. Clucas, St. Louis, Mo. Lower pic- 
ture: J. F. Wilsonholme, president of St. Louis County asso- 
ciation; Edw. Quinn, president of St. Louis association; Edw. 
Monteath, financial secretary, St. Louis association 


convention were carried through to the complete satisfac- 
tion of the visitors. 

The National Association of Master Plumbers was rep- 
resented by Albert J. Wilson, of San Francisco, president, 
and by Jeremiah Sheehan, Jr., of St. Louis, a national di- 
rector, as well as by Mr. Hornbrook. Mr. Wilson was in- 
terested actively in the deliberations of the three-day 
session, and his talks, in addition to those of Mr. Sheehan 
and Mr. Hornbrook, gave the members a clearer insight 
into the activities of the national organization. Two of 
the delegates to the meeting were past presidents of the 
National Association, Mr. Hornbrook and L. McNamara of 
St. Louis. 

T. A. Donegan of St. Joseph, who served last year as 
first vice president, was elected president. Fred J. Prach- 
ter of St. Louis was chosen first vice-president and C. D. 
Dunlap of Springfield was named second vice-president. 
J. F. Corrigan of St. Louis, who has served in the position 
for a number of years, was re-elected treasurer. Mr. Done- 
gan selected Hubert J. Enright of St. Joseph as state secre- 














Top picture: Mr. and Mrs. Chas. Quinn, St. Louis, Mo. Lower 
picture, left to right: H. Branch, L. F. Armbruster, J. J. 
McCue, J. D. Els, all of St. Louis. At the recent convention 
of the Missouri State Association of Master Plumbers at 
St. Joseph 
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tary, Mr. Enright had served as chairman of the St. Joseph 
entertainment committee which was responsible for the 
successful entertainment enjoyed by the visiting delegates 
and guests. 

To help convention activities, President 
Daly had the assistance of the following committees: 
Credentials, T. A. Donegan of St. Joseph; F. F. Davidson 
of Kansas City; J. M. Jacobs of St. Louis County and F. J. 
Prachter of St. Louis: Publicity, C. L. Kennedy of St. 
Joseph; E. D. Hornbrook of Kansas City and H. Ryffel of 
St. Louis: Resolutions, E. D. Hornbrook of Kansas City; 
Ed, Quinn of St. Louis; C. D. Dunlap of Springfield; W. C. 
Kerwin of Joplin and Paul J. Schultz of Jefferson City: 
Auditing, James Lawler of Springfield; H. B. Schulte ot 


in directing 





L. McNamara, past national president, St. Louis; Albert J. 

Wilson, national president, San Francisco; E. D. Hornbrook, 

past national president, Kansas City; J. Sheehan, Jr., national 
director, St. Louis 


Joplin and Roy Jackson of St. Joseph: Memoriam, W. L. 
Clucas of St. Louis; W. R. Dunlap of Kansas City and H. 
J. Enright of St. Joseph. William Hales of St. Joseph was 
sergeant-at-arms and Joseph Levene of Kansas City was 
his assistant. 














J. F. Corrigan, St. Louis, state treasurer; C. L. Kennedy, St. 
Joseph; H. J. Enright, state secretary, St. Joseph; C. D. 
Dunlap, Springfield, second vice president 


The following representatives of manufacturers and 
wholesalers attended the Missouri meeting in addition to 
Mr. Glen: 

Virgil Ferguson, vice president and treasurer, U. S. 
Supply Co.; Henry Gorton, vice president, W. B. Young 
Supply Co.; R. E. Bidwell, vice president, Kellogg-Mackay 
Co.; H. Antrim, manager, Dempster Mill Mfg. Co.; Wm. 
B. Talbott, Baker Mfg. Co.; R. V. Williams, A. Y. Mc- 
Donald Mfg. Co.; E. H. Graham, Crane Co., all of Kansas 
City; Frank Flynn and Harry B. Holihan, both of Missouri 
Water & Steam Supply Co.; Charles Bristol, Bristol Supply 
Co., and D. T. Aitchison, W. B. Howe Supply Co., all of 
St. Joseph; and M. J. McKernan, Cahill Mfg. Co., St. Louis. 


OUTLINES TRADE EXTENSION PLANS 
N HIS address, Mr. Glen expressed the opinion that the 
I plumbing and heating industry, as an industry, had 
not done anything to create a more harmonious relation- 
ship with the public. Many other lines of business have 
worked, or are working, to build up such an improved 
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professional reputa- 
tion on the staying 
qualities of EXCEL 
‘ i UNIONS with full as- 
are the kind of unions that most me- surance thet they w:ll 
chanics like to use—easy to install and more than make good. 


safe to leave when the job is finished. ' 








{ Made heavy throughout from high grade, 
; Air refined, Malleable Iron, cast in our 
own foundry and with an extra heavy 
| shoulder at the ball end, EXCEL UNIONS 


i will stand up under all conditions. 





They are brass seated, have a ball joint 
which is absolutely tight, are scientif- 
ically proportioned and tapped with 
Briggs tapered threads—a quality fitting 
through and through. 








PROVIDENCE FITTINGS CO., 7 Water Street, Boston, Mass. 
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EVERNU is the perfect seat. The in- 
terior wall of special hard rubber of 
great strength and the outside surface of 
solid color hard rubber are vulcanized 
under hydraulic pressure into one lasting 
piece. 


No finish to wear off. No joints to open 
up. The hollow center provides lightness 
with strength. The hinge is as durable 
as the seat. 


Complete specifications will be found in 
Sweet’s Catalog. 


























But NOT Extra Cost 


HE most surprising thing about these beautiful 
Evernu Seats is their price. Surprising because, 
in spite of their many features of excellence, they cost 
no more than ordinary seats. That fact, alone, puts 


them in great demand—makes unusual profits for 
every one in the plumbing trade who handles them. 


There is an Evernu model for every type and size of 
bowl—closed front, open front and open back and 
front, for both regular and extended lip bowls. 
Finished in glossy black or mahogany. 


Our national advertising campaign on Never-Split Seats is 
bringing inquiries from all parts of the country. Register 
your name with us so that we may refer prospects in your 
community to you. Complete information and our trade 
building service will be sent you if you wish. 


NEVER SPLIT SEAT COMPANY 


Dept. 24, Evansville, Indiana 
Founded 1905 





p 
Fvernu 


Everlasting Hard Rubber 


Seats 


Extra Strength--Extra Wear - 





NEVER-SPLIT 
Perma-White and Coloro 


The latest additions to the Never- 
Split line. Beautifully fashioned 
and covered with extra heavy 
sheet pyralin. ‘‘Perma-White”’ is a 
glistening all white seat. ‘‘Coloro”’ 
is furnished in any color or tint 
desired. Can’t chip, crack, split 
or discolor. 


nd 





NEVER-SPLIT 


Varnished and Sprayed 
‘ ‘Duco’ 9 


The finest wood seats made. So 
tight is the grip of the bolts and 
so accurately fitted are the joints 
that it is impossible for these seats 
to split or pull apart. Furnished 
in mahogany or natural grains, 
and in all white ‘‘Duco.”’ 


NEVER-SPLIT SEATS 


‘‘Perma-White”’ ““Coloro” “Evernu”’ White ‘‘Duco”’ Varnished Wood 
Sheet Pyralin Tinted Sheet Pyralin Hard Rubber Sprayed Pyralin Patented Construction 


Largest Manufacturers of Toilet Seats in the World 
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A portion of the delegates and guests attending the annual 
convention of the Missouri State Association of Master 
Plumbers at St, Joseph 


relationship and the present Trade Extension campaign is 
designed to benefit the plumbing and heating industry in 
a similar manner. 

All of the present activities of the Trade Extension Bu- 
reau are to be continued, but each is to be studied to deter- 
mine its value. A plan of co-operation with women’s 
clubs throughout the country will be followed, as a survey 
by these organizations has shown the necessity for in- 
creased plumbing and heating facilities in American 
homes. Special attention will be given to helping the re- 
tailer, or the retailing contractor, become a better mer- 
chant. Many of the leaders in the industry hope to see the 
Trade Extension Bureau function as a Clinic, which will 
analyze and adjust satisfactorily each ailment presented 
to it. Mr. Glen favored the display of prices in the ex- 
hibit rooms as well as greater care in the location of stores, 
as he believes that poor stores have hampered the growth 
of the business. Local advertising should be increased. 

In his opinion, present methods have encouraged the 
development of schemes of selling along lines other than 
the established channels, this criticism of present methods 
applying not only to the retailing contractor but to the 
manufacturer and wholesaler as well. The contractor, Mr. 
Glen feels, has been content to follow old rules and prac- 
tices, while the wholesaler too frequently has assisted in 
establishing new accounts which weakened rather than 
strengthened the retailing effectiveness of the industry. 

The old-fashioned methods of retailing have helped to 
build up competitive practices by organizations, some of 
which place little or no emphasis upon the importance of 
good installations. The Trade Extension Bureau will be 
given the responsibility of proving or disproving the value 
of the partial payment plan. Headquarters will be moved 
to St. Louis, and since some of the eastern branches of 
the industry have not been sincerely supporting the Bu- 
reau, a New York office will be opened, not as headquar- 
ters but to deal with the problems in the eastern division. 

In the campaign to raise $500,000, Mr. Glen pointed out 
that the manufacturers will pay about two-thirds of this 
sum. Those in charge of the campaign want the retailing 
contractor to contribute, even though in a small way, and 
feel also that each contractor should encourage whole- 
salers to contribute as such contractors have a real influ- 
ence upon the wholesaler. In its enlarged activities, the 
Trade Extension Bureau will require the help of all 
branches of the industry and will work for all branches. 
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PLANS FOR ADVERTISING CAMPAIGN 

N discussing the national advertising plans, Mr. Glen 
I pointed out that in the past the industry has missed 
the main reason for associations by not endeavoring to 
reach the public, although many other industries have or- 
ganized for that express purpose. The plan is to spend 
$100,000 in national advertising this year, and to exceed 
this amount as the Bureau’s program expands. In this 
advertising, the message of what better sanitation means 
in American homes will be carried to the public. In addi- 
tion, this advertising will discuss more and better sanita- 
tion, from an investment standpoint, pointing out how 
more bathrooms or the remodeling of old bathrooms will 
add to the value and selling price of such homes. 

In closing, Mr. Glen again called attention to the need 
of the co-operation of all branches of the industry, with 
the retailing contractor calling the attention of his whole- 
saler and manufacturer to the advantages of this Trade 
Extension campaign, and urging their support of this plan. 

He was followed by Henry Gorton, vice president of the 
W. B. Young Supply Co. of Kansas City, who said that he 
was keenly interested in the program and felt that if any 
wholesaler anywhere had not yet contributed to the cam- 
paign such wholesaler should, as the plan was a good one 
and should be pushed along. 

Mr. Hornbrook then pointed out that he favored the re- 
organization of the Bureau along the lines advocated by 
Mr. Glen, and felt that the public does not know enough 
of plumbing. As this offered a means of reaching the pub- 
lic, Mr. Hornbrook moved that the association favor the 
reorganization program and the plan to raise money to 
acquaint the public with the advantages of improved 
plumbing and heating installations. He urged that the 
approval of the Missouri organization be given and this 














Some of the attendants from Kansas City. Top picture, left 
to right: Carl E, Ekstrom, Wm, J. Hebenstreet, Wm. Ball. 
Middle picture: W. C. Green, Geo, L. Satterlee. Lower pic- 
ture: Arthur L. Miller, assistant secretary of Kansas City 
association; Carl Smith, J. S. Levene 
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Bridgeport Brass Co., Bridgeport, Conn. - New York - Philadelphia - Chicago - Detroit - Cleveland 


IPE FITTINGS 


Bridgeport-Plumrite Brass Pipeis 
now identified by a new system of 
trademarking! We expect you to 
ask why. And here’s the answer. 


For over 60 years Bridgeport has" 


been making brass. Plumbers know 
Bridgeport. They’ve used Plumrite 
Pipe—learned how it threaded, how 
it stood up, its service and uniformity. 
They know that Plumrite is made by 
a process that prevents season crack- 
ing under a formula that assures the 
strongest practical-purpose brass pipe. 
In other words they have come to 
believe that the name Bridgeport 


means something—most of all high 
quality brass. 


Just one way has been discovered 
to tie up Plumrite, the standard brass 
pipe, with the skill and experience of 
the maker so that the plumber can 
never mistake it. That way is the 
good old-fashioned trademark. 

Now, every three inches on every length 


of pipe carries the Bridgeport tradename 
—‘‘Plumrite.’’ 


It guarantees a trouble-proof system 
with equally high resistance every 
inch of the way to leaks, wear and 
corrosion. Plumrite is obtainable al- 
ways from your supply house. 


Send for our catalog “‘Brass Pipe and Piping.”’ 
Keep it for ready reference 


RIDGEPORT BRAS 


vumrite 





FLUSH VALVES TUBULAR PLUMBING GOODS 
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Part of the group of delegates and guests attending the 
annual convention of the Missouri State Association of Master 
Plumbers at St. Joseph 


action called to the attention of the National Association. 
His motion was carried with only one dissenting vote. 
Mr. Hornbrook then secured approval of a motion which 
pointed out that the individual contractor should know 
that he is expected to give something to this campaign, in 
addition to his local or state dues, and that each individual 
be asked to contribute to the campaign. 

After a discussion, initiated by National Director Shee- 
han, as to the method of obtaining these individual sub- 
scriptions, it was tentatively left that such contributions 
should be solicited through the local organizations. 

At a later session, Mrs. Hornbrook announced the gift 
from her organization of $100 to the Trade Extension pro- 
gram, the last sum of money remaining in the treasury. 
President Daly then suggested that the Missouri State As- 
sociation should also contribute, and on the motion of 
President Ed. Quinn of St. Louis, the $500 was unani- 
mously voted, and at the next session a check for this 
sum was delivered to Secretary Bergner. Former Presi- 
dent William Ball of the Kansas state association informed 
the delegates that the Kansas organization had decided to 
support the Trade Extension program and that since its 
state convention the previous week, the Kansas board of 
directors had met and was sending out-letters to the mem- 
bers, asking for their individual support. 

In his discussion, past National President McNamara 
expressed the opinion that if assurance could be had of 
correcting some of the present conditions of the industry, 
the money for such a campaign could easily be raised. He 
referred to the granting of differentials and preferentials 
as a common practice and expressed his opinion that the 
firms who paid their bills should have similar treatment. 
National President Wilson pointed out that the trade rela- 
tions committee, newly formed by the national organiza- 
tion, were considering present conditions and would make 
a report at the Minneapolis convention, outlining a pro- 
posed solution. This committee expects to make recom- 
mendations that will be satisfactory to the contractor, 
Wholesaler and manufacturer. 

A forceful talk on the subject of trade extension also 
was given by M. J, McKernan of the Cahill Manufacturing 
Co., St. Louis. 
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INSTRUCTIVE PAPERS ARE READ 

HE program of the Missouri state convention was an 

unusually interesting one. In addition to the ad- 
dresses given by National President Wilson and Chairman 
Hornbrook of the national trade relations committee, a 
number of papers on merchandising or technical subjects 
were presented by various members of the association. 
Among these were a discussion on “Pure and Wholesome 
Water,’’ by W. L. Clucas, former president of the St. Louis 
association; ‘‘The Economic and Insurance Value of Quan- 
tity Survey Bureaus,’’ by Mr. McNamara; “The Value of 
the Association’s Guarantee or Certified Plumbing,” by 
Ed. Quinn, president of the St. Louis association; “The 
Cost of Maintaining a Plumbing Shop on Wheels,” by E. 
Monteath of St. Louis; “‘The Value of Collective Advertis- 
ing,’’ by C. D. Dunlap of Springfield, and ‘“‘The Necessity of 
Training Journeyman Plumbers to Sell Improved Appli- 
ances,” by H. J. Enright of St. Joseph. 

A paper on credits by W. E. McCollum, secretary of the 
Central Supply Association of Chicago, who was unable to 
be present on account of illness, was read, while Mrs. 
E. D. Hornbrook delivered an address on the subject of 
“Brotherhood vs. Loyalty.’”’ Mrs. E. M. Platt of St. Jo- 
seph, chairman for Missouri in the American Home cam- 
paign of the General Federation of Women’s Clubs, also 
spoke, while an address on ‘‘Doing the Things We Should 
Do” was delivered by W. C. DeBold of the National Trade 
Extension Bureau. A short talk also was given by Secre- 
tary Bergner of the Trade Extension Bureau, who visited 
the convention on its closing day. 

In addition, the various standing committees of the as- 
sociation made reports. These included a report of the 
legislative committee’s activities by Ed. Quinn, chairman, 
covering the progress made in securing more adequate leg- 
islation for the state of Missouri. C. L. Kennedy of St. 
Joseph reported on the activities of the business manage- 
ment committee, which discussed the problem of increased 
efficiency in the conduct of a business. 

F. J. Prachter read the report of the district manage- 
ment committee, which covered the problem of member- 
ship and the need of bringing the state association in 
closer contact with its members in smaller cities. He re- 


(Continued on Page 103) 

















Top picture, left to right: J. H. Ross, president Ross Mfg. 

Co., Kansas City, Mo.; W. K. Glen, advertising manager, 

Crane Co., Chicago. Lower picture: E. H. Graham, manager 

Kansas City, Mo., branch, Crane Co.; J. E. Peuter, Ross Mfg. 

Co., Kansas City, Mo.; J. M. Dillon, Kohler Co., Kansas City 
branch 
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Malleable & Pipe Fittings 


The Joint Product of the Metallurgist and Engineer 


<@ has its own complete laboratory 
equipment, where tests are made of 


each day’s product. Metallurgically, 


physically, and mechanically <@& 
fittings must prove worthy of the 
standard defined by their trademark. 


<i> 
Malleable Iron Fittings Co. 


Branford Connecticut 
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Discusses the problem arising 
when water leaves the boiler 


swers to the heating problem that appeared in the 
February 12 issue of ‘‘Domestic Engineering.”’ It was 
evidently a very interesting heating problem. Such prob- 
lems are met with frequently. Trouble with water leav- 
ing the boiler has often baffied some of the best heating 
men in the field. When water leaves the boiler, it is al- 
ways very annoying, and, in many cases, results in dis- 
aster. In the majority of cases when this occurs during 
the absence of the attendant, it results in cracked boiler 
sections. 
First we shall go into detail on the many answers re- 


ceived, and then we shall explain carefully, how the 


| WAS indeed encouraging to receive so many an- 
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trouble was overcome, and what causes this condition. 

In a letter received from B. F. Kenealy, Coudersport, 
Pa., he states that this is his first attempt to solve a 
trouble job of this interesting nature and he suggests the 
following changes: 

1. The cast main should be run 24 inches past the 
last radiator connection as indicated at H, Fig. 1, and 
the end of this main should drop into the return as in- 


dicated at H. 

2. The same connection is to be made at A on the 
south side of the building on the main running north, 
and south; the end of this main is also to be connected 
into the return. 

3. He further suggests that all three returns be con- 
nected together into one header, and a check valve placed 
between header and boiler, of the 45 deg. swing type. 

He says: “I am no engineer, just a plain steamfitter.”’ 
We are all steamfitters, Mr. Kenealy, and that is why we 
discuss these problems at the Round Table, so that we 
may be better enabled to solve them when trouble arises. 
We welcome you heartily to our Round Table. 

Mr. Kenealy’s suggestions are thoroughly practical ex- 
cept the connection of all three return lines to the header, 
which may be very valuable at times when the installation 
requires it, but which is not essential in this case. 

Another letter from a new member, J. T. Nicholson, 
Holden, Mo., states that he suggests only one thing, 
namely: The placing of an air vent on the header of the 
3 in. return lines. He sends no sketch or drawing. We 
Wish he had done so. We are afraid that the air vent 


alone will not solve the problem, In fact, when a test 
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was made, it was found that the returns were not air- 
bound. 
Watch for the next heating problem. It will ap- 
pear soon. Every reader is invited to send in his 
solution. The solutions are criticized and analyzed 
in a Round Table article like this one. 


Fig. 2 shows a drawing sent in by I'red P. Nuessle, 
Rochester, N. Y. From this drawing you will note that 
he establishes a 5-inch steam header on top of boiler as 
shown at A Fig. 2, and takes all the mains from the top 
of this header, as shown at B Fig 2. He also connects 
the return header to both sides of the boiler (not a bad 
idea), and connects the returns from all wings into this 
header, as shown at C, D and E. An equalizing line is 
run from the steam header to the return header, as shown 
at F. No check valve is shown, but he suggests that a 
check valve be placed on each return line before they are 
connected to the header. He also suggests eccentric fit- 
tings when main is reduced, and a quick vent on the ends 
of each main. With these connections and air vents, he 
feels satisfied that the trouble can be eliminated. What 
do you think? I think not,—in fact, I know this will not 
solve the problem. 

Fig. 3 was sent by Jos. E. Ham, Rockford, Ill. He sug- 
gests also a 5-inch header and a 2-inch equalizing line 
to the return connection on.boiler, as shown at A. All 
the connections to the main are taken off on top of the 
header as shown at B, C and D. He states further that 
it is a big mistake to omit the bleeder on any job. Very 
good so far, but not good enough to solve the problem,— 
something else enters into this trouble job. 
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Fig. 4 is sent in by James C. Steenland, Clifton, N. J. 
In his letter he explains that if the distance between water 
line and main is less than 2 ft. and if the boiler is fired 
by an oil burner, a check valve should be placed on each 
return. 

Will you explain to us Mr. Steenland, why you think 
this should be done? Write us a letter on this subject and 
on your experience. 

Fig. 4 shows the connections on the water line also 
the check valves and air vents.—(In this case the mains 


were 4 ft. above water-line of boiler.) 

He also suggests that a header and an equalizing con- 
nection should be installed between steam header and 
return header of boiler, but agrees that the failure to 
do this did not cause the trouble encountered. He is right 
in this. 

He further states that he would make the following 
changes: “East wing, remove bullheaded tee; never use 
them where the end branch supplies more than one radia- 
tor; if end branch supplies three radiators of 45 ft. each, 
make branch 2 inch, run past branch about 1 ft., then 
put in 2x%x2% in. tee bullheaded with quick vent as 
high as possible. Do the same on south wing. West wing 
shows the proper connection only with so many radiators 


on the main; use a quick vent there also to quicken cir- 





culation and I believe the vent removes the chance of 
water rising in the end of return to a greater height than 
it would without the vent. While your test did not show 
any water in the end radiators, I firmly believe there 
was water in the end branch, seeing that the space be- 
tween the water in the return and the end of the main 
would be full of air, and the steam pushing more air 
into the end branch. I believe the air rushing through 
the vents on the radiators would pull the water along 
with it. The end branches I believe should be taken off 
on a 45 deg. with as long a pipe as possible between the 
tee and 45 deg.’’ 

These suggestions are worthy of consideration, but in 
our case the trouble was that the water remained in the 
radiators. Mr. Steenland came close to solving the prob- 
lem, but did not go far enough. 

Every heating drawing sent in is redrawn in India 
ink by a “Domestic Engineering” draftsman for re- 
production. Drawings sent in can be made in pencil 
but it is helpful if they are drawn clearly and neatly. 


“Mr. Mac’”’ from Detroit, Mich., writes a most inter- 
esting note. He says: “I am an old man and I find that I 
can still learn. I want to submit my solution and find 
out if I am still a steamfitter.”’ 


April 2, 1927 


He sends in Fig. 5, on which he indicates the changes 
on the main lines and header and the location of air 
vents on each return, before it drops down to the boiler 
return header. You will also note that he ties the 
return header into the equalizing line at A Fig. 5, below 
the water-line. This is not necessary as the system will 
work equally as well if the connection is made to the 
bottom of the boiler. The problem is not solved as yet. 
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Melvin A. Johnson, Decorah, Iowa, did not send in a 
drawing, but in his letter he suggests the following: 

“In the first place take the three openings, two 2-inch 
and one 3-inch and run them into a 6-inch header, then 
run a 2-inch bleeder from this header to an opening at 
the bottom of the boiler. Start the three steam mains 
out the top of 6-inch header, drop at the end of each 
main same size as shown, run back to boiler as a dry 
return. Keep returns 30 inches or more above water-line 
at boiler; drop all returns to bottom of boiler before 
connecting, or better just run them in separately. Puta 
good air valve on each return just below elbow as you 
drop to the boiler. The bleeder from header should run 
in the boiler separately from the returns.” 

These suggestions are all valuable, but even now, our 
trouble problem is not solved. 

Fig. 6 was sent by A. F. O’Brien, Montgomery, Alia. 
On this sketch he has indicated the changes enumerated 
in- his letter which reads as follows: 

“Regarding the boiler, I judge you give the net rating; 
incidentally, in my short experience I’ve never seen so 
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large a boiler with such small outlets, or a boiler with 
outlets of different sizes. I won’t accuse the fitter of 
bushing the outlets, so I'll check these off to lack of 
experience on my part. 
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The KOHLER ELECTRIC SINK 


—sell it “on time’! 


UILD new, profitable business 
selling the Kohler Electric Sink on 
convenient terms. The Kohler Time 


Payment Plan makes it easy. 


The Kohler Electric Sink is in the 
public eye. Women are talking about 
it. People who are planning new 
houses are considering it. Builders of 
apartments or houses to sell or rent 
are keenly interested. With the Kohler 
Time Payment Plan to help you, with 
Kohler advertising backing you up, 
you can sell this remarkable fixture, 


just as other plumbers are selling it. 


There is nothing complicated about 
the plan of payment. It saves you 
financial worry; takes off your shoul- 
ders the bother of making collections. 
You get back all of your cost and all 
but a few dollars of your profit just 
as soon as you finish the job. 


Ask your jobber for full particulars 
of this easy way of selling the Kohler 
Electric Sink. Or mail us the coupon 
below. 
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Don’t fail to attend the National Convention, Minneapolis, June 20th to 24th 
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No. 19 
Essex 
Steam 


—Extra large steam dome— 
steady waterline, ; 
and dry and rapid steaming. 

—Deep firepot. 

—Deep ashpit—efficient tri- 
angular pattern grates. 
—Five sizes each in steam 
and water from 16%-inch 
to 25 %-inch grate diameter. 


IT LOWERS COSTS 


Gurney Boilers are simple to 


in their record for achievement. 


install, easy to take Cost sheets carefully 


For Your Prospects 
care of, and lasting. Let us furnish you with ine kept show the great 
dividual leaflets, ““The Gurney 
Lenox Boiler,” and, “Gurney 


Essex Boilers for Warmth and 
Lifelong Satisfaction,” for your 
prospects. State quantities de- 
Write today. 


You ought to test for 
yourself their value to 
you in salability, and 


possibilities in Gurney 
Heating Equipment. It 


certainly lowers costs. 


ired. 


GURNEY HEATER MFG (MPANY 
General Offices: Boston, Mass. 
93-97 Oliver Street, Fort Hill Square 


New York City Office 
and Warehouse 
Gurney Heater Co., Inc. 
Manly St. Cor. Anable Ave. 
Long Island City 
New York 














Richmond Office 
Gurney Heater Mfg. Co. 
Cor. East Main and 9th Sts. 

Richmond, Va. 


Philadelphia Office 
and Warehouse 
Gurney Heater Co., Inc. 
Cor. 21st St. & Washington Ave. 
Philadelphia, Pa. 
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“Now to get down to the layout. In my opinion the 
east and west mains are too small and should not have 
peen reduced; especially the west main is overloaded. If 
I did not consider the mains in the east and west wings 
too small, I’d recommend a header and equalizer on the 
boiler. Now, I’d make the following changes in the 
layout. Take riser No. 1 from the west main and supply 
from south main; take riser No. 2 from east main and 
supply from south main; take riser No. 3 and supply 





Fig. 7 


from east main. That leaves us with 612 sq. ft. on the 
south main, 1,006 sq. ft. on the west main and 861 sq. ft. 
on the east main, which I think fairly reasonable for a 
one-pipe job, but still supplying steam at a rather high 
velocity and subsequent pressure loss. 

“After these changes, should the head room not be 
sufficient to equalize the pressure loss, I see nothing left 
but to seal the ends of the supply mains with a ther- 
mostatic trap, place vacuum air valves on the radiators 
and hook on a vacuum pump. In any event, I think it 
advisable to bleed the south main as it leaves the boiler, 
for in my opinion it is siphoning water from the boiler. 
This together with the excessive pressure drop in the 
other mains is allowing the water to back up into the 
mains. I believe this is the cause of the fluctuating water 
line. 

Round Table members are requested to send in 
their photographs for publication in connection with 
the heating problems. Photos and halftones are re- 
turned to them as soon as used. 


“Should the return header be connected above the 
water-line, this will contribute to the cause. I have 
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assumed throughout that the boiler and system have been 
properly cleansed.’’ 

Mr. O’Brien, the changes suggested would cost a lot of 
money, and I am afraid that the heating contractor would 
not be willing to spend that much money on the job. In 
fact, it is not necessary because the trouble was else- 
where. We do not want to make a vacuum job out of 
the system, but leave it as installed, with but a few 
changes. 

M. Stanship, Worcester, Mass., writes as follows: “I 
have cured several jobs lately by installing a steam 
drum and a 2-inch equalizing pipe to the return.” 

This no doubt is a good suggestion but not sufficient 
for the solving of our problem. 

A very complete layout is shown in Fig. 7 with pipe 
sizes increased. This drawing is sent in by Clinton F. 
Wood, Willimantic, Conn. In his letter he writes that 
the pipe sizes should be increased as shown in Fig. 7, 
also the risers to second and third floors which, in some 
cases, may be advisable. 

When the job was corrected no changes in pipe sizes 
were found necessary. We agree, however, that this is a 
well planned layout and a drawing our class should study. 
Write your chairman what you think of Fig. 7. 

Fig. 8 represents a- drawing sent by F. J. McDonald, 
Winnipeg, Canada. The only change on the drawing is 
the placing of air vents as indicated. Mr. McDonald 
writes that the air, being pocketed, causes pressure when 
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Fig. 8 


returning to boiler, and the water leaves by means of the 
supply lines and gathérs in the radiators. After this 
water cools, the system acts like a single pipe hot water 
system. 

We cannot agree on this point, because we have air 
vents on each radiator to expel the air. 

Fig. 9 is a drawing sent by Harry Charmatz, East 
Orange, N. J. You will note that on this drawing the 
pipe sizes are increased in a great many instances. The 
letter sent with the drawing is well worth reading, and 
we present a portion that seems most important. Mr. 
Charmatz comes very close to solving the trouble,—closer 
than any of the other members. 

Your chairman agrees that the supply lines may be in- 
creased in size to help the job, but the return lines are 
large enough as given on the original drawing. The 
Round Table members should study the contents of his 
letter carefully, and send in their opinions about it. 

He states in his letter: ‘I believe that the whole trouble 
on the above job was caused by condensation remaining 
in the mains in the 3-inch lines up to points E and D, 


(Continued on Page 77) 
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Twelve Months of Faster, More 
Accurate Estimates—for Ten Dollars 


The Clow Bulletin is serving an ever increasing For thirteen years, a constantly increasing number 
number of Plumbing Contractors— over 5,000 last of plumbing contractors have been saving money 
year saved time and money with it. You can save’ with this plumbing estimator. 

its small purchase price several times in the 


first month, The Clow Bulletin describes, illustrates and prices, 


‘ ’ _— all modern appliances commonly used by the 
The Clow Bulletin Contains 450 pages, supple- plumbing trade. For inventory taking, for buyirig 
mented by loose leaf special sheets of quotation and for checking invoices it saves you money, 
and data sent out when necessary. It is indexed 

and arranged for quick easy reading. And the ‘Tear out the subscription blank, fill it out and 
prices and information are fixed and dependable— mail it today. You can never use $10.00 to 
James B Clow and Sons stand back of them. better advantage. 


DOQOOQQOOQOQOOOEQOOCOOEOOOOOQOOQOOOOOOOOGOEOQOOOOOOOOOOOOOC\ 


Clow Bulletin 


SUBSCRIPTION 


We hereby subscribe for the Clow Bulletin at the rate of 83 cents per month ($10.00 per year) 

Upon receipt of the Binder and Bulletin pages we agree to pay, at the monthly rate, the proper amount to carry our subscription 
until September 1st, and we further agree to pay thereafter the subscription price of this Service ($10.00) annually in advance. 

And we further agree that the title of ownership to the Binder and Bulletin pages shall rest with James B. Clow and Sons and 
that upon our failure to renew our subscription at the end of any fiscal year (September 1st), or upon repayment to us by said 
James B. Clow and Sons at any time of the unearned portion of our subscription, we will surrender to said James B. Clow and 
Sons, or its authorized agent, the aforesaid Binder and Bulletin pages and this subscription shall be immediately terminated. 

Nothing in this agreement shall obligate James B. Clow and Sons to publish or maintain the Clow Bulletin, the subject of 
this agreement, except that if the publication of the Clow Bulletin is discontinued after the receipt of our subscription we shall be 


repaid the amount of the unearned portion of said subscription. 


RBG. U.8.PAT.OFP. 


Mail to 


JAMES B. CLOW & SONS 
201-299 N. Talman Avenue, Chicago, TIl. 
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A test bar is made 
from each heat of 
the metal 


This is one of a series of picture stories on 
the Manufacture, Use and Handling of 





Chips from the bar 
are tested in the lab- 
oratory 





No. 21 
































POT HEATERS 


N ORDER to maintain the continuity of these weekly 
| stories on the manufacture, use and handling of fau- 

cets, it should be remembered that the various sands, 
—core sands, molding sand and sand blast sand and their 
uses have been described; the story has been told of 
the making of cores and the baking, inspection and stor- 
age of them. The casting of test bars from each heat 
of molten metal, as well as of various types of furnaces, 
the pouring of the metal into ingots and the making of 
molds for castings, 
were covered. Soon 
we are to get into 
the actual making of 
faucet castings. But 
in order that no de- 
tail may be lost, the 
visitor to the faucet 
factory should know 
what those peculiar 


Electric furnaces looking flaming pots 








are for—pots such as those pictured below. They cannot 
fail to attract attention on account of their continual 
roaring. They are the pot heaters into which metal is 
poured from the large furnace as soon as the heat is 
ready. The big oil furnace cannot be carried to the vari- 
ous molds so its contents is poured into pot heaters, which 
are about the right size for two men to handle. 

But the metal in 
the pot heaters must 
be kept hot, and that 
is what is being done 
in the operation il- 
lustrated at the bot- 
tom of this page. The 
reverberating air 
blast that is forced 
into the oil blaze 
causes the flame to 
spread out in the 


shapes of coronas. 








Oil furnaces 
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How much do your customers 


think this, the finest of all lavatories, 
costs above an ordinary one? 




















So few dollars difference 





I think that you should know that we 
are morethan pleased with ourselection 
of the Madbury Lavatories that we have 
recently installed in our new home. 
We thought at first that the additional 
cost of the Madbury Lavatory would 
prevent the use of them, but upon in- 
vestigation we found that the difference 
was a matter of so few dollars that we 
were glad to make the investment. 


They are so white, and clean, and 
straight, and so pretty to look at that 
they have certainly added a great deal 
of charm to our bathrooms. 


Mrs. C. W. Wanger, Riverton, N.J. 








The Madbury 
Lavatory 


Made of Durock— 


a superior grade of 
vitreous china. No 
exposed metal to 
tarnish or wear 
brassy. 





























Aare, recently said to us, “If every home-owner knew how 
little the Madbury Durock Lavatory costs, few others would be sold!” 
So we asked several home-owners to give their “guesses” as to the differ- 


ence in price between a Madbury and an ordinary lavatory of coated- 
iron with pedestal-base. 


Theirreplies ranged from twice to five times the actual difference. That is,they 
said from “$20” to “$50”—whereas the actual difference averages about $10. 


The Madbury Lavatory of solid pure white Durock, including all handles, 
etc., is equipped with a china nozzle directing a stream of water of any 
desired temperature toward the center of a large square bowl. 

Being made of Durock the Madbury will not chip, craze, stain nor discolor. 


It will not scratch nor roughen, to hold soil and soap-curd. A damp cloth 
will always restore every part of this lavatory to its original, fresh, glistening 


whiteness—no scouring or scrubbing. The overflow of a lavatory is the only hidden 
part. Consequently, it is the lodging place for 

There are numerous home-owners in your territory who can | filth and disease germs. The Madbury is the 

be made prospects—and would be glad to have their worn- only lavatory made having an overflow which 

out lavatory replaced with the Madbury, if you will tell can be cleaned. To thoroughly cleanse the 

them how little it costs. They would be just as pleased to overflow of the Madbury it is only necessary 

have the Madbury in their bathrooms, as is Mrs. Wanger. to place a finger over the supply nozzle and 

turn on the valves. The water is thus forced 

THOMAS MADDOCK’S SONS COMPANY through the overflow, under pressure, remov- 


Oldest Sanitary Potters in America ing any germ-breeding accumulation of soil. 


Trenton, New Jersey 


MADDOCK 


DUROCK Bathroom ©quipment 


THOMAS MADDOCK’S SONS CO., Trenton, N. J. LO, a ee een E a IY ee Seem 
THE LAVATORY 


THE TOILET This booklet,“The Two Vitally Important Fixtures in the Bathroom”, also illustrated letter, will help you tell your prospects 
about the Madbury and other Durock fixtures. Attach this coupon to your letter or bill head and mail to us for copies. 
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Board of directors of Philadelphia Master Plumbers’ Association, and apprentice plumber students, at Northeast High 
School, Philadelphia 


PHILADELPHIA MASTERS ATTEND ANNUAL EX- 
ERCISES OF PLUMBING AND HEATING 
TRADE SCHOOL 

Students taking the plumbing and heating courses at 
the North East High School in Philadelphia must have 
gone home Friday evening, March 18, inspired to do more 
and better work in their classes and to live up to the 
ideal set before them by the officers and directors of the 
Philadelphia Master Plumbers’ Association, headed by 
M. J. Feeney, the association’s president. For on that 
evening, a delegation from the association visited the 
school on the occasion of its annual exercises, lauded the 
boys for the work they are doing, and inspired them with 
the dignity and opportunities of the calling they are 
selecting. 

The delegation was met by Harry Slater, head of the 
plumbing and heating department, who welcomed the 
members and turned them over to boys from the grad- 
uating class, who were to serve as escorts on the tour 
through the school. First, the first year men were vis- 
ited,-the masters being told of the work being done during 
this period. These boys are instructed in the uses of 
tools, the names of the various ones, learn the outlines 
of drainage systems and study the Philadelphia code. 

The second year men were next called on. These boys 
take up septic tanks, drainage of garages and larger resi- 
dences, together with blue print work. Then the third 
year men, who are on advanced heating and plumbing, 
with a review of the first two years’ work. Then the 
graduate students explained that during the past year 
they have gone deeper into the drawing of plans, layouts 
of work, tests of systems and the like. The masters were 
told that the three class nights each week are divided 
into one night for shop work, one night for drawing, and 
one for theory, and that approximately 140 boys are in 
attendance. 

Proceeding to the school auditorium, the plumbers were 
welcomed by J. I. Robb, principal of the evening school, 
who told of his pleasure in the fact that the masters were 
interested in the work done by the boys, and stated that 
efforts are being made to have a school in Philadelphia 
devoted entirely to plumbing and heating. 

President Feeney, responding, spoke of the wonderful 
progress being made in the field, speaking of how colleges 
are now teaching plumbing and heating. He referred to 
the chair of plumbing at Carnegie Institute of Technology, 
asking the students to absorb all the information possible 
while in school. 

Merchandising took up the major portion of the talk of 
Harry Stilwell, the next speaker. Mr. Stilwell told how 
the master plumbers were becoming real business men, 





outlining briefly the ‘Ask ’em to buy” campaign. John A. 
Quinn, chairman of the apprenticeship committee of the 
National Association of Master Plumbers, next on the 
program, brought out just what master plumbers mean to 
civilization, how important plumbers are to a city, em- 
phasizing the importance of the trade. He referred to the 
value of the course the boys are taking, how it trains 
them along business lines as well as in practical things, 
and how a diploma from trade schools is recognized wher- 
ever the graduate might take it. ‘“‘Aim to be a master 
plumber and become a member of a master plumbers’ 
association,’”’ he told his hearers. 

Closer co-operation between the students and the mas- 
ter plumbers association was urged by Mr. Slater, who 
suggested that the masters give preference to the boys 
with diplomas. He also urged the association to get be- 
hind the movement for a separate school for plumbing and 
heating, working through the board of education. George 
F. Uber, the next speaker, explained the system of cards 
given the students, warning them to be sure and get their 
white, red and blue cards, standing for the first, second 
and third year of work, as well as the diploma given upon 
graduation. 

Then Robert H. Pflug-Felder, association secretary, 
painted a picture of the prospects in store for the pupils, 
if they would apply themselves, and explained what fac- 
tors they could be in their home cities. 

After the speeches were concluded, a group picture of 
the pupils, together with the committee from the asso- 
ciation, was taken by “Domestic Engineering.” 


NEW YORK CHAPTER A. S. H. V. E. HEARS HARVEY 
, WILEY CORBETT 

Addressing more than && members who were present 
at the monthly meeting of the New York Chapter of the 
Society of Heating and Ventilating Engineers held on 
March 21 at the Building Trades Club, New York City, 
Harvey Wiley Corbett, nationally prominent as an archi- 
tect, urged closer cooperation between engineers and archi- 
tects with respect to the technicalities of building con- 
struction. Mr, Corbett, unusually qualified by his knowl- 
edge of both professions, gave an interesting sidelight on 
the present position of architects with regard to the tre- 
mendous advance mechanical innovations have made in 
building construction in recent years. Calling attention 
to the fact that an architect’s chief concern is structural 
beauty, the speaker asked engineers to appreciate this 
fact when working with them. 

In citing the engineering accomplishments in the in- 
stance of the Bush House in London, England, which is 
heated by hot water circulating through welded pipe lines 
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—that you can 
sell heating equip- 
ment in the non- 


heating season? 


Spring cleaning is on. The recollec- 
tions of the inconveniences of manual 
regulation of heating systems are 
vivid in the minds of home owners. 
You can convince them that now is 
the time to install automatic control 
—while their home is being redeco- 
rated. Then, when autumn’s first 
cold spell arrives, they will be ready 
for it. @Other dealers are making 
Honeywell a productive source of 
income for the non-heating months. 
All that is required is a little extra 
merchandising and selling effort. 
Make extra Iprofits this spring with 
Honeywell. 

The leading manufacturers of heating 

boilers are today recommending Honey- 


well exclusively. Of the important 


automatically controlled domestic oil 
burners a_ substantial majority is 
equipped with Honeywell controls. 


Honeywell Heating Specialties Company 
WABASH, INDIANA 


HONEYWELL 


Temperature Regulators 
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concealed in the walls and other successful heating and 
ventilating feats abroad, such as the attainment of the 
recirculation of air beneath the floors of a church audi- 
torium where heating pipes were located, Mr. Corbett 
illustrated his statement that heating and ventilating are 
most important factors in the development of building 
construction. 

In conclusion the speaker petitioned the help of en- 
gineers in the furthering of architecturally beautiful build- 
ings, the urge for which is due to the greater prosperity 
and leisure resultant from world-wide scientific progress 
and the consequent mental awakening. 

Tendering the speaker a rising vote of thanks at the 
conclusion of an interesting forum entered into by many 
of the listeners, President R. H. Carpenter added his ex- 
pression of thanks to Mr. Corbett for his discourse. 

An announcement made just before adjournment di- 
vulged the fact that E, J. Ritchie’s program committee 
has procured the consent of Dean F. Paul Anderson, presi- 
dent of the society, to address the next meeting on 
April 18. 





W. L. Clucas & Co. have just opened a new showroom 
and office at Grand boulevard and Laclede, St. Louis, 


Mo. Mr. Clucas was president last year of the St. Louis 
Association of Master Plumbers, and is active also in the 
work of the Missouri State Association of Master Plumb- 
ers and the American Society of Sanitary Engineering. 
William J. Sauer, of Park Ridge, Ill., has moved his 
plumbing business to a newly equipped shop and office on 
Summit avenue, in the Peoples and Merchants Bank build- 


ing. Mr. Sauer was formerly located at 408 South Delphia 
avenue. 


Obituary 


Martin D. Holmes 


Martin D. Holmes, 75, president of M. D. Holmes & Sons 
Co., plumbing and heating contractors in Worcester, Mass., 
died Monday night, March 21, at his home in that city. 
His company was organized in 1900, the partners being 
the late Mr. Holmes and his four sons. Besides the four 
sons, survivors include two daughters. Mr. Holmes was 


prominent in Masonic affairs. 


James J. Johnson 

James J. Johnson, president of the Johnson-Davis 
Plumbing Co., Denver, Colo., died suddenly while reading 
a newspaper in his home Monday night, March 21, in his 
74th year. Old-timers of Denver credit him with starting 
“Buffalo Bill” on his road to fame and fortune. Reared 
in Denver, Mr. Johnson began life as an actor. He played 
in a stock company, which appeared at the old Denver 
theater. In later years he went East, and played in Chi- 
cago and elsewhere. For two years he toured the coun- 
try with Buffalo Bill’s ‘‘Prairie Scout’? company. Mr. 
Johnson had been a resident of Denver for fifty-eight 
years. Born in Scotland, he emigrated to this country 
with his parents, who lived for a time in Cincinnati, Ohio. 
The Johnson-Davis Plumbing Co., in which he was active 
until his death, was one of the oldest established firms in 
Denver. An active club member, Mr. Johnson held major 
offices in the Denver Athletic Club, the Volunteer Firemen, 
Sons of Colorado, Improved Order of Redmen, Knights of 
Pythias, Shrine, Knights Templar, and the National As- 
sociation of Master Plumbers. He was also a member of 
the Denver Kiwanis Club. Mr. Johnson’s wife died in Den- 
ver five years ago. He is survived by one daughter and 
two sons. 
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FROST 


SUPPLY AND WASTE EQUIPMENT 


aS organization which for 25 years has been guided by the spirit of service. 
Modern machinery—careful workmanship—coroperation with the plumb- 
ing trade—these have contributed largely to a steady and substantial growth. 


25 years of progress have made us more determined to serve even better in the 
future than we have in the past. 


THE FROST MANUFACTURING CO. KENOSHA, WISCONSIN 
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Cl YEARD of PRGGRES? 


EADERS in any field invariably 
have a background of long ex- 
perience. Rarely does a company 
come into being, offer its products 
and become a marked success in a 
few years. 


» Knowledge of a field is not gained 
+: “over night”—- and of the plumbing 
y — field, this is especially true. The 
> Peck Bros. & Company is not 
> experimenting with its products. 
» Seventy-one years of steady progress 
> have equipped the house of Peck 
> with a thorough understanding of 
> the requirements of the plumbing 
> industry. 
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THE PECK BROS. X COMPANY 
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Interprovincial Association 


Launched at Calgary 


(Continued from Page 28) 


Geo. Inglis, chief engineer at the Provincial School of 
Technology and Art, in Calgary, also part time instructor 
there, read a paper that was of real value on “Heat 
Losses Through Improper Combustion.” Grant E. Cole, 
manager for the Trane Company in Canada, demonstrated 
a few of the articles his company manufactures, including 
its heat cabinet, which was of great interest. 

One portion of the program called for ‘‘Consideration 
of Technical Questions in Writing.’’ James Marr, Sr., of 
Calgary, took advantage of this opportunity to describe 
the plans and specifications of a toilet bowl he invented 
and patented. The principal features of this invention 
are the means of connecting the bowl at both the waste 
and flush openings and many of the members expressed 
the wish that Mr. Marr would go to greater length and 
achieve the production of his invention. 

Near the close of the last session of business the Ed- 
monton delegates extended an invitation to the associa- 
tion to hold the next convention in that city. This was 
heartily accepted, so all trails will lead northward for the 
second Thursday in March of 1928. 


OFFICERS ELECTED 

HE delegates elected Vice President Robt. McQuarrie 

of Edmonton to the chief executive’s chair for the 
next term of office. F. H. Lepper of Calgary was named 
vice president. Harry Kelcher of Edmonton will fill the 
position of secretary-treasurer for the second time in the 
history of the order, as he held that position when Chas. 
Frost was president three years ago. The president-elect 
appointed the immediate past president, Duncan Campbell 
of Medicine Hat, and Chas. Coutts of Claresholm as his 
executive members. J. B. Rogers of Calgary was elected 
to the chairmanship of the sanitary committee. H. Kelly 
and J. Carver, both of Edmonton, will be responsible for 
the heating, and essay committees, respectively. As Harry 
Kelcher has for some time past functioned as chairman 
of the legislative committee, and is therefore thoroughly 
familiar with the intricacies connected with such work, 
the members saw fit to elect him to the same office again, 
so his will be a dual role for the coming year. 


THE ANNUAL BANQUET 

A‘ president of the Calgary branch of the assotiation 

James Marr, Jr., was host at the banquet on the 
night of Friday, March 11. One hundred and twenty-five 
guests sat down in the banquet hall of the Palliser Hotel, 
and, after satisfying the cravings of the inner man, were 
royally entertained until 11:30. The speaker of the eve- 
ning was the president of the Calgary Board of Trade, 
C. O. Smith. In a most masterful manner Mr. Smith 
dwelt on Canada’s heritage with a fluency that marked 
his knowledge of “Canada; Its Resources and Its Future.” 
A distinct note of optimism was struck by the speaker 
which left a deep impression on his listeners. 

Following Mr. Smith, President-elect MacQuarrie ably 
recited an apt poem which told of the people who 
will take advantage of and develop Canada’s wealth. H. M. 
Agnew, manager for Crane Company at Winnipeg, deliv- 
ered a clever address on ‘‘Co-operation,” taking an extract 
from Kipling’s “Jungle Book,” quoting the ‘‘Law of the 
Pack” as an example to express his meaning more fully. 

Major L. L, Anthes, of Toronto, delighted his audience, 
aS is usual in his case, with his timely combination of 
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KEROSENE HEATERS— 
WICK BURNER TYPE 

Quadruple coils of copper and the 
patented Kerogas Burner (Hot- 

stream is the only Water Heater 
licensed to use it) insure the 
greatest efficiency. 
Lights instantly at the touch of a match 
—is noiseless, sootless and extremely 
economical. 
Made in 3 sizes — write for complete information. 


THE HOTSTREAM HEATER COMPANY 
9502 Richmond Rd. “Makers of Heaters that Heat” Cleveland, Ohio 





Water Heating 
Garbage Burners 


Make Fuel of Garbage and Rubbish 
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Patent Plumbing Fixtures 
and Duojet Water Closets 


ALINE representing the most advanced ideas in 
sanitation. Economy of operation and ease of in- 
stallation. Duojet Closets— Flush Valves — Self-Closing 
Basin Cocks—Combination Lavatory Fixtures—Pop- 
Up Wastes— Liquid Soap Fixtures, etc. 


Manufactured and Sold Exclusively by 


THE IMPERIAL BRASS MFG. COMPANY 


1231 West Harrison St. CHICAGO 























The JUMBO 










Perfection 
“Jumbo” pipe 
hangers have the 
same high quality as 
other Perfection products. 
Will hold with assurance any pipe, 
from °4 inch to 8 inch.Easy to install. 


Can be secured through your jobber. 


SEATON &CADWELL MFG.CO, 


éstablished 1894 
NEW BRITAIM, CONN. 
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As Positive 


As 
Time Itself 


Penberthy Automatic Cellar Drainers are as 
positive as time itself. They are always there 
working steadily and silently at their jobs. 
There are no adjustments to make—nothing to 
do but install and forget. Penberthy Cellar 
Drainers are automatic and their operation is 
unusually efficient. 


There are extensive markets for cellar drainers 
of the better type and by specifying PEN- 
BERTHY you meet this demand. In doing 
this you cut your installation costs and leave 
the job knowing you will not be called back 
time and again for service which rapidly eats 
up first profits. 


Further particulars will 
be gladly mailed 
upon request 





PENBERTHY INJECTOR 
COM PANY 


Established 1886 
1260 Holden Ave. Be Detroit, Mich. 
Canadian Plant: Windsor, Ontario 





AUTOMATIC 
CELLAR DRAINERS 
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humor and sound counsel. W. G. Carpenter, director of 
technical education at the School of Technology and Art, 
told of the newly formed class in plumbing and heating 
instruction at the school. Mr. Carpenter informed those 
present that the system of tuition, being used at the 
school, was the up-to-date course which had been pre- 
pared by the apprenticeship department of the National 
Trade Extension Bureau at Evansville, Indiana, and that 
such a course was available for those wishing to learn 
more regarding their craft through correspondence. 

Thrice winner of the gold medal for vocalists at the 
Alberta Musical Festivals, Past Secretary-Treasurer Joseph 
Marsh so delighted everybody that he was forced to sing 
four songs before he was allowed to resume his seat. The 
remaining portion of the entertainment was in the hands 
of Harry Hutchroft, Calgary’s well known entertainer and 
song composer. His catchy parodies included timely 
“cracks” at some of the better known personages con- 
nected with the craft and were a great source of amuse- 
ment. With the singing of ‘‘Auld Lang Syne’’ and the 
national anthem the banquet was concluded, culminating 
a most satisfactory convention. 


Prairie Provinces of Canada Discuss 
Interprovincial Association 


N SATURDAY, March 12, in the Palliser Hotel at 
QO Calgary, Alberta, “The City of the Foot-Hills,” on 

the extreme western end of the Canadian prairie, 
a movement was started which it is hoped will make his- 
tory in the annals of the plumbing and heating industry of 
Western Canada. 

Delegates from the Manitoba and Saskatchewan Socie- 
ties of Sanitary and Heating Engineers convened with the 
newly elected executive board of the Alberta Association of 
Domestic Sanitary and Heating Engineers and laid the 
foundation for an organization which will link the socie- 
ties of these three prairie provinces together. This will 
mean a united effort to further the interests of the craft 
in this portion of the hemisphere and will fill a long-felt 
want. 

With President Robt. MacQuarrie and Secretary-Treas- 
urer H. Kelcher, of the Alberta Association, acting as 
chairman and secretary, respectively, the meeting was 
called to order and proceeded to business. Those in at- 
tendance were H. C. Josie, secretary of the Manitoba So- 
ciety; President Thos. Newis and Secretary-Treasurer Geo. 
Seater of the Saskatchewan Society; Vice President F. H. 
Lepper, D. Campbell, and Chas. Coutts, of the Alberta 
Association. As a working basis the meeting adopted the 
following objectives: 

“Uniform provincial by-laws and health regulations as 
applicable to plumbing installations. 

“Interprovincial examination of operative plumbers and 
steamfitters. The certificate of examination gained in one 
province to be acceptable in any of the other two. 

“A uniform schedule of wages. 

“The standardization of materials. 

“To bring pressure to bear upon the Provincial and Do- 
minion Governments, the Canadian National and Canadian 
Pacific Railways regarding the awarding of plumbing, 
heating and ventilating contracts, separate from the Gen- 
eral Contract.”’ 

Other matters, pertaining to the formation of such an 
organization, were gone into deeply, and it was decided to 
have the delegates report back to their separate organi- 
zations. When this is done, further efforts will be car- 
ried out by correspondence, until such time as it is felt 
the work has progressed sufficiently to warrant the com- 
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We Can Deliver Those Genuine 
Armstrong Tools Right Now 
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—Yes, we carry a complete line of 
Genuine Armstrong Pipe Tools, 
and you can have anything you 
want on a mighty short notice. 
We get prompt and frequent 
shipments from the factory.” 


Thus states the jobber who 
knows the co-operation he gets 
from our factory. Ask him 
about it. 


Gw9 


The Armstrong Manufacturing Co. 


BRIDGEPORT, CONN. 
New York Office: 181 Lafayette St. 
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“You have been wondering why I look different from 
Bill Bead, my brother. 

The reason? Why, I carry the new jump ring coupling. 
That‘s the only difference in my appearance. Same size, 
same polished nickel silver, same construction. And 
strong—I can hang on to any job for a fifty pound pull, 


and that ought to satisfy anybody. 
That coupling’s good too. I’m proud of it. Tell you 
about it next time. 
Don’t forget TYPE B Chain.” 
Type B. Bead 
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Trade Mark Reg. U.S. Pat. Off. 


The Bead Chain Manufacturing Co. 
Bridgeport, Connecticut 
Canadian Representatives; Stanley Brock, Ltd., Winnipeg 
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Difr~enshal~Vacm 
A FIXED F Heating“ "\ sane © A VARIABLE 


DIFFERENTIAL _ System. , DEGREE OF 
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OST buildings are overheated during ) 

90% of the heating season, because the 
design basis of the heating plant must take in- 
to consideration the severe weather of only 
10% of the season. The Dunham Differential 
Vacuum Heating System saves fuel by con- 
trolling the amount of heat given off by the 
radiators in mild weather, keeping this heat 
emission equal to the heat loss from the build- 
ing. Write for Bulletins. 


The Dunham Differential Vacuum Heating System 
is fully covered by patents and pending applications 
for patents in the United States, Canada and foreign 
countries. Any infringements will be vigorously pros- 
ecuted. 


C. A. DUNHAM CO. 


Dunham Building 
450 EAST OHIO STREET CHICAGO 


Over sixty branch and local sales offices in the United States 
and Canada bring Dunham Heating Service as close to you as 
your telephone. Consult your telephone directory for the ad- 


| dress of our office in your city. 
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plete formation of the association. 
by the appointment of two delegates from each of the 
provincial societies, who will meet at an appointed place 
with full powers to form what will, in all possibility, be 
known as the Western Canada Association of Domestic 
Sanitary and Heating Engineers. 

Four years ago R. J. Priestly, Sr., of Calgary, then 
president of the Alberta Association, feeling the need for 
an alliance with the sister provinces of Western Canada, 
made advances to Manitoba, Saskatchewan and British Co- 
lumbia to gain their opinions as to the advisability of 
forming such a body. The matter appealed strongly to the 
Saskatchewan Society and its members expressed them- 
selves as being very much in favor of such a move. At 
that time Manitoba was not organized so it was impos- 
sible to gain an expression from that quarter. While mem- 
bers in British Columbia expressed themselves as being in 
favor of the idea, they pointed out that such an alliance 
would not greatly benefit them owing to the difference in 
their problems as compared with those of the prairie prov- 
inces, so declined to go into the matter further. As this 
left only two to form such an organization, the matter was 
shelved for the time being. 

When Mr. Josie appeared on the scene at the recent 
Saskatchewan convention and expressed the willingness 
and the desire of the Manitoba society to form such an 
association, the Regina meeting quickly seized the oppor- 
tunity and appointed two delegates to join Mr. Josie in 
the pilgrimage to Calgary to feel out the Alberta members 
as to their sentiments in the matter. The Alberta masters 
soon saw where an old dream was to become a reality and 
at once took the opportunity to make such a move effec- 
tive. 

It was pointed out that such an isolated body is not 
acting unfairly toward the other provinces in the Domin- 
ion. There are no other points in Canada where the prob- 
lems and working arrangements are as identical with one 
another as with these three, it was said. Owing to the 
similarity of the climatic conditions the situation lends 
itself to a uniformity of codes, relative to both branches of 
the industry, therefore making feasible standardization 
and a reduction in costs, thus securing a greater chance of 
expansion through more enterprise. It was stated there is 
also the great problem of freight charges, which make 
materials more costly, the problem of the operatives work- 
ing the achievements of one locality against the others, 
when the wage question is being considered, and, last but 
not least, the tremendous opportunity of being strong 
enough to properly bring before the notice of the powers 
that be—the general public—the value of the craft to the 
community at large. 

The achievements desired, of such a movement, can 
not be realized in a short space of time, said the leaders of 
the movement, but, looking back over the records of the 
individual societies and taking notice of the advancements 
that have been theirs, those interested can not be censured 
for being far-seeing enough to realize the big things that 
will be forthcoming through the united effort of an inter- 
provincial organization. 





HEADS MARYLAND BOARD OF DIRECTORS 

Allen W. Beam was elected chairman of the board of 
directors of the Maryland Master Plumbers’ Association 
at a meeting of the board held March 18. The board has 
made an exhaustive report on the question of providing 
ways and means to increase the financial resources of the 
association. Its report, which covers the question of in- 
creasing the membership dues, 


body at an early meeting, Mr. Beam said. 
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om Dress! Count Off! 


One! Round Sectional Burnham 
Two! Square Sectional 

Three! Big Twin Sectional 

Four! Burnham New Smokeless 
One! High Pressure Hot Water Supply 
Two! Round Junior Hot Water Supply 
Three! Improved Laundry Stove 
Four! Swasteeka, Water Tube Type 


—and the squad's complete. 


As they pass before you in review, just take notice, they’re shock 
troops, every one. 

Every one with an iron constitution,—cast iron, to resist de- 
terioration. 

Long life. 

Every one with a better than good digestion. 


Each with an enviable battle record. 


And since every Burnham is responsible for the whole Burnham 
reputation, we've given each and every one its full quota of the 
Burnham thrift features. 

Short tie bolts, outside nipple connections, removable shaker 
grates, generous fire and clean out doors, roomy ash pits and easily 
accessible control parts. 


These privates in the Burnham ranks, rank outside as leaders, 
each in its class, the choice of many leaders like you, in the heating 
field. 


. Ask for catalog 66 for complete roll of Burnham Thrift Boilers. 
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Irvington, New York 
Representatives in all Principal Cities of the United States and Canada 
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What the 
KENNEY 


means to your trade! 


The Kenney Thermo Valve is now nationally recognized 
for its accurate results and its unfailing performance. The 
Kenney gives you anew avenue of substantial and positive 
profits. To sell the Kenney is to build a reputation for 
keen judgement and skillful knowledge of what is best for 
your customer. 
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Since the Kenney is easily installed and is free from any 
source of trouble after its installation, plumbers will find 
the Kenney as satisfactory a little item to handle as could 
be desired. 


FLAN 


FLANNERY BLDG. 
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THERMO VALVE 


‘“Snap Action’’ 


Converts any boiler into an 
Instant Hot Water Heater 


The Kenney Valve is ‘built to last a lifetime. No complicated 
mechanism—no frail levers—heavy construction throughout, 
extreme simplicity and trouble-proof features. 


Only a small yellow pilot light remains burning when the water 


has reached the proper temperature. Snap—and it’s on! F eat Uu res! 


Snap—and it’s off. 


It brings up-to-date convenience to the housewife—it is safe oe : 
and clean—it gives an ample supply of hot water when they Positive Snap Action 
B want it—ALL THE TIME. 


And it brings real profit to you! Instant Operation 


Manufacturers—Plumbers! Substantially Built 


Manufacturers find as much of an opportunity in selecting the Kenney for 
standard equipment as plumbers will in its re-sale! Both will find the Kenney a 


money-maker and builder of good will and prestige! Write. Easily Installed 


| _ Independent Pilot 
Light Saves Gas 


[ PITTSBURGH, PENNA. 














The Columbia cast iron low 
tank shown above is the type of 
merchandise that warrants the 
instant approval of the public. 
Flawless porcelain enamel finish, 
inside and out, its appearance 
will enhance any bath room. 


At the Top! 


Columbia Sanitary prod- 
ucts are at the top, both 
in the plumber’s opinion 
and in the user’s. 


They are there because Col- 
umbia products are known 


for their beauty, long life, 


reasonable price and profit. 


Let us tell you all about 
the Columbia line. 


See Our Display at the 


HOME BUILDERS’ EXHIBIT 
441 LEXINGTON AVE., NEW YORK CITY 





MANUFACTURING (2. 
Louisvitte, Ky. 
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Reading Plans to Make Plumb- 


ing Elevations 


(Continued from Page 25) 
object in the world, a round lead pencil, for instance, 
needs two views to describe it, one view to show that it 
is round and not square, and another to show that it is 
6 inches long and not 24. 


SHOWING HIDDEN LINES 

NOTHER point should be mentioned. When a line 
A exists but is hidden, it is shown by a dotted line. 
Thus, when we look upon the object in Fig. 8 from the 
front or from the side, we cannot:see the hole R or the 
slot M, but they are there in the object just the same, 
and the way they are shown, and the fact indicated that 
they are hidden from view, is by means of dotted lines, 
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Fig. 11 
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We would give a great deal to know that what we 
have tried to explain above has been made clear to our 
readers, for to make elevations from floor plans with 
any comfort, you have to know these different things. 

Now, while the above fixed arrangement of views is 
invariably followed in the case of working drawings of 
objects of ordinary size,—in the case of house and build- 
ing plans and elevations, they are so large that it would 
not be practical to so arrange them on a single sheet. 
Therefore the different views are often and perhaps we 
may say generally, made on separate sheets. Neverthe- 
less, the principles we have brought out will be found 
always to govern the work. 

In speaking of the necessity of making the different 
views of a building on separate sheets, you will recognize 


: Fel 
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LJ Fig. 12 


the fact that in your own experience, you have seen a 
cellar plan on one sheet, a first floor plan on another, 
etc. In the case of elevations also, these you have found 
on separate sheets. 

On much of the work that we shall do on the drawing 
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AND THE NEW 
A wrench that you can wear on your watch 

we chain; a spare unit that you can carry in 
nd your vest pocket—that'’s all you need to fix 
ne a Chicago Faucet, and it takes less than two 
“ minutes to do it. 


is 
It is no longer necessary to mess around with 
a whole truck load of tools and waste an 


hour doing a few minutes work. 

Service like this is appreciated. When the 
time comes for a new bathroom or a new 
heating system, customers will think of you. 
One of the best things about Chicago Fau- 
cets is the chance they give you for a neat, 
snappy little piece of work and a charge so 
reasonable that your customer is pleasantly 
surprised. 

Wherever you sell Chicago Faucets you 
make friends. When you fix them, you keep 
friends. 


Write for our new D Catalag and see the 
many fine new fixtures we have added. 
You’ll be proud:to handle this line. 


‘“ ‘ ° 9 THE CHICAGO FAUCET CO. 
| Onto Minneapolis 2200-22 No. CRAWFORD AVENUE, CHICAGO 
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One of a number of 
Important Spencer Heater 
Features that save money, 
labor, time and servicing 
for the Heating Contractor 
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Covering comes with 








100 Series Spencer 
Steel Tubular Boiler 
with insulation and 
cover in place. 


SPENCER STEEL TUBULAR BOILERS 


at no extra cost 


[ NSULATION of standard quality is furnished cut 


to size in blanket form with every Spencer tubular 


boiler of the 50 and 100 Series. 


This covering material is protected by an outer casing 
of metal, making the application simple, rapid and 
much less expensive than it would be if put on in the 
customary way. 


Because no trowelling of plastic covering is necessary 
on a Spencer Heater of this type, it may be fired as 
soon as set up. The covering material, being dry, will 
not crack or check even when applied to a warm boil- 


er shell. 


It is only necessary to clean up possible marks and stains of con- 
struction — no delays while waiting for material to dry, no labor 
cost for trowelling, no expense for a cover. 


This is triple economy every heating contractor should remember 
in making up estimates and bids. 


Spencer 


steam .vapor or hot water 


Heaters 


burn No.1 Buckwheat cual 











SPENCER HEATER COMPANY 


General Offices: 


WILLIAMSPORT, PA. 


New York City Philadelphia Buffalo Hartford 


Diwision of Lycoming Manufacturing Company 


Boston Baltimore Rochester 


Albany 


Syracuse 


Scranton 





STEAM CAPACITIES: Cast Iron Sectional from 600 feet to 3,200 feet. Steel Tubular from 2,000 feet to 16,000 feet 





Mention Domestic ENGINEERING when writing advertisers. 
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problems, however, we shall be concerned with the making 
of elevations, not of an entire house, but of small parts 
of the plumbing system, of groups of fixtures, and here 
we shall find the principles we have laid down concerning 
the three views, will apply. For instance, if we wanted 
to show three views of a bathroom plumbing equipment 
on one small sheet, it would easily be possible to do so. 

In our opinion, no doubt the greatest difficulty a be- 
ginner has in making a plumbing elevation from the floor 
plan, is his lack of power to visualize the work that he 
must imagine to stand installed before him. Of course 
there is a little trick to this, as to everything else, but 
once you get the hang of it, it will be 
as for anyone else. 

Our chief endeavor now, 
but of course, we can write our heads off on the subject, 
and the student will never get it unless he does his part,— 
unless he thinks it out for himself. That means a little 
work, but if it accomplishes the desired result you will 
have done yourself a fine turn. 


as easy for you 


is to teach you how to do this, 


DRAWING A BATHTUB 


UPPOSE we are required to make three views of a 
. bathtub, knowing all its dimensions. We will do 
this in Fig. 9. It is O.K. to start with any one of the 
three views, although it seems most natural to begin with 
the plan or front elevation rather than the side elevation. 
We will begin with the front. Having the front elevation, 
it is a simple matter to project up, and knowing the 
width, the plan is easily completed. Knowing that heights 
in the side elevation are the same as in the front eleva- 
tion, and that the widths are the same as in the plan, 
the side view or elevation is easily worked out. We give 
Fig. 9 largely to show that the making of the different 
views of a bathtub or other plumbing fixture is no dif- 
ferent in principle from the making of the views of the 
wooden block in Fig. 1. 

It will be noted that the pian does not show the legs. 
This could be done with dotted lines if desirable. The 
two elevations do not have any lines to show that the 
bathtub is a hollow receptacle. Our reason for not show- 
ing such fussy detail is that it would not make the draw- 
ing a particle clearer, but it would consume time. You 
will often find that it is not necessary in our work always 
to show every detail. A good plan to go by is to show 
all that will accomplish any desired result, and no more. 

Now let us see about making the two plumbing eleva- 
tions of a bathroom layout from the floor plan of the 
bathroom. We show this work in Fig. 10, and have ar- 
ranged the three views in the same manner as seen in 
regular mechanical drawings, the plan and front elevation 


lining up vertically, and the two elevations lining up 
horizontally. 
Having drawn the floor plan, the front elevation is 


made by projecting the three fixtures down from the plan, 
Which is equivalent to obtaining a view by looking upon 
the work in the direction indicated by arrow A. 

It will be clear then, that in the front elevation, 
the widths,—the width of the window, of the etc., 
will be the same as the widths found in the plan. Of 
course, to draw the elevation, proper heights are 
known or assumed. If the drawing were a scale drawing, 
the heights of fixtures could be shown accurately if re- 
quired. Inasmuch, however, as this is really only a pic- 
ture we are attempting to draw, “accuracy in 
these matters of height, would not be essential. 


all 
tub, 


front 


extreme 
etc., 


After the fixtures have been drawn in the front eleva- 
the side elevation may be worked 
a vertical 


tion, 
that 


out. Remember 


measurement in the plan will become a 
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Adopted as Standard by Thousands | 


HERE is nothing extraordinary about 
this “McR” Compression Bibb, yet the 


== fact remains that it is enough better 


than the ordinary variety to make it 
the preference of several thousand 
master plumbers. 


oldest brass manufacturers in the 
country, who know just how a faucet 
should be made to give the maximum 
service and who make it just that way, 
undoubtedly accounts in a large meas- 
ure for its popularity 


It you have been ordering your 
brass goods without specifying 
the make, call for “‘McR"’ next 
time and note the difference 
The chances are you'll stand- 
ardize on “'McR"’ too 


ME RAE & ROBERTS CO.. 
DETROIT MICHIGAN 
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Announcing 


ANACONDA PIPE 


For unusually severe | 
waterconditions | 


The American Brass Company has recently com- 
pleted a ten-year test to determine the most dur- 


Anaconda Red-Brass Pipe is able copper-zinc alloy. f 
recommended for all under- 5 

























wend cuties Gae-and ber Pure copper and fifteen different alloys were 
ae noone, from subjected to the continuous attack of polluted c 
on een sea water under the worst possible conditions. : 
~Saes=ebe seopt pgnt It was found that the alloy containing between 
bular wells or filter galleries ° 80and 85% copper {Anaconda Red-Brass Pipe} 
es lowlands or along lost less weight than any other material. The | 
river Ss. . er q 
GE a test also showed that slight additions of copper 
saa ore uriace aters ° . 
ob cuam-ettdin. to the regular Brass Pipe alloy have little or no 
ee effect on corrosion resistance. E 
caneipeniaas Anaconda Red-Brass Pipe is therefore recom- E 
iieasabeats mended where water conditions are unusually 3 
es spe am — severe. Regular Anaconda Brass Pipe is entire- F 
J Cc ipe . ° ° . 
Sionct: sdlinbon. 00: the-eonberg ly satisfactory for the great majority of installa- 
quality. In other words, water tions where water conditions are normal. f 
may be unusually corrosive and 
yet not be detrimental to health. THE AMERICAN BRASS COMPANY 


GENERAL OFFICES: WATERBURY, CONNECTICUT 














Studies have been made of water conditions 
in various localities throughout the country, 


ptt oad : a and we shall be glad to furnish information 
te cima on this subject. i 
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horizontal measurement in the side view. Thus, the 
length of the tub in the top view is seen as a vertical 
dimension, whereas in the side view it is a horizontal 
dimension. The making of the side elevation is equiv- 
alent to a view taken by looking upon the work in the 
direction of arrow B. 

There is no. question that the front elevation in this 
case will be the clearer of the two elevations, for in the 
side elevation, the fixtures stand behind each other, and 
when the connections come to-be shown, there will be 
more confusion of lines than in the front elevation. Gen- 
erally it will be found that one of the elevations will be 
clearer than the other, and that would of course be the 
drawing to make, to get the best and clearest understand- 
ing of the work. 

Now if a side elevation were to be taken on the left, 
looking in the direction of arrow C, the tub would almost 
entirely cover the water closet, and to do anything with 
the latter, it would have to be shown with dotted lines, 
which is not best if it can be avoided. 

Generally one or the other of the two elevations will 
be much the clearer, and that is the one to select. Some- 
times, however, there is really not much choice. This 
happens in the case of Fig. 11. Here, in one elevation 
the water closet is in back of the lavatory, and in the 
other, the lavatory and water closet would be behind the 
bathtub. In such a case, choose the elevation that would 
seem the better, even if the choice was not very definite. 
In this instance probably the front elevation would be 
the better one to draw. 

The only way to get real results out of such instructions 
as we have given on the subject of the making of plumb- 
ing elevations, is to put that instruction into actual 
practice. For that reason we are giving Fig. 12, and ask- 
ing you to work up the front and side elevations of the 
plumbing fixtures and complete connections, both waste 
and vent. You are at liberty to locate the stack where 
you choose. : 

We would also like to have you complete the two eleva- 
tions of Fig. 10, by completing the connections. 

It would also be excellent practice to work up the two 
elevations from Fig. 11. If you will send your work in 
to “Domestic Engineering,” we shall be glad to criticize 
it for you. 

In all this work, please show the fixtures. 
In another article we shall go further with this subject. 





SAN DIEGO ASSOCIATION LEASES NEW HOME 

The Master Plumbers’ Association of San Diego, Calif., 
recently leased for a term of five years new headquarters 
at 1041 Eleventh street, where the secretary of the asso- 
ciation will maintain his office, where the Ladies Auxiliary 
will have commodious rooms and where a kitchen is 
available for social events. A report from this associa- 
tion assures the state secretary that about twenty-seven 
master plumbers will join both the state and local asso- 


ciation within the next month. 





Contracts to Pay in Specific Property 

When a contract to pay in specific property is broken, 
money may be demanded. When the obligation is to pay 
a definite sum of money by transfer of specific property, 
the promisee may sue on the contract for the sum of 
money. When the obligation is merely to transfer prop- 
erty for the performance of services, the promisee has an 
option to claim a sum of money equivalent to value of 
the property, or to claim a sum of money equivalent to 
value of the services.—Supreme Court of Kansas, in Dar- 
nell v. Haines, 240 Pacific Reporter, 582. 
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“Several 


Jumps 
Ahead’”’ 





Burks 
Super- 
Turbine 
Pumps 





“We have been handling water 
systems for the past 25 years 
and we think the Decatur is 
several jumps ahead of anything 


we have handled in the way of 
home water systems.” 


That’s the way the Keystone 
Plumbing ¢& Repair Company 


of Greenville, Penna., speak of 
the Burks Super-Turbine. 


You'll say the same thing, and 
so will your customers, after 
you ve installed a Decatur for 


them. 


Write for No. 83 Bulletin on the 
Burks Super-Turbine. 





DECATUR PUMP CO. 
632 E. Cerro Gordo St., Decatur, III. 
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Adaptability 


Sloan Royal Flush Valves 
serve equally well in the 
modest home or the huge 
apartment building. More 
—they operate efhiciently 
on closet bowls, urinals 


and slop sinks of any 
manufacture. 
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BUSINESS CONDITIONS IN 


LEADING JOBBING CENTERS 








CHICAGO 


The completion of the first quarter finds manufacturers 
of plumbing and heating materials, wholesalers and con- 
tractors in this territory well pleased with the volume of 
business transacted during the first three months of the 
year. When the year opened many leaders were of the 
opinion that the falling-off in business evidenced during 
November and December of last year, would carry over 
into the first few months of 1927. However, construc- 
tion has maintained a high plane so far this year in Chi- 
cago and since the year opened all branches of the trade 
have been maintaining a fairly steady program of activity. 

Today business is going forward on a plane that com- 
pares very favorably with the activity at this time last 
year. If there is any change to be noted between the first 
quarter of 1926 and the same period of this year, it is 
mainly in the mode of buying. During the three months 
just passed, short term buying seems to have grown in 
favor. By many this is attributed to the fact that, in gen- 
eral, the price situation has been exceptionally steady this 
year, which condition naturally offers no incentive to 
wholesalers to anticipate their requirements. Nearly all 
manufacturers have good sized and well assorted stocks 
and are able to ship material promptly, which is a further 
incentive for wholesalers to maintain no larger stocks than 
required to safely meet the normal early requirements of 


their customers. 4 

No price changes were announced by manufacturers 
during the week. However, reports continue to be heard 
of concessions being granted when large orders are in view 
for cast and tubular brass goods, especially does this apply 
to the latter commodity. There are also some reports of 
price cutting on the part of makers of other commodities 


in order to secure large contracts, but these are not nu- 
merous and, in general, quotations other than those on 
brass items are firm. The generally firm picture offered 
by makers’ prices is in direct contrast with quotations of 
wholesalers in this district. This weak tone in jobbers’ 
prices first made itself evident toward the latter part of 
1926. 
Soil Pipe 

Soil pipe foundries are continuing production at a cur- 
tailed schedule and, while not building up heavy surplus 
stocks, have sufficient pipe on hand to make deliveries in 
good time. Wholesalers have not changed their mode of 
buying and are confining their orders to such quantities 
and sizes as needed to replace material moved into con- 
sumption. In general, orders reaching makers have im- 
mediate shipment requests attached and most foundry 
shipments consist of single assorted cars. Makers state 
that warehouse pick-ups account for a good seasonal ton- 
nage. There has been no change in foundry prices. 

Steel Pipe 

While demand for steel pipe has not assumed what 
might be termed heavy proportions, makers in this terri- 
tory appear satisfied with the tonnage movement this 
year. Evidence of forward buying has not appeared to 
any degree as, with the firm price picture, wholesalers 
appear content to confine their buying to their nearby 
needs. Brisk activity is reported at mills and mill stocks 
are such that fairly good delivery service obtains. 


Wrought Iron Pipe ; 

Reports from wrought iron pipe makers in this terri- 
tory evidence satisfaction with current business, makers 
stating that the tonnage moved so far compares favorably 
with last year’s figures. Most mill orders are of the rush 
delivery type, many calling for shipment within twenty- 





REVIEW of the plumbing and heating business 
for the past week shows a normal seasonal ex- 


A 


pansion for most commodities. This condition has 
been apparent for the past several weeks, during which 
time business has been giving a slightly better account 
of itself from one seven day period to the next. The 
end of the first quarter finds nearly all branches of 
the trade satisfied with the results of the first three 
months, and hardly without exception forecasts for 
the second quarter carry an optimistic tone. 

As the needs of contractors show signs of growing 
wholesalers in general are fortifying their stocks, 
manufacturers of some commodities reporting a 
gradual increase in shipments. Close adjustment of 
supplies to demand, however, still dominates whuole- 





OPTIMISM MARKS OPENING OF SECOND QUARTER 


salers’ buying. In general these orders are still for 
small quantities, but increasingly numerous. Ample 
stocks at manufacturing sources make possible prompt 
shipments of most items. Wholesalers, also, are ade- 
quately stocked to deliver goods as wanted. Manu- 
facturers’ prices are firm and no changes were an- 
nounced during the week, and conditions pertaininng 
to wholesalers’ quotations are the same. 

February shipments of vitreous-china plumbing fix- 
tures, including all vitreous chinaware which in regular 
practice is connected with a drainage system, as re- 
ported by thirty-three manufacturers to the Depart- 
ment of Commerce, were 292,464 pieces. This was a 
decline of 12,696 pieces from January and an increase 


of 30,342 pieces over February, 1926. 
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United Combination 
Sink Fixture No. 626 
with spray and soap 
dish, It is made also 
without spray, with 
tumbler holder, with 
a third valve or in 
combinations of 
these. 
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which Master Plumbers all over the country have 
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four hours. Production is being maintained at a lively 


rate and, in general, these requests for immediate ship- 
ment are being complied with in a satisfactory manner. 
Calls for assorted carloads for replacement purposes con- 
stitute the bulk of mill business, although there is a good 
tonnage being shipped against specific 
prices are firm and have not changed. 


contracts. Mill 


Enameled Ware 
Wholesalers in general are limiting their buying to nu- 
merous small quantities of ware marked for rush delivery 


for stock replacement purposes. Many of these orders, 
however, are for slightly larger quantities than moved 


from wholesalers’ stocks into consumption as some job-. 


bers see fit to bring their holding to a fairly good level in 
order to meet demands of contractors when the Spring 
construction program assumes its usual proportions. Sat- 
isfaction with current business and the outlook for the 
Spring season is evident among makers. Stocks at plants 
are ample and well assorted, and, in general, deliveries 
can be had as wanted. Makers’ prices have not changed. 


Pottery 

February shipment of vitreous-china plumbing fixtures, 
including all vitreous chinaware which in regular practice 
is connected with a drainage system, as reported by manu- 
facturers to the Department of Commerce, were 292,464 
pieces, as compared with 305,160 pieces in January and 
262,122 pieces in February, 1926. Makers state that most 
of the old staple ware business still on their books should 
be cleaned up during the week as nearly all of these or- 
ders specify April 1 shipment. New business is reaching 
makers in fair seasonal volume and, in general, early 
shipment is specified in these orders for staple goods. On 
the whole, potters have good stocks of staples and no em- 
barrassments are encountered in deliveries. Makers’ prices 
have not changed. 

Plumbers’ Brass Goods 

While demand for cast and tubular goods is not heavy, 
makers report the volume moving fair and in keeping with 
the season. Buying during the past week on the part of 
wholesalers was almost entirely for stock replacement pur- 
poses, most of these orders requesting prompt shipment. 
Reports of wholesalers anticipating on their future re- 
quirements were not quite so numerous as during the pre- 
vious week, although the falling-off was only slight. No 
change is evident in the price situation, nearly all makers 
complaining of concessions being granted by competitors. 
This condition, however, appears to apply more to prices 
on tubular goods than on cast brass products. 

Range Boilers 

The time has not yet arrived when plumbing contractors 
will be in need of range boilers in large quantities and, 
for the most part, wholesalers are not stocking boilers in 
larger quantities than needs of their customers indicate. 
Manufacturers in general have good stocks of all sizes and 
can make prompt shipments. No delays are reported in 
wholesalers’ deliveries. Prices have not changed. 

Boilers and Radiators 

Reports from makers in this territory indicate satisfac- 
tion with current business. There is a fair seasonal de- 
mand for heating equipment for immediate consumption 
needs. Makers also state that there is a fairly good vol- 
ume of business on their books for delivery the latter part 
of April, and the general consensus of opinion is_ that 
April will be a good month for heating material. On the 
whole, deliveries are going forward very promptly. The 
one maker, however, who has been behind on shipments 
on one type of radiator reports no improvement in deliv- 
eries of this item. Makers’ prices have not changed. 
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NEW YORK 


Business in the plumbing and heating market in this 
section of the country seems to be giving a slightly better 
account of itself from week to week, although at this writ- 
ing the confidence of some of the contracting interests in 
New York seems somewhat disturbed owing to the uncer- 
tain attitude of journeyman plumbers. While there is a 
considerable volume of work under way and a quantity 
of still greater magnitude in the proposed stage, the trade 
will not be at ease until a wage agreement is reached in 
Brooklyn after April 1, as an increase there means a 
general readjustment throughout the five boroughs, ac- 
cording to inter-union agreements now effective. 

An entirely different aspect is apparent in Westchester 
County, where activity is slowly gaining momentum. Thus 
far ten of the sixteen major municipalities in the county 
are perceptibly ahead of last year’s record. The remain- 
ing six, however, while showing a let down—and in one 
instance quite decided—do not offset the gain disclosed by 
the group of ten, according to a recent survey. Also in- 
cluded in the report is a comment on the notfceable de- 
cline in the number of multi-family projects and the in- 
crease in the individual home type. Activity appears most 
pronounced in the parts of the county bordering Long 
Island Sound and the Hudson river. 

As the needs of plumbing and heating contractors show 
signs of gradual expansion, wholesalers are adequately for- 
tifying their stocks, but have not deviated from the now 
common policy in making engagements. Manufacturers, 
while not heavily supplied with surpluses are, for the most 
part, in position to render satisfactory delivery service. 
The price situation remains unchanged. 


Soil Pipe 

Consumption in the New York territory as a whole is 
running seasonally good. The smaller eastern foundries 
seem to be taking the bulk of the New York City tonnage, 
while the larger producers content themselves with the 
good volume obtained from the outlying territories sur- 
rounding this center. Wholesalers are well supplied with 
soil pipe, but their stocks are not excessive. Manufac- 
turers are in production commensurate with demand and 
are making satisfactory deliveries. No change has been 
made in foundry prices. 

Steel Pipe 

Tonnage shipped into the Metropolitan area during the 
past week was a little heavier than in the previous seven 
days, continuing to show variations from week to week, 
but withal averaging well for the first quarter. No re- 
laxation is reported in production, mill stocks being sub- 
stantial and well assorted. While wholesalers’ stocks are 
not heavy they are, as a rule, maintained in ample pro- 
portions with the demands of the trade. The rush re- 
quests which accompany orders complied with by 
makers. Price quotations from manufacturers are firm 
and unchanged. 


are 


Wrought Iron Pipe 

While one producer reports that his tonnage in this 
territory for March shows a little under March of last 
year, as does the tonnage for the first quarter of the year 
over the same menths of 1926, all reports averaged give 
1927 thus far a creditable position. The spotty demand 
which has existed for the past few weeks, taken all in all, 
aggregates a good seasonal tonnage. Stocks of whole- 
salers, while far from heavy, are fairly well maintained 
beyond consumption demand. Mills continue in position to 
forward promptly. Prices are firm and have not changed 
since early in 1923. 
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Enameled Ware 

Notwithstanding the slight quieting down of interest 
noticeable during the last few days, manufacturers are 
generally satisfied with the first quarter tonnage distri- 
bution in iron enameled ware. Buyers of wholesale houses 
continue to commit themselves in proportion to trade 
demands, maintaining a light reserve beyond their turn- 
overs. Makers’ warehouse stocks are so well in advance of 
consumption that deliveries are made without delay. No 
change in prices has been announced. 

Pottery 

Bookings for future releases on pottery intended for 
operations under construction continue to be made in a 
volume which is considered good for early Spring. Some 
new business trickled through during the week, most of 
which went to replenish the holdings of wholesalers. The 
completion of contracts for pottery made late last fall put 
the reserves of jobbers generally in a fairly secure position. 
Demands from plumbing contractors aggregate a compara- 
tively light amount. Prices have not changed. Potters 
are in a position to forward staples promptly. 

Plumbers’ Brass Goods 

Stocks of both tubular and cast brass goods on the 
shelves of wholesalers are, as a rule, found to be fairly 
well assorted, but by no means heavy. The present de- 
mand from plumbing contractors is such that frequent 
releases are forwarded to makers against placements made 
in anticipation of nearby requirements. Factory ship- 
ments are prompt and are well up for this time of year, 
in some instances reaching beyond those of a year ago. 
No price changes were sent out during the week and the 
general structure appears to have a firm aspect. 

Range Boilers 

Releases against coverages taken by manufacturers at 
the prices existing prior to the advance about the middle 
of January are caring for the needs of wholesalers. Con- 
sumption demand is not heavy at this time. Factory 
stocks permit prompt deilvery. No change in prices was 
made during the week. 

Boilers and Radiators 

Demand for heating equipment, which has been some- 
what quiet, looked up a little during the week. This 
might indicate that the heating trade is beginning to show 
a little more confidence in this market. Manufacturers 
for the most part seem satisfied with business conditions. 
Production is well keyed and stocks are substantial. No 
price changes have been made. 


PHILADELPHIA 


Business is better in Philadelphia and neighboring cities 
than it was at the beginning of March, but it still has not 
yet reached a point where any department of the trade is 
willing to say that demand is good. January and February 
were slow months in most parts of the territory, with the 
volume of plumbing and heating goods sold considerably 
under that of 1926. March, especially the last three weeks, 
has witnessed a revival of interest, but the average whole- 
saler will say that the sales for the month are still below 
the figures for last year. However, business is picking up 
from week to week, there is considerable work being 
projected, a good deal of figuring is being done, and it is 
now conceded to be only a matter of a few weeks until 
demand reaches a high peak. In fact, the average prophecy 
is that second quarter’s business should be very good, 
making up at least in part for the slowness during the 
first three months. 

Neither price nor delivery conditions have changed since 
the last report. Manufacturers have made no change in 
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sheet prices on articles covered by this report, and quota- 
tions on the average item are practically the same as a 
week ago. Wholesale figures, too, show little variation, 
although one or two middlemen state that the accelerated 
demand is causing a slight stiffening in quotations. Prompt 
shipments are the rule on almost all commodities. 
Soil Pipe 

Foundries are working on approximately a 60 per cent 
production schedule and are adding to their stocks, which 
shows the poor quality of demand for this season of the 
year. Carload orders are the exception, the average whole- 
saler buying in less than carload lots when in need of 
pipe. No change in price sheets has been made, but it is 
stated that an occasional quotation is being made by some 
foundries at figures lower than the common base. Early 
shipments can be made. 

Steel Pipe 

Demand has not rounded out to the level expected at 
this season of the year, with wholesalers slow to order 
pipe not required for immediate turnover to contractors. 
Mills say shipments into this territory will be less this 
quarter than during the same period in 1926. Prices are 
holding steadily firm. Shipments are prompt. 

Wrought Iron Pipe 

Two large factors in the market state that business is 
better than it was at the first of the month, but that de- 
mand is still not of high proportions. One mill’s representa- 
tive reports the bulk of the pipe being shipped by his 
company as going direct to jobs. Another maker is ship- 
ping a fair quantity of pipe for wholesale stocks. Firm 
prices are being maintained. Prompt shipments prevail. 

Enameled Ware 

Plumbing contractors have comparatively little use for 
enameled ware as yet, and wholesalers are pursuing their 
policy of not building up stocks to any great extent. There- 
fore the call upon the factories is not sufficient to cause 
large shipments of ware into this market, although de- 
mand is improving from week to week. The average maker 
has large stocks of both staples and better grade ware, 
while apparently most middlemen have let their inven- 
tories become small. Manufacturers have no difficulty in 
shipping the average order very promptly. 

Pottery 

Shipments of staple ware into this market are not heavy 
and new business is being placed slowly. Potters’ represen- 
tatives who reported an increase in shipments during Jan- 
uary and February over last year’s tonnage, now report 
that March will probably show less shipments than the 
same month in 1926. It now appears that activity in pot- 
tery in this section will first show itself in orders placed 
for use in the larger type of construction, as there are 
a good many buildings of this type projected at this time, 
with quotations on ware being asked from representative 
potters. Prices have not been changed, appearing firm in 
most instances. Prompt shipments can be made. 

Plumbers’ Brass Goods 

One tubular maker who complained a few weeks ago 
that releases against shipments were being held up now 
says wholesalers are asking that goods be shipped at once, 
indicating a need for brass in the near future. Another 
states that business has picked up considerably since the 
first of the month, while still another finds demand is still 
uncertain. Tubular prices are low. Cast brass demand is 
improving, but has not yet reached a high level. Some 
price cutting is reported, but in general, figures from cast 
manufacturers show firmness. Both types can be shipped 
without delay, in most instances. 

Range Boilers 

Conflicting reports are received as various makers are 

interviewed. One manufacturer may say that demand is 
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Special Notice to Plumbing and Heating Contractors 


The following manufacturers have 
authorized us to send to the plumbing and 
heating contractors, upon request, their loose 
catalog sheets for use in the binders distributed 
through the National Trade Extension Bureau. 


These loose sheets are reprints of catalog 
pages appearing in ‘Domestic Engineering 
Catalog Directory.’”’ They are uniform in size 
814x105 inches—printed on a good grade of 
light paper and punched to fit the binder. 


Abendroth Bros Port Chester, N. Y. 
Acme Asbestos Covering & Flooring Co..........Chicago, IIs. 
Albrass Co. Inc Coxsackie, N. Y. 
American Brass Co Waterbury, Conn. 
American Pipe Tool Co Chicago, Ills. 
American Steam Pump Co Battle Creek, Mich. 
Armstrong Mfg. Co Bridgeport, Conn. 
Automatic Gas-Steam Radiator Co.............Pittsburgh, Pa. 
Badger & Sons Co, E. B 
Bashlin Co 

Beaton & Cadwell Mfg. Co 
Beaton & Corbin Mfg. Co 


New Britain, Conn. 
Southington. Conn. 
Marietta, O. 

Rock Island, Ills. 


Blake Specialty Co 
Detroit, Mich. 


Boosey Mfg. Co., Norman 


Bridgeport Brass Co 
Brunswick-Balke-Collender Co 


Cabco Iron Works, Inc 
Capitol Brass Works 

Case & Son Mfg. Co., W. A 
Central Radiator Co 
Chamberlain Co 

Chicago Faucet Co 

Chicago Granitine Mfg. Co 
Chicago Pipethread Machine Co 
Columbia Radiator Co 
Commonwealth Brass Corp 
Conemaugh Iron Works 
Continental Heater Corp 
Crampton-Farley Brass Co 
Crist & Schilken Co. Inc 
Curtin Valve Co., A. F 

Dail Steel Products Co 
Davis we Corp 


Bridgeport, Conn. 
Chicago, Ills. 
Lorain, Ohio 


Detroit, Mich. 


Detroit, Mich. 
Latrobe, Pa. 
Dunkirk, N. Y. 
Kansas City, Mo. 
Pittsburgh, Pa. 
Medford, Mass. 


CO 
Detroit Lubricator Co 
Detroit Torch & Mfg. Co 
Donley Mfg. Co 


Eastern Foundry Co. 
Economy Heater Co 


Excelso Specialty Works, Inc 
Exeter Brass Works 

Florence Stove Co 

Goulds Pumps, Inc Seneca Falls, N. Y. 
SM NNN 6 5p hao in 6 G40 0 09-V0 8% ola ba Hatfield, Mass. 
Greenfield Tap & Die Corp Greenfield, Mass. 
Haas Co., Philip Dayton, Ohio 
Heap & Sons, Wm Grand Haven, Mich. 
Hercules Chemical Co., Inc New York City 
Hetzel, J. G., Estate of 

Hindley Mfg. Co Valley Falls, R. L. 
Honeywell Heating Specialties Co Wabash, Ind. 
Imperial Brass Mfg. Co 

J. R. S. Specialties Mfg. Co., Inc 
Jenkins Bros 

Johnson-Murphy Co 
Johnson-Washburn Co 

Jones Hollow Ware Co 

Keeney Mfg. Co 

Kelly Valve Co 

Kennedy Valve Mfg. Co 
Kenney-Cutting Products Corp 


Patchogue, N. Y. 


Newington, Conn. 
Grand Haven, Mich. 
Elmira, N. Y. 

New York City 


If you have the binder and desire loose cata- 
log sheets, write Domestic Engineering Co., 
1900 Prairie Avenue, Chicago, on your letter- 
head, giving the names of concerns listed be- 
low whose lines you are interested in, and we 
shall be glad to send you the sheets without 
charge. If you are not using the binder and 
wish information regarding it, write to the 
National Trade Extension Bureau of Evans: 
ville, Indiana. 


Keystone Brass Works 
Kokomo Sanitary Pottery Co 
po eG A 9 ree Jersey City, N. J. 
Kupferle Foundry Co., J.C 
Lambertville Pottery Co 

Lawson Co., F. H 

Luzerne Rubber Co 

McGurrin Supply Co 

Mfg. Equipment & Engineering Co 
Martin & Sons, H. P 

Marvel Machine & Brass Works 
Meneley-Diederich Co. Inc 

McRae & Roberts Co 

Milford Iron Foundry 

Misener & Irving Mfg. Co 
Modern Utilities Co 

Molby Boiler Co 

Nason Mfg. Co 

National Steel Tank & Mfg. Co 
Niagara Radiator & Boiler Co 
Northwestern Chemical Co 

Nye Tool & Machine Works 

Para Rubber Co. 

Penn Engineering Co 

Plomb Tool Co 

Polygon Products Co 
Randolph-Clowes Co 

Rawlplug Co. Inc 

Reed Mfg. Co 

Rhode Island Fittings Co Providence, R. I. 
Richmond Engineering Co., Inc... Richmond, Va. 
Richmond Foundry & Mfg. Co., Inc. .......... Richmond, Va. 
Riverside Fdry. & Galvanizing Co Kalamazoo, Mich. 
Robinson Mfg. Co Cleveland, Ohio 
Russell Mfg. Co., Inc., J. M................Naugatuck, Conn. 
Scott Valve Mfg. Co Detroit, Mich. 
Sherwood Brass Works....... eT ee ern ee Detroit, Mich. 
Smith, Inc., H. Romeyn New York City 
Standard Water Systems Co. of N. J Hampton, N. J. 
Sterling Faucet Co Newcomerstown, Ohio 
Stringer Bros. Co., Inc Chicago, Ills. 
Swett Iron Works, A. L 

Teck Mfg. Co 

Thatcher Co 

Toledo Pipe Threading Machine Co 
Trenjer Specialty Co 

Trenton Brass & Machine Co 
Tryco Products, Inc 

Universal Smokeless Boiler Co 
VanArnam Mfg. Co 

Vanderman Mfg. Co 

Wade Iron Sanitary Mfg. Co 


Lambertville, N. J. 
Cincinnati, Ohio 
Trenton, N. J. 
Grand Rapids, Mich. 
Framingham, Mass. 
Owensboro, Ky. 
Cleveland, Ohio 
Los Angeles, Cal. 
Detroit, Mich. 
Milford, Mass. 
Syracuse, N. Y. 
Harrisburg, Pa. 
New York City 
New York City 
Bradford, Ils. 
North Tonawanda, N. Y. 
Marietta, Ohio 
Chicago, Ills. 
Newark, N. J. 
Philadelphia, Pa. 
Los Angeles, Cal. 
Boston, Mass. 
Waterbury, Conn. 
New York City 
Erie, Pa. 


Chicago, Ills, 


Trenton, N. J. 


Westfield, Mass. 
Ravenna, Ohio 

Fort Wayne, Ind. 

. Willimantic, Conn. 
Chicago, Ills. 
Boston, Mass. 
Worcester, Mass. 
Warren, Ohio 
Washington C. H., Ohio 
Chicago, Ills. 
Wheeling, W. Va. 
Grand Rapids, Mich. 
Hartford, Conn. 
Chicago, IIls. 
Buffalo, N. Y. 
Worcester, Mass. 
New York City 
Chicago, Ills. 


Warnock Mfg. Co 

Warren Tool & Forge Co 
Washington Metal Products Co 
Wesely Co., Chas 

Wheeling Machine Products Co 
White-Steel Sanitary Furniture Co 
Whitlock Coil Pipe Co 

Wilks Mfg. Co., S. 

Williams & Co., J. H 

Worcester Brush & Scraper Co 
“XX”? Laboratories 

Yeomans Bros. Co 
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more than normal for the season, with a competitor stat- 
ing that the trade is using very few boilers. While one 
manufacturer has sent out a new sheet with increased 
prices, price quotations are still not on a common level. 
Manufacturers have large stocks, which make prompt 
shipments easy. 
Boilers and Radiators 

Warehouse business accounts for a large share of the 
deliveries reported by manufacturers, as less than carload 
orders are in favor with the trade. The average manufac- 
turer who maintains a warehouse in Philadelphia is secur- 
ing a fair amount of business from pick-ups, while those 
who insist upon larger orders state demand is not good. 
Prices have not been changed. No delays in deliveries are 
reported. 


NEW ENGLAND 


The advance of building in this section at the end of the 
first quarter, while healthy in its growth, has displayed 
only a moderate and seemingly reluctant increase. There 
is on all sides a feeling of expectancy attending the whole 
market, the sentiment being prevalent, that when the sea- 
son really commences the volume of building for the fol- 
lowing three months will be of larger proportions than 
during the second quarter of last year. Projects of good 
dimensions are almost daily becoming matters of fact and 
architects’ offices are busily engaged in planning new 
developments. Local banks and financing houses, which 
are the foundations of construction enterprises, are at 
present nurturing the growth by granting loans of good 
amounts and numbers. , 

Harvard Economic Service, in a recent weekly letter, 
says in part: ‘‘Active preparations for Spring business have 
been refiected during the past three weeks by substantial 
increases in the commercial loans of the reporting member 
banks of the reserve system. February figures for build- 
ing permits and contracts point to active construction 
operations during the Spring even though boom conditions 
no longer obtain. The considerable liquidation of com- 
mercial loans in January and the first half of February 
(and the accompanying decline in interest rates) has made 
it increasingly clear that a sudden or drastic lightening 
in money rates, such as would indicate a major decline in 
either security or commodity markets, is improbable dur- 
ing this half year, and even, so far as can now be seen, 
during the whole of 1927.” 

Close adjustment of stocks to conditions of demand still 
exists among the jobbing trade although manufacturers of 
some commodities report a steady increase in shipments. 
Generally, orders placed by wholesalers are small but in- 
creasingly numerous, future commitments being in the 
minority. Wholesalers in turn find that the same condi- 
tions obtain among their customers. Good stocks are being 
maintained at points of manufacture and deliveries are 
being made promptly. Prices quoted by both makers and 
wholesalers have not been changed over the past week. 


Soil Pipe 

The volume of soil pipe business being received by 
jobbers is gradually increasing with the advent of milder 
weather. Foundries find but little reflection of the slight 
increase in consumption in their shipments to stocks of 
wholesalers. Production at foundries is still well kept up 
and stocks warrant immediate deliveries. Quotations are 
being made freely by both makers and jobbers for opera- 
tions which will start at once. No price changes have been 
announced by foundries. 


(Continued on Page 82) 
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The Metal Market 


Average Average Average 


Mar. 28 Feb., 1927 Dec.,1926 1926 
PIG IRON— 
No. 2 foundry, Chicago, 
TS: oss swat sedate $20.00 $20.25 $21.00 $21.65 
PLATES AND SHEETS— 
Steel boiler plates, Pitts- 
burah, Par Ih. ..ccce. 1.85¢ 1.90¢ 1.90¢c 1.89¢ 
Blue annealed _ sheets, 
No. 10, Pittsburgh, per 
Ce: skaenee es vewaseusox 2.10¢ 2.20¢ 2.30¢ 2.40¢ 
Black sheets, No. 24, 
Pittsburgh, per lb.... 2.75¢ 2.90¢ 3.00¢ 3.17¢ 
The Old Metal Market 
Dealers’ Buying Prices 
Per lb. Per |b 
Aluminum clippings....20 ec Capper, TANG 6. isccics 9 14¢ 
Pe TE ok cseansanctan 6144c Copper, uncrucibled 
oR ere 6%e oy ee ere tr, 10%¢ 
Brass, heavy mixed.... 74%4c Faucets and valves.... 8*¢ 
SE sa sanweccess 9%¢ TOG, BOBVT ccccceseses 6%4¢ 
Copper, crucible ...... ll ec a errr ry 11 ¢ 
NOTE: Prices are those quoted on Monday of this week. 


The Stock Market 


Quotations furnished by Frazier, Jelke & Co., Chicago 








Par 1927 
Value High Low Quotations of March 28, 1927 * Bid Asked Last 
25 11944 11014 American Radiator Co.,com.................A 117 117% «11714 
100 135 13314 American Radiator Co., pfd................. a eae 135 135 
50 4814 45 Anaconda Copper Mining Co................A 46% 47 47 
NP 38% 2854 Brunswick-Balke-Collender Co.............. A 30% 31% 31 
NP 613% 42 A.M. Byers Co.,com................... A&F 60% 62 6014 
100 107 104 A. M. Byers Co., pfd................... A&F 106% 106% 10644 
100 120 11544 Century Electric Co.,com................... AM: assss 115% 
100 106 102 Century Electric Co., pfd..................- G 101 104 102 
50 4534 4374 Chicago Nipple Mfg. Co.,“A”.............. B 45 45) 4514 
50 33% «31 Chicago Nipple Mfg. Co.,“B”.............. B 33% 334% 334% 
25 82 48 Crane Company, com..................-+.: C 48 50 48 
100 118144 117 Crane Company, pfd...................0...00 118 118% 118 
100 90 8414 Detroit Brass & Malleable Works............D 90 95 90 
20 30 2614 Eagle-Picher Lead Co................2..+0--L 830 © ..... 30 
NP 4234 39% Fairbanks, Morse & Co.,com................ A 414% 415% 41% 
100 112 107% Fairbanks, Morse & Co., pfd.................A 108% 111 109 
NP 7354 60 Johns-Manville Corp......................- B 67% 68% 68 
100 161 100 Jones & Laughlin, com......................F 15334 ..... 155 
100 120 117 Jones & Laughlin, pfd...................... F 120 120% 120 
10 1914 16 Michigan Copper & Brass Co................D 174% 19 1814 
100 19934 166 National Lead Co.,com.....................A 192 193% 192 
100 130 11714 National Lead Co., pfd.....................A 1284 130 = 128% 
100 10836 108  Ghio Brame Oo., pld...........ccccscccccccseth BOB ...05 10414 
NP 8436 7736 Obio Brass Co.,“B”......02..0.ccececcceee H 83 84 8334 
NP 12% Il Pacific Steel Boiler Corp.................... B il 11% il 
100 108 100% Penberthy Injector Co., pfd................. i ae 100% 
2 25 24 Pierce, B. & P. Mfg. Corp.,com............. U 2 30 25 
100 101 99 Pierce, B. & P. Mfg. Corp., pfd.............. U_ 98 102 99 
NP 2514 2184 Richmond Radiator Co., com................ B 2334 24% 2334 
NP 54 46 Richmond Radiator Co., pfd................. B 51 513% 6114 
100 65 OD HORM so cianscweuasin vasicesexess | en 60 60 
2 «(96 8334 Standard San. Mfg. Co.,com................ F 82 85 8334 
100 117 113% Standard San. Mfg. Co., pfd.................F 115 ..... 117 
ae .... Trenton Potteries Co.,com..................U 45 55 47 
eae ee Trenton Potteries Co., pfd.................. U 9 105 ne 
100 22844 202 U.S. Cast Iron P. & F. Co.,com............. A 216 217 21634 
100 115 112 U.S. Cast Iron P. & F. Co., pfd............. A 112% 113% 1125; 
NP 42 40 U.S. Radiator Corp.,com.................. See 40 40 
100 101 100 U.S. Radiator Corp., pfd.................05 D 99 100 = = 100 
100 6744 5634 U.S. Rubber Co., com...................06- A 61% 624% 62!4 
100 111% 107% U.S. Rubber Co., pfd....................005 A 109 110 109! 
100 165% 15314 U.S. Steel Corp., com...................06- A 165% 165%, 16544 
100 13054 129 Ea BR ivccnr ovcns ess cotebesa A 130 13054 130% 
NP 27 18 I a vdcicnyccdccdccuceccscghh- ae 21%~—«COo s 
NP 15% 14 Williams Ojl-O-Matic Htg. Corp............. Cc 4 144% 14% 
NP 7 5 ccna chavcnsGvortavene saad Cc 5 534 514 
NP 9714 8514 Youngstown Sheet & Tube Co............... A 96 9614 96 
*Where listed— 


A—New York Stock Exchange 
B—New York Curb Exchange 
C—Chicago Stock Exchange 
D—Detroit Stock Exchange 
E—Boston Stock Exchange 


F—Pittsburgh Stock Exchange 
G—St. Louis Stock Exchange 
H—Cleveland Stock Exchange 
I—Cincinnati Stock Exchange 
U—Unlisted Stocks 
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| Don't Miss It 
t Plumber. 


a profitable aim 
is a well dressed 
window with 


BLUE SEAL 
PRODUCTS 


each day brings a 
stack of photos~ 


Some one's going 
to hit a Bulls Eye. 











The awards represent a total of $500.00 and are offered 
to Master Plumbers and Heating Contractors only. You 
can get all the details from your Jobber, or we will supply 
you with information direct. Every dealer has an oppor- 
tunity to participate, and the sale of Blue Seal Products, 
when displayed in your windows, will convince you of the 
value of your store front. 















If you don’t take advantage of your window by making 
attractive displays, you might as well put a to-let sign 
on your store. j 









The Blue Seal window display ad- 
vertising campaign has awakened the 
interest of hundreds of Master Plumb- 
ers, as is indicated by the photos each 
mail brings us. 














Awards will be made at the Convention of the 
National Association of Master Plumbers ‘at 


Minneapolis in June. 








Send in your photos. : 
SU  imasase es 
: | | mies ear SYSTEMS } 














MANUFACTURING CHEMISTS EXCLUSIVELY FOR THE PLUMBING AND STEAMFITTING TRADE 


Mention Domestic ENGINEERING when writing advertisers. 








DOMESTIC 


E. STEVENSON 
6140 South Western Ave., 
Chicago Plumber, 
Says: 

a | “I recommend and install 
EverHot Heaters because 
they are the most efficient 
source of hot water supply, 
economical to operate, need 
no servicing, and when sold 
stay sold and satisfy.’ 


” Srerlot Heater Co. 


Detroit. a 











O-B Brass Valves 


are made in the following styles: 


Flexitite Disc Gate Valves Radiator Valves 
125 ib. Sts 9g Non Rising Flexitite Sg Gate, No. 50 
‘3 . 26 Steam, No. 3 
milena Rising Stem, Hot Water, No. 40 





No. 21 -ackless Graduated, No. 35 
100 1b. Light Standard, No. 25 Union Elbows, No. 45 


Globe, Angle and Check Valves Renew able 
0. 


rass 





Dise Dine 
150 Ib. Standard \ibebebaksasaeb: eaneee! See 
125 th. Standard... ........cccccsscesses No. 1 No. 15 
100 Ib. I petet Demedard..... 2. sccsscvvece No. 14% 
( . No. 2 No. 3 
Lock and Shield... ......ccccccsccscence No. 5 No. 5 





Flexitite Disc OHIO BRASS COMPANY 
Gate Valve Mansfield, Ohio 
Patented 





Ohi¢Brass Co. 





EMING “Oil-Rite” (Automatically 

Oiled Right) Water Systems are 
built to meet all requirements. A 
typical deep well pumping outfit is 
illustrated at the left. Simplicity of 
construction, unusual accessibility, 
and durability are outstanding fea- 
tures of Deming Automatically Oiled 
Pumps and WaterSystems. Forcom- 
plete information send for CataiogG. 


THE DEMING COMPANY 
Established 1880 Salem, Ohio 








All China Handle 
Double Acting Lever __ no. 30 










Heavy brass castings and a distinctive beauty 
which enhanches the appearance of any tank 
are the features of this Inbraco All China 


Handle Double Acting Lever. 


Write for Inbraco catalog 




















INDIANA BRASS CO.., Frankfort,Ind. ff 
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Practical Problems—No. 29 
$3 paid for acceptable ideas 




















A Handy Way to Carry Small 
Fittings 


on the job. Use the container shown in the illus- 
tration. The best part of the whole stunt is that 

the outfit shown costs no more than the few moments 
time required to put it together. The material costs noth- 
ing; it can be picked up around any new building job. 
All you have to do is take an empty nail keg (the car- 


penters always are hard put to get rid of them and they 


H ERE is a handy way to carry small fittings about 








will be glad to give you one), saw the keg in half, as 
shown, and set a piece of board between the two high 
staves for a handle. In cutting the keg in half, cut it so 
that two of the staves are left about eight inches above 
the rest so that the handle may be attached to them. If 
desired, the container may be divided by partitions so that 
different fittings may be kept separate. 





Judgment on Claim of Partnership Liability 
In a suit based on a claim of partnership liability, it is 
error to render an individual judgment against one mem- 
ber. In such case judgment should be rendered against 
the firm, and such judgment enforced against the partner- 
ship and the individual property of the members in case 


the partnership property is exhausted before the judgment 
is satisfied in full.——Supreme Court of Oklahoma, in Bear- 
man v. Bracken, 240 Pacific Peporter, 713. 





Guarantor’s Signature Obtained by Fraud 
The rule seems to be well settled in all jurisdictions 
that a guarantor is not released from the debt of a prin- 
cipal debtor where the guarantor’s signature is obtained 
by fraud of the principal debtor, unless the guarantee, or 
obligee, participates in or has knowledge of the fraud. 


| Supreme Court of Mississippi, in Cresap v. Furst & 


| Thomas, 105 Southern Reporter, 848. 
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one adjustment 


necessary! 


Clean-cut 
simplicity 


The Mueller G-3620 Lavatory 
Pop-up Drain with China Escut- 
cheon fits any lavatory designed 
for 1'4 inch pop-up drain. Ad- 
justable to take care of any varia- 
tions of distance in lavatories, 
either horizontal or _ vertical, 
between drain and hole for oper- 


ating lever, 


HIS Mueller Pop-up fits all lavatories with standard drill- 

ings for pop-up drains. Installation is easy, requiring 
but one adjustment, quickly accomplished with one set screw. 
Lift of plug cannot vary. This, combined with free, unob- 
structed waterways carries water and all accumulation out 
with arush. Positive closing and opening action is actuated 
by a phosphor bronze spring. . 
To clean the drain, you merely pull out on the trip lever, 
thereby disengaging the plug which is then lifted out. Gra- 
phite asbestos packing insures a permanently lubricated, 
non-leaking joint. 
This pop-up drain will give satisfaction—it is made to the 
same rigid manufacturing standards which have made 
MUELLER “dependable since 1857.” Ask your jobber 
about this simple, sturdy, pop-up drain. 


MUELLER CO. (Established 1857) Decatur, Illinois 


Branches: New York, San Francisco, Los Angeles. 


Canadian Factory: MUELLER, Limited, Sarnia 


MUELLER 


FAUCETS & VITREGQUS WARE 








w | 





Mention Domestic ENGINEERING when writing advertisers. 
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Another: 


CENTRAL 


Innovation! 
The New 


CENTRALFLO 


Look at this interesting 
new Central Tub Supply 
Combination. 


It’s still another original 
Central design, featuring 
through-the-tub supply 
spout, with which is incor- 
porated a concealed over- 
flow. 


Moreover, it includes the 
new CENTRALIFT Drain, 
without chain or stopper— 
and it eliminates the back- 
wall panel! This combina- 
tion is furnished with con- 
trol and diverter valves as il- 
lustrated, or with the usual 
bath valves. 








Refined in appearance, 
economical in installation, 
trustworthy in service. 


Shown by Wholesalers 
everywhere. 


Pat. & Pats. Pend BRASS MFG.CO. 


. a CLEVELAND 


Mention Domestic ENGINEERING when writing advertisers. 
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The Round Table ] 
(Continued from Page 43) Support the Stack! 


respectively. On account of reducing those lines at those 
points to 2% inches and not draining it, also the bull- 
headed tees at the ends of the mains B and C are con- 66 9? 
tributing to the trouble. (The chairman says this is THE MEYER 
correct. ) 3 

“In starting the fire in the morning, the live steam, by INSERTABLE JOINT 
rushing through the 3-inch mains in a spiral form, would 


pick up the trapped condensation and form somewhat of een 
a solid water plug. 











The powerful set screws 
grip the pipe and ‘‘takes 
up theslackinthestack. ”’ 


Costs No More 


The ONLY insertable 


joint that supports the 
stack and holds the line 
at any height in the tel- 


Many letters are received telling of the great value 
of this method of giving instruction in heating. 
Every reader is urged to take up this study and to 
offer suggestions for the further improvement of 
this method of teaching. 


“The vacuum formed by the water plugs in the mains, 
pulls the water out of the boiler (the force of the pull 
usually depends upon the length of the mains and the 
difference between the reducing fittings and the difference 
in the temperature between the live steam and cold piping 
with which it comes into contact) and into the mains and 
branches and keeps it there until the condensing power 





of the above is reduced, so as to allow the free return anat'zo 1926 escope hub. 
of the condensation from the radiators and connections 
through the bull-headed tees, into the boiler. I believe Made Exclusively by 


the corrections I have made in the sketch would remedy SOMERVILLE IRON WORKS 


all the trouble. They are as follows: 

“Drain your mains at points E and D. Extend your Somerville, ca” eae oe, pole Quincy Ave. 
mains at A and B full size, about 18 inches beyond the Chattanooga, Tenn. Chicago, Ill. Cleveland, O. 
left branch, and put in vacuum air vents about 12 inches 300 Madison Ave., New York, N. Y. 
from the ends of the mains. Gather all of the three out- 
lets on top of the boiler into a 4-inch header and your 
three returns into a 31-inch header at the bottom of 
the boiler. Increase the returns as shown on sketch and 
run a 4-inch equalizer taken from the bottom of the sup- 
ply header reduced at the water-line to 3 inches and 
connect*d into the main return header. All three returns 
should have check valves before entering main return 
header. Branches K, L, M and N should be increased S b+ ] 7 
on account of their long horizontal run and the con- Plumbing Specia ties 
densation it has to carry back at its peak load, and the Sinks Sink Fittings 
distance from the boiler. The air vents at the ends of 


























: : See Repair Plates Cesspools 
the mains should be raised about six inches.” Water Boxes Vent Boxes 
This is a very fine explanation and should be considered Cesspool Plates Vent Caps 
carefully by the members of the Round Table. Refrigerator Drains Boiler Stands 
(To be continued next week) Boiler Rings Wash Tray Legs 
Manhoff Fittings Cleanauts 
PHILADELPHIANS ATTEND NEW YORK CONVENTION Trap Screws Ferrules Fresh Air Inlets 
John A. Quinn, of Philadelphia, Pa., chairman of the Hydrant Tops Drive Ferrules 
apprenticeship committee of the National Association of Sisson Joints Service Boxes 
Master Plumbers, and M. J. Feeney, president of the Gas Drip Boxes Roadway Boxes 
Philadelphia Master Plumbers’ Association, attended the Sand Traps Solder Pots 
annual convention of the New York State Association of Ideal Closet Bends ' Ideal Flanges 
Master Plumbers which was held this week in New York P” Traps “S” Traps 
City. Running Traps Drum Traps 


Anti-Syphon Self Cleaning Traps 





MAX KLOZE HEADS BALTIMORE MASTER PLUMBERS 





ORGANIZATION ‘3 7 m ii 
Max Kloze was elected president of the Master Plumb- Soil Pipe, Soil Fittings, and Cast Iron 
ers’ Association of Baltimore City, Inc., at the semi-annual Plumbing Specialties 


election held March 17. Mr. Kloze is the founder of the 
association, and has served as president several times. 


Joseph Horwitz was elected vice-president, Benjamin Roll 

was elected financial secretary, L. Adler recording secre- SANITARY COMPANY OF AMERICA 
tary, and John Horwitz, treasurer. Officers will be in- Linfield, Pa. Sanh Ree. 
Stalled and committees appointed at the next meeting. 
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Loan Value and 
Space Buying 


USINESS concerns seeking credit at regular in- 
tervals submit detailed audits by disinterested 
public accountants. The banker making the loan 


demands it. 


These audits instantly disclose the exact financial 
condition of the business. They show the true value 
of inventories and assets; costs of operation; profits 
and loss. Such an audit creates confidence and is 
considered a necessity in banking operations. 


The A. B. C. audit serves a similar purpose in adver- 
tising. A publisher or his representative in selling 
space presents his latest A. B. C. report. This shows 
quantity, territory of distribution, methods by which 
circulation was secured, and many other details neces- 
sary for the intelligent purchase of advertising space. 


A study of the A. B. C. audit brings out every detail 
of circulation data, and immediately establishes con- 
fidence between the Buyer and Seller of Space. 


For publishers to sell and advertisers to buy on the 


basis of A. B. C. reports is nothing more than putting 
efficient Business Methods into Advertising. 


Let Domestic Engineering submit 
their latest A. B. C. report before you 


make your next advertising contract. 


DOMESTIC ENGINEERING is a member of A. B. C. 






































Mention Domestic ENGINEERING when writing advertisers. 
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Letters to the Editor 


ALL PLUMBERS IN OKLAHOMA URGED TO ATTEND 
STATE CONVENTIO 

To the Editor of ‘‘Domestic Engineering’’:—I have been 
to picnics, been in war, and been to church, but never 
have I seen a bigger-hearted or more generous act than 
at a master plumbers’ meeting the other night at Ponca 
City, Okla. 

The Master Plumbers’ Association Convention is to be 
held at Muskogee, Okla., April 11th and 12th. One of the 
Ponca City members got up and made a motion that, in- 
asmuch as the Muskogee boys had been less fortunate in 
business the past year than they, and feeling that the 
Master Plumbers’ Association had done big things for the 
Ponca City Association, he felt that they were doing only 
a part of what was due, if they mailed the Muskogee As- 
sociation a check for Four Hundred Dollars. 

His motion received an echo from every member and a 
check was made out and mailed to Muskogee. 

It seems to me this should be a good lesson to other 
towns, not only in Oklahoma but in every state, if the 
Master Plumbers’ Association means so much to one town 
that members gladly go down in their pockets and give 
Four Hundred Dollars, to make this convention a success 
without being a burden to their brother members. 

This act should bring each and every master plumber 
in Oklahoma to Muskogee, whether a member or not, if 
for no other reason than to meet these fellows from Ponca 
City and learn from them how they get along. 

Their local conditions were not different from those of 
any other town until they opened their eyes to the possi- 
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bilities of co-operation and good fellowship which leads 
to unselfishness, 

So let’s not disappoint Ponca City. Let every master 
plumber in Oklahoma, whether a member of the Associa- 
tion or not, be in Muskogee April 11th and 12th, for we 
all know what Muskogee means when they say Convention. 

Oklahoma City, Okla. L. H. S. 





MORE ABOUT THE INSTALLATION OF RECESSED 
BATHTUBS 


To the Editor of ‘‘Domestic Engineering’’:—We note 
on page 61 of your March 5th issue under the heading 
“Practical Problems’? number 26 the illustration of a roll 
rim enameled iron bathtub installed for a recess tile 
alcove setting. 

We do not know whether or not you are aware that a 
majority of the manufacturers of this product refuse to 
allow any consequential expense in connection with the 
replacement of the bathtub should it prove defective, and 
it has been our experience over a period of two years of 
operation in this market that the particular installation 
referred to is very expensive of replacement. 

It is true that initial expense requires but a small 
amount additional for this setting, but when it comes to 
replacement it would appear from your diagram as if a 
large portion of the bathroom would have to be demol- 
ished and rebuilt again in order to change the tub and 
we do not know if whoever classified this as a practical 
problem took this into consideration before this idea was 
published. Yours truly, 

Enameled Ware Manufacturers Inspection Bureau. 

(Signed) C. F. Glaspell, 

Los Angeles, Calif., March 8, 1927. Manager. 
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Advertising Editorial 


A NEW ONE EVERY WEEK—No. 263 








kor Hot Water 


—yjust turn the faucet 


N ice TO HAVING water piped into the 


house, the greatest convenience a house- 

wife has at her command is—hot water. 
Hot water at the kitchen sink, the lavatory, the 
bathtub, the laundry tubs—that means countless 
steps saved and all the lifting and extra handling 
involved in heating water on the stove. , 

We invite you to see modern water heating 
equipment in operation here. We invite you to 
turn on the faucet in our display room and there 
see how quickly you can have hot water, and in 
what volume. No obligation—just come in and 
see for yourself. 


j; KEEPS YOU ) 


FIT 





Send for a 
free copy of 
“The Story 
of the Bath.” 
It isn’t ad- 
vertising, 
and will be 
enjoyed by 
every mem- 
ber of the 
family. 


(In this space your Name, 
Telephone, and 
Address ) 








What Are Your Competitors Doing? 


VERY merchant in your city is your competitor in a way—that is, 

he is striving to get his part of the public dollar, and you are doing 
the same. Nearly every merchant in your city does some advertising, 
as the whole world seems to be getting onto the advertising band- 
wagon to take advantage of the present prosperity of the country. Why 
don’t you go out and get some of that public dollar? For only $4.20 we 
will send you twelve illustrations—then all you will have to do is give 
them to your newspaper with the copy printed each week, and your ad 
will appear. 
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ALES LETTER 
One a Week—No. 100 





With the end of the heating season in 
sight, there is a chance of selling water 
heaters to a number of home owners who 
are still heating water by old-fashioned 
methods. Send them the following letter. 


JOH N 


Plumbing 


BROWN 
Heating 
Two Rivers, N. Y., 
April 2, 1927. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

With the heating season drawing to a 
close, the problem of hot water for use in 
the home once more raises its head. 

You know the convenience of hot water to 
the housewife. You know what it means to 
have ample hot water at the kitchen sink, the 
lavatory, the bathtub, the laundry tubs. It 
is not too much to say that next to having 
water piped into the house, the greatest pos- 
sible convenience in the home is having hot 
water at these points in ample quantities. It 
means eliminating many an extra step. It 
means eliminating all the lifting and extra 
handling involved in heating water on the 
stove. 

We have studied water heating equipment 
before selecting the heater we offer. We 
know that it is mechanically correct, that it 
will operate at a maximum efficiency, without 
excessive cost. 

We shall be glad to welcome you for a 
visit to see one of these heaters in operation 
—to see for yourself by merely turning a 
faucet how quickly and in what quantity you 
may have hot water available. 

Very truly yours, 
JOHN BROWN. 


Adlet 


ONE A WEEK—No. 121 


VERYBODY cannot start out with an exten- 
E sive advertising campaign, and it is by far 
better to start a small one, than to do without 
entirely. Here is another method of getting to 
the public with this little Adlet. It ties up with 
the letter and the big ad. Just copy the Adlet 
this week and send it over to your newspaper. 
There is no more trouble to it than that. 


Hot Water | 


Just turn a faucet for hot, as you do 
for cold water—that’s the modern idea. 
We've selected a water heater after 
careful study and invite you to see it in 
operation. No obligation. 
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The testimony of a great statesman 
is added to those praising Oilomatic Heat ~ 


that of Lhe Rt.Hon.Sir Robert L.Borden 








HOUGH modest to 
the extreme con- 
cerning his personal 


achievements, Sir Robert 
feels no constraint in laud- 
ing the service of his Oil- 
O-Matic. No one thing in 
Glensmere, his beautiful 





Ottawa home, has afforded 





omatic heat is not a symbol 
of wealth. Rather it is evi- 
dence of a desire to make 
home life more enjoyable. 

Cost of fuelis not the cost 
of heating. To this must be 
added all the labor, dis- 


comfort and extra cleaning. 











Oil-O-Matic eliminates all 








him so much genuine com- 
fort. Not alone in the even- 
ness of temperature, but in 
the complete relief from the 
entire problem of heating. 
And despite his being so 9 


THE Rt. Hon. Sir Ropert Laird BorDEN 


P.C.,G. C. M. G., K. C., D. C. L., L. L. D. 


Former Prime Minister of the Dominion of Canada 


Member of Imperial War Cabinet, London 
Canadian Representative at Versailles 


these and provides depend- 
able, clean, even heat at a 
cost that compares favorably 
with the bare cost of other 
fuels. Oilomatic Heat means 
¢ far more than a mere change 





deeply preoccupied with 


in fuel. 


world problems, he has noted how immaculate ee So that you may know all the advantages that 
have led more people to select Oil-O-Matic than 


this modern way of heating. 


“| have much pleasure,” he said “in assuring you of 


our complete satisfaction. The 
colder the weather becomes and 
our need for comfort increases, 
Oil-O-Matic seems to possess 
the remarkable feature of func- 
tioning even more efficiently.” 
Thesurprising thingis not that 
Oil-O-Matic serves him so well, 
but that anyone in any size home 
may enjoy this same luxury. Oil- 











any other oil burner write for complete details today. 


Ask for our dealer proposition 
if interested in sales rights. 





Williams Oil-O-Matic Heating Corp., 
Bloomington, IIl. 


Please send us full details of your dealer 

proposition and facts concerning Oil-O-Matic. 
VDE 

PY its55:1 ci ateaRaceeerebadieninaniangdacadenis 

Street Address ..... 


Boas nsinsecde stad LS ieatibasctuuedas ‘ 

















WILLIAMS OJLOMATIC HEATING 
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Radiator (1) comes in- 











Moline, Illinois \ 


Please send me your 
illustrated book No. 32. 


a house containing 











nak 


Recreation Room in the F. W. Ramsey Residence, 


Gleveland Heights. Ohio | 


~and tn the 


better homes 


All the benefits of radiator heat in every room 
yet no radiator in any room. Truly an ideal 


realized, 


The Herman Nelson Invisible Radiator occupies 
no floor or wall space, and is especially designed 
to be placed within any 4” wall or partition. It 
ushers in a new era for architect, interior dec- 
orator, and heating contractor by removing all 
limitations on distinctive room designandartistic 
arrangement of furniture—heretofore handi- 
capped by the space-wasting radiator. 


Because it has no soldered, brazed, or welded 
joints, the Herman Nelson Invisible Radiator 
is leak-proof. Because of its material and con- 
struction, it is indestructible. Requiring no 
service, it may be walled in and forgotten. 
Mail the coupon below for complete informa- 
tion—in handy form for filing. 

THE HERMAN NELSON CORPORATION 

MOLINE, ILLINOIS 


Builders of Successful Heating and Ventilating 
Equipment for 20 Years 





BELFAST, ME. Sales and Service EMPORIA 


BOSTON PITTSBURGH INDIANAPOLIS KANSAS CITY 
NEW HAVEN CHARLOTTE,N.C, CHICAGO DENVER 

NEW YORK CITY GRAND RAPIDS DES MOINES SALT LAKECITY 
SYRACUSE DETROIT MILWAUKEE SPOKANE 
BUFFALO CLEVELAND MINNEAPOLIS PORTLAND 
PHILADELPHIA COLUMBUS ST. LOUIS SEATTLE 
SCRANTON TOLEDO SAN FRANCISCO VANCOUVER 


HERMAN 
NELSON 


lnvtsible 
RADIATOR 


TRADE MARK 
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New England 


(Continued from Page 72) 


Steel Pipe 
Interest in this commodity has not increased over last 
| week to any extent. Mill shipments to this territory are 
| not very numerous, for jobbers, finding that the wants of 
their customers are light, are unwilling to anticipate their 
requirements by placing large orders. Deliveries from 
mills may be had at once, their stock sheets indicating 
good balances. Jobbers’ stocks are well assorted and ample 
to satisfy present demand. Prices quoted by mills and 
distributors are firm and unchanged. 
Wrought Iron Pipe 

More favorable reports are received from mills in view 
of the increase in tonnage moving into New England. Large 
operations, including construction and industrial develop- 
ments, are coming to a head, some of which are re- 
sponsible for present shipments, and others, recently 
started, which will require a large amount of wrought iron 
pipe within the following month or two. Distributors’ 
stocks are well balanced and are at safe working levels 
consistent with the demand from their trade. No price 
changes have been affected. 

Enameled Ware 

While jobbers’ stocks are being kept up to a point of 
readiness for Spring business, there are, however, but few 
carload orders being placed with manufacturers. Whole- 
salers are not committing themselves to extended pur- 
chases, in so far as makers’ local warehouses have stocks 
that are abundant and well varied. Demand from plumb- 
ing contractors is spotty, showing a slight increase and the 
volume being sustained by the number of pieces required 
for operations of large nature. No shortages are reported. 
No price connections are being granted, the market con- 
tinuing to be firm and unchanged. 














Pottery 
Potters state that nearly all of last years’ contracts with 
jobbers have been completed. There is no heavy forward 
buying reported, although some wholesalers have placed 
specifications for April and May delivery. The demand 





immediate shipments are offered from the potteries. Prices 
} 


from the plumbing trade for staple ware is not exception- 
ally brisk. Frequent quotations are being made by pot- 
ters and jobbers, calling for good amounts of regular and 
special ware which give promises of activity in the very 
near future. Jobbers’ stocks are well proportioned and 


are firm and unchanged. 
Plumbers’ Brass Goods 

On the whole, no immediate change over last week is 
felt by manufacturers’ representatives in this territory. 
One reports a decrease in his sales, while another evidences 
a decided quickening. The demand is of the fill-in variety 
with an interspersing of thirty to sixty day contracts. 
Jobbers’ stocks of cast and tubular brass goods are well 
rounded out. Price reductions are being granted in the 
event of quantity purchases but otherwise the market is 
firm and unchanged. 

Range Boilers 

One maker reports that his factory is working at peak 
production, experiencing a good increase in his sales. Job- 
bers are drawing at a good rate on previous contracts and 
immediate deliveries are the general rule. Even though 


plumbing contractors are not buying heavily, wholesalers’ 
stocks are assuming larger proportions in anticipation of 
good withdrawals during the Spring months. Prices are 
firm and unchanged. 
Boilers and Radiators 
Dissimilar reports are had from several makers on the 
status of the market. 


One finds conditions improved, both 
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° . . . IPCO Sos 
‘ using WILLIE WILLIAMS pipe threading machines. The times faster. | 
. men who are sending in reports like this for example: 
“The cutting and threading work 2 
h that formerly required 4 to 5 hours ee s she 
d is now done easily in one hour with x2 Rasy to move sround- but saty 4 BA | 
d our WILLIE WILLIAMS. This machine ig eee want it 49 move. 
i certainly has the speed.’”’—National : GE: Dexa 4 
- Plumbing & Heating Co., Monroe, 
™ Mich. A Quality Machine at a 
q , : Quantity Price 
y This labor Saving means a clear profit of more than The WILLIE WILLIAMS is easy to buy, because big 
production gives you a real machine tool at a quantity 
$1,000 the first year, over and above your investment. _ Price. . 
And each year after that the WILLIE WILLIAMS will tne tame ping tnreadiny anschinds in the Willinmms line. 
show you a clear profit of more than $1,500, if you keep As Robert A. Gruschow, New York an concen 
; it reasonably busy. water supply pipes of : Skabeap Gaenpenieh, and aaraen 
| Where else can you make an investment that will pay ——jaschines covering the entice range from 1; to 24 inches 
you such dividends? Write and tell us about your requirements. 
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Mail the coupon, and let us tell you what others have COUPON \ 
been able to do with these labor-saving machines. | Piease tell me how todoit witha Wille Williams. | 
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Williams’ ‘‘Vulcan”’ 
Pipe Tongs are stand- 
ard equipment in most plumbing 
and pipe-fitting shops from coast 
to coast. Their instant, slipless 
/ grip combined with ready release, has won them 
(unprecedented popularity. 
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Ask your dealer to show you the Improved ‘‘Vul- 

can.”’ Try it ona piece of pipe. Notice the double- 
ended, reversible jaws which practically double the 
life of the tool. Examine the proof-tested, certified 
chain. It guarantees safety to the operator. Get 


the ‘‘feel’”’ of a “Vulcan” in your hands. You'll 
want to add one to your tools right off. 


Nine sizes for 14 to 18-inch pipe. 
J. H. WILLIAMS & CO. 


“‘The Wrench People’ 
New York - BUFFALO - Chicago 






IMPROVED 
CHAIN PIPE TONGS 
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in his bookings of orders for immediate delivery to job- 
bers’ stocks, and in the number of specifications for future 
shipments. Another reports that business is very quiet, 
the demand, which varies only slightly, having fallen off 
a bit. The amount of figuring being done is generally con- 
ceded to be on the increase. Jobbers’ stocks are not large 
but contain a good variety of all sizes of boilers and radia- 
tors sufficient to meet the current demand. No shortages 
are felt, local makers’ warehouses being well supplied. 


PACIFIC COAST 


Business generally seems to be marking time and very 
little change is noticeable in the past few weeks. The 
general feeling prevails that conditions should shortly be- 
come better as the basic conditions of the Pacific Coast are 
good, and the population continually increasing. Price 
conditions among the trade as a whole are fair, although 
prices are more firm in some jobbing centers than in 


others. 
Soil Pipe 
Wholesalers continue to buy soil pipe mainly in small 
lots for immediate requirements. Foundry stocks are such 
that early deliveries are possible. Distributors also are 
able to make satisfactory shipments. Prices generally are 
holding firm at present levels. 


Steel Pipe 

A moderate demand maintains for steel pipe with little 
indication of any change in the immediate future. Stocks 
in jobbers hands are well assorted and sufficient to take 
eare of current requirements without difficulty. Prices to 
the trade remain unchanged. 

Enameled Ware 

The trade is purchasing only such ware as is required 
for immediate requirements, although indications are that 
there should be a better demand before long. Distributors’ 
stocks while not large are well assorted, and prompt de- 
liveries can be obtained from nearby factories on all classes 
of ware. 

Pottery 

The demand for pottery continues to be mostly in small 
lots for actual requirements, with very little forward buy- 
ing being done at present. Distributors’ stocks are good. 
Prompt deliveries can also be obtained from manufactur- 
ing sources. Prices remain unchanged. 

Plumbers’ Brass Goods 

A fairly active demand continues for brass goods, which, 
if anything, appears to be on the increase. Distributors in 
general have well balanced stocks and prompt shipment 
can also be obtained from manufacturers. Prices to the 
trade remain unchanged. 

Range Boilers 

There continues a steady demand for range boilers which 
seems to hold at about the same level from week to week. 
Jobbers in general have good stocks and can deliver boilers 
promptly. Prices to the trade remain unchanged. 





RESIGNS AS KANSAS CITY, MO., SECRETARY 

W. C. Green, for the past seven years secretary of the 
Kansas City, Mo., Association of Plumbing and Heating 
Contractors, resigned from that position on March 24 to 
become associated with George L. Satterlee, former presi- 
dent of the Missouri State Association. They are incor- 
Pporating the George L. Satterlee Sales Co., which is lo- 
cated at 4038-40 Troost avenue, Kansas City. Mr. Green, 
as secretary, has been an advocate of the sales meth- 
ods sponsored by the Trade Extension Bureau and in his 
hew business will endeavor to prove that such methods 
can be used to advantage. 
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A Type for 
Every Home 


Rundle Ware Meets 
Todays Demand for 


Attractive Fixtures 


New ideas of design and a new 
appreciation of quality 
enameled ware has made the 
home builder of today more 
exacting in his demands than 
ever before. 


Whether the home is preten- 
tious or modest, there are 
Rundle fixtures to meet the 
requirements of these ad- 
vanced ideas in home building. 
Rundle engineers, while main- 
taining the high standard of 
quality in all Rundle ware, 
have kept abreast of the trend 
toward attractively designed 
fixtures. 


Rundle Ware appeals to those 
who want the best at reason- 
able cost. Practical in design, 
richly white in color and 
smoothly surfaced, Rundle fix- 
tures are distinctive in the 
showroom and on the finished 
job. Rigid factory inspections 
insure correct size and.fit in 
every piece. 


The Rundle policy of fair deal- 
ing has been gaining good will 
for Rundle Ware for more than 
a quarter century. Write for 
catalog and name of jobber 
nearest you. 


Rundle Mfg. Co., Milwaukee, Wis. 


RUNDLE 


PLUMBERS SANITARY ENAMELED WARE 
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Convention Dates 


April 5 and 6, 1927.—Annual convention of the Massachu- 
setts State Association of Master Plumbers, Inc., at the New 
Statler Hotel in Boston. The night-before celebration and 
banquet will be held April 4. 

April 5, 6 and 7, 1927.—The annual convention of the Amer- 
ican Oil Burner Association, at Buffalo, N. Y. 

April 7 and 8, 1927.—The annual convention of the Louisi- 
ana-Mississippi Association of Plumbing and Heating Dealers, 
at Gulfport, Miss. 

April 11 and 12, 1927.—The annual convention of the Okla- 
homa State Association of Master Plumbers, in Muskogee, 
Okla., with headquarters at the Severs Hotel. 

April 13, 1927.—Meeting of the Manufacturers Advisory 
Committee on Vitreous China Plumbing Fixtures, at the 
Commerce Building in Washington, D. C. 

April 14 and 15, 1927.—The annual convention of the Arkan- 
sas State Master Plumbers’ Association, at Little Rock, with 
headquarters at Lafayette Hotel. 

April 16, 1927.—Quarterly conference of the Southern dis- 
trict presidents and secretaries, in Master Plumbers Hall, 1832 
South Hope street, Los Angeles, Calif. 

April 20 and 21, 1927.—The annual meeting of the Heating 
and Piping Contractors New York State Association, at Syra- 
cuse, N. Y., with headquarters at the Onondaga Hotel. The 
directors will meet the evening of April 19th at the same 
place. 

April 23, 
Montana Master 
Springs, Montana. 

April 26, 1927.—Quarterly conference of the Northern dis- 
trict presidents and secretaries in Master Plumbers Hall, 120 
Page street, San Francisco, Calif. 

April 28 and 29, 1927.—Annual convention of the Georgia 
State Association of Master Plumbers, at Macon, with head- 
quarters at the Hotel Dempsey. 

May 2 and 3, 1927.—The annual convention of the Florida 
State Association of Master Plumbers at St. Petersburg. 








convention of the 
Boulder Hot 


thirtieth annual 
Association, at 


1927.—The 
Plumbers’ 





April 2, 1927 


May 2, 3 and 4, 1927.—-The annual convention of the Asso. 
ciated Master Plumbers of Texas, at Ft. Worth, with head- 
quarters at Texas Hotel. 

May 9 and 10, 1927.—The annual convention of the Master 
Plumbers’ Association of Connecticut, at Bridgeport. 

May 9 and 10, 1927.—The annual convention of the North 
Carolina Association of Plumbing and Heating Contractors, 
at Asheville, N. C., with headquarters at the Battery Park 
Hotel. 

May 9, 10 and 11, 1927.— Annual convention of the Kentucky 
State Association of Master Plumbers and Sanitary Engineers, 
at Newport, Ky. 

May 10 and 11, 1927.—The annual convention of the Colo- 
rado Society of Sanitary and Heating Engineers, at the Cos- 
mopolitan Hotel, Denver, Colo. 

May 10, 11 and 12, 1927.—The annual meeting of the Na- 
tional Pipe and Supplies Association, at Pittsburgh, Pa. 

May 16 and 17, 1927.—The annual convention of the Ten- 
nessee Association of Master Plumbers, at Nashville. 

May 17, 1927.—Annual convention of the Women’s Auxiliary 
of the New Jersey State Association of Master Plumbers at the 
Elks’ Club, Newark, N. J. 

May 17 and 18, 1927.—Annuial convention of the New Jerse; 
State Association of Master Plumbers at the Elks Club, 
Newark. 

May 17 and 18, 1927.—The annual convention of the Penn. 
sylvania State Association of Master Plumbers, at Harris- 
burg, Pa., with headquarters at the Penn Harris Hotel. 

May 17-20, 1927.—The eighteenth annual convention of the 
National District Heating Association at West Baden Springs, 
Ind. 

May 19, 20 and 21, 1927.—The annual convention of the 
Oregon Association of Master Plumbers, at Salem, Ore. 

May 23 and 24, 1927.—The annual convention of the Alabama 
State Association of Master Plumbers, at Birmingham, Ala. 

May 26, 27 and 28, 1927.—Second annual convention of the 
National Association of Plumbing and Heating Salesmen, at 
the Robert Treat Hotel, Newark, N. J. 

May 27 and 28, 1927.—Annual convention of the Washington 
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RASS FITTINGS should be equal 


made for a steam working pressure up 


Standard lists printed and punched to 
fit in Trade Extension Binder will be 
gladly sent upon request. 


Discount to Jobbers 
JENKINS MANUFACTURING CO. 
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te RESENTING—THE 
: NEW RICHMOND 
: JL RECESS BATH! 


Porcelain Enameled—double shell—tub and apron in one piece. Made in three”patterns — 
Recess, and Right and Left Corners. 


LL RICHMOND 
Enameled Ware prod- 
ucts are of but one grade, 
the finest. Perfect, uniform 


Architects, Contractors and 
Builders will find in Rich- 
mond Enameled Ware a line 


that may be used wherever 


casting and an enameled perfection is demanded. A 
finish that is proof against range of patterns and prices 
wear, and crazing. to meet all requirements. 


"RICHMOND: ENAMELED WARE PRODUCTS 











Sinks Corner and Recess Baths Pedestal Lavatories 
Wall Lavatories Combination Sinks and Laundry Trays Roll Rim Baths 
i Send for . 
4 
j — RICHMOND RADIATOR COMPANY 
INCORPORATED 


{\ Our new catalog Enamel] Ware?Division 


is ready. It dis- Executive Offices 
plays the com- 1480 Broadway, New York, N. Y. 
plete Richmond Factory, Uniontown, Pa. 


line with specifi- Branch Offices 
1 Chicago 568 Wrigley Building Boston 
cations. Send the Philadelphia | 2241 North American St. Cleveland 


coupon below for Harrisburg, Pa. 116 South Second Street 
a Copy. 





460 Park Square Building 
Cedar Ave. & Ashland Rd. 


Richmond Radiator Company, % 
1480 Broadway, New York. 


Please send the new catalogue of Rich- 
mond Enameled Ware. 


TU! Name 


Address.. ..... 


“\ D, M. 4-2 r 





RICHMOND 
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Theres nothing else like it/} 





Me 





| igor Thermodine Unit Heater is different from any 
other—the lightest, the Unit Heater with the greatest 
we™ ty prime heating surface for its size and weight. A 125 pound 


wo “2 es Thermodine Unit supplies the heat of 4900 pounds of 
oa © annul direct radiation. —TTwo men can install the Thermodine in 
od 4° bs 30 minutes, after piping has been completed. 
4 Made from non-corroding metal, tested to 200 pounds 
gost? o hydrostatic and 100 pounds steam pressure, the Thermo- 
ov < 1e° dine condenser is built for years of service. It cannot leak. 
ca* Will not rust. Is freeze-proof. 
‘ The Thermodine Unit Heater suspends from the steam line, up 
ef out of the way. Conserves floor space. May be installed to supply 
ge* heat any direction horizontally. Adjustable deflectors provide 
uD cat control for vertical direction of heated air. 


The advanced Thermodine Unit Heater actually costs less than old type 
equipment. Send for complete facts now. The Thermodine also is 
widely used in drying processes. Special information sent on request. 


MODINE MANUFACTURING CO., (Heating Division) Racine, Wis. 
Branch Offices in all Large Cities 


THERMODINE 


6) UNIT HEATER 


FOR STEAM OR HOT WATER HEATING SYSTEMS 
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State Master Plumbers’ Association at a city to be determined 
later. 

June 1, 2, 3 and 4, 1927.—Thirty-eighth annual convention 
of the Heating and Piping Contractors National Association, 
at West Baden, Ind., with headquarters at the West Baden 


Springs Hotel. 

June 2, 3 and 4, 1927.—The annual convention of the Vir- 
ginia State Association of Master Plumbers, at the Hotel 
Cavalier, Virginia Beach, Va., with the Master Plumbers’ 
Association of Norfolk, Va., as host. 

June 6, 7 and 8, 1927.—Twenty-sixth annual convention of 
the State Association of Master Plumbers of California, at 
Yosemite National Park, with headquarters at Camp Curry. 

June 6 to 11, 1927.—The national convention of the Amer- 
ican Water Works Association in Chicago, with headquarters 
at the Hotel Sherman. 

June 8, 9 and 10, 1927.—The annual convention of the Utah 
State Association of Sanitary and Heating Engineers, at Salt 
Lake City, Utah. 

June 21, 22 and 23, 1927.—The forty-fifth annual convention 
of the National Association of Master Plumbers, in Minne- 
apolis, Minn., with headquarters at Hotel Radisson. 

June 21-24, 1927.—The ninth annual convention of the 
Women’s Auxiliary to the National Association of Master 
Plumbers, at Minneapolis, Minn., with headquarters at the 
Radisson Hotel. 

June 28, 29 and 30, 1927.—The semi-annual meeting of the 
American Society of Heating and Ventilating Engineers, at 
White Sulphur Springs, W. Va. 

August 9, 10 and 11, 1927.—The annual meeting of the Amer- 
ican Society of Sanitary Engineering, at Jacksonville, Fla. 

















Other Trade Events 

April 2-9, 1927.—The annual Own Your Home Exposition, at 
the Coliseum in Chicago. 

April 2 to 9, inclusive, 1927.—Fifth annual ‘‘Buy Your Own 
Home” Exposition, at the Twenty-third Regiment armory, 
Brooklyn, N. Y. 

April 9, 1927.—Second annual Bosses Night of New York 
Chapter No. 2, National Association of Plumbing and Heating 
Salesmen, at the Hotel Pennsylvania, New York City. 

April 18, 1927.—Sixth annual dinner dance of the Maryland 
Master Plumbers’ Association, at Hotel Emerson, Baltimore. 

April 19, 1927.—First annual Ladies Night of the Eastern 
Lake County Association of Sanitary and Heating Engineers, 
at the Union hotel, Wheeling, Il. 














TELLS OF CLEVELAND'S APPRENTICESHIP SCHOOL 
FOR PLUMBERS 

An interesting observation on apprenticeship education 
as it works out in Cleveland, Ohio, is given in a letter 
sent recently to a Cleveland newspaper by Edward Bohm, 
secretary of the Joint Plumbers’ Apprenticeship Committee 
of that city. 

In part the letter said: 

“The education of apprentice plumbers is a matter of 
co-operation between the Associated Plumbing Contractors 
of Cleveland (the employers) and the Journeyman Plumb- 
ers’ Union, Local No. 55. The plumbing craft as repre- 
sented by the two organizations, was thé pioneer locally 
in the field of craft education through the instrumentality 
of the federal and state laws. The plumbing school of 
Cleveland was the first school in the building crafts or- 
ganized after acceptance by the state of the federal act, 
as far back as 1918, and was the plumbing school or- 
ganized in the country under these provisions. 


“The Cleveland plumbing school may justly lay claim 
to the credit of having encouraged the development of 
craft education throughout the country. It has served as 
a model and example to innumerable similar efforts and 
throughout its history covering a period of eight years, 
the conduct of the plumbing apprenticeship system has 
been based consistently on the concept of serving the 
public interest, ignoring at all times any consideration of 
immediate narrower interests to the employer or employe.”’ 
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RIPLEX 


Shower and Tub Fixture 


(Several Patents Pending) 










































































A complete line of this popular 
fixture shown in our supple- 
ment catalog. 


Ask your jobber or write for copy. 


MANUFACTURED BY 


Milwaukee Flush Valve Co. 


Milwaukee, Wis., U.S. A. 
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APARTMENT HOUSES 








ALL THESE PREFER 
“Unite? States Enamele? Ware 


MADE BY 


Tntte? States Sanitary MYG-Co 


PITTSBURGH, PA. 








NEW YORK CHICAGO KANSAS CITY, MO. BOSTON PHILADELPHIA 
- See Our Exhibit 
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on td JUNE 21-25 
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HOTEL ORNDORFF BATTERY PARK HOTEL 
El Paso, Texas Asheville, N. C. 
Trost & Trost Momsen-Dunnegan-Ryan Co. W. L. Stoddart Noland Co., Inc. 
chitects Jobbers rch Jobbers 
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WHOLESALERS FORM NEW ASSOCIATION IN 
NEW YORK 

Sixteen wholesalers of plumbing and heating goods, 
with headquarters in Long Island, New York, and other 
cities have recently organized a new association styled 
the Plumbing and Heating Supply Association of Long 
Island. Headquarters have been established at 155-28-30 
Jamaica avenue, Jamaica, with H. F. Perkins, of the 
Suburban Credit Exchange, Inc., as secretary. The ob- 
jects of the association, according to W. W. Timmis, of 
the M. E. Conran Co., the president, are ‘to foster 
trade and commerce in plumbing, gas and steamfitting 
supplies and kindred lines of business, to reform abuses 
relative thereto, to secure freedom from unjust or unlaw- 
ful exactions, to diffuse accurate and reliable information 
as to the standing of merchants and contractors and other 
matters, to procure uniformity and certainty in the cus- 
toms and usages of trade and commerce, and of those 
having a common trade, business, financial or professional 
interest, to promote a more enlarged and friendly inter- 
course between business men.” 

Besides Mr. Timmis and Mr. Perkins, the officers include 
W. F. Devoe of Plumbers Service, Inc., vice president; and 
H. C. Reuter of Arnold Behrer & Sons, treasurer. Mr. 
Timmis, Mr. Devoe, Mr. Reuter, J. H. Haff and William 
Marion are directors. Member firms include Mineola 
Plumbing Supply Co., Inc., Mineola; M. E. Conran Co., 
Inc., Central Park; Plumbers Service, Inc., Baldwin; 
Braun-Wright Corporation, Lindenhurst; Freeport Plumb- 
ing Supply Co., Freeport; Haff Supply Co., Inc., Amity- 
ville; National Radiator Co., Garden City; John J. Meade 
Co., Ine., Sayville; Paul Ayres Co., Inc., Rockville Center; 
New York Plumbers Specialties Co., Far Rockaway; The 
Mackay Supply Co., Inc., Far Rockaway; Arnold Behrer 
& Sons, Inc., Garden City; Kelbar Supply Co., Lynbrook; 
Island Park and Long Beach Plumbing Supply Co., Long 
Beach; Arnold Behrer & Sons, Inc., Mineola; and Shukow- 
Blackman Co., Inc., Lynbrook. Meetings are held the 
second Monday of every month at the Elks Club, Hemp- 
stead. 





UNITED PLUMBERS’ SUPPLY CO. OPENS 
NEW BRANCH 
The supply house recently opened at 63-67 Dock street, 
Yonkers, N. Y., by the United Plumbers’ Supply Co. is 
under the managership of E. H. Ellis. The new establish- 
ment, a brick structure of nearly 20,000 sq. ft., is the 


fifth branch which this concern has opened. 





PURCHASES WICHITA FALLS SUPPLY HOUSE 

Announcement is made by the N. O. Nelson Mfg. Co., of 
St. Louis, Mo., of the purchase by that company of the 
Plumbing stock of the Western Hardware Co., of Wichita 
Falls, Texas. A branch wholesale house has been opened 
in that city, under the management of C. O. Sergeant, and 
under the supervision of Charles G. Singleton of Dallas, 
manager of the Northern Texas warehouses of the N. O. 
Nelson Mfg. Co. 
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M. J. ALEXANDER CALLED BY DEATH 


Michael J. Alexander, formerly president of the Pitts- 
burgh Valve & Fittings Co. at Barberton, Ohio, died at 
his home in Pittsburgh, Pa., at 9 o’clock, Thursday eve- 
ning, March 24, and was buried on Saturday, March 26. 


He is survived by his widow. 





BOSTON WHOLESALE HOUSE LEASES NEW BUILDING 


Morris M. Fineberg & Co., of Boston, Mass., have just 
leased for a long term a large space in the building lo- 
cated at 81 Wareham street in that city. 





MOVES OFFICES TO NEW LOCATION 
The Caloroil Burner Corporation has moved its exec- 
utive offices to 225 West Thirty-fourth street. in the 
Pennsylvania building, New York City. 





OPENS NEW YORK CITY OFFICES 
Offices and a display room have been opened at 31 East 
Twenty-first street, New York City, by the Monitor Boiler 
Co. of Philadelphia. S. B. Rigby will be in charge. 





NEW SUPPLY HOUSE IN PHILADELPHIA 


The City Center Plumbing Supply Co., Ridge avenue and 
Spring Garden street, Philadelphia, Pa., was recently 
opened in that city. The company is headed by Benjamin 


Morton. Plumbing supplies will be handled. 





NEW WHOLESALE FIRM IN NEW YORK 
Woodside Plumbing Supply Co., Inc., 76 Roosevelt ave- 
nue, Jackson Heights, L. I., is the name and address of a 
firm that has recently organized to deal in plumbing and 
heating materials. The incorporators are Herman Weis- 
inger, Meyer Kaplan and A. Blinger, all for some years 
identified with the industry in the Metropolitan area. 





AMERICAN RADIATOR CO. REPORTS BIG YEAR 

The American Radiator Company had its biggest year 
in 1926, topping the previous year in business and profits 
by a good margin. Net profit for the year was $12,476,485 
available for dividends, exceeding the previous record 
year, 1925, by $842,884. Earnings on the $25 a share 
common stock were $9.65 per share. A large amount of 
these earnings were due to European and other foreign 
business, European sales having been equivalent to 40 
per cent of the American business. At the close of 1926, 
the company showed current assets totalling $38,463,248 
against current liabilities of $5,329,405, with a working 
capital of over 32 million dollars. 





TO MOVE INTO NEW QUARTERS 
The Wolverine Brass Works, Grand Rapids, Mich., will 
move its New York City headquarters from 314 West 
Forty-second street to 131 West Twenty-fourth street on 
April 15. E. A. Pinchin, manager of the branch, states 
the new location affords the company more space and 
better conditions for service to its customers. 
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TO MOVE NEW YORK OFFICES 


The New York offices of Wm. B. Scaife 
& Sons Co. of Pittsburgh will be moved 
about April 14 from the present location 
at 26 Cortlandt street, where they have 
been situated for the past 20 years, to 
the new addition to the Architects build- 
ing, 101 Park avenue. H. F. Reynolds, 
who has managed the company’s interests 
in New York all well 
pleased with the new arrangement, inas- 
much as it affords modern office facilities 
in a more convenient location. 


these years, is 











ANNOUNCE OPENING OF 
NESS HOME 
Announcement is made by the Lawson 
Manufacturing Co. of Cleveland, Ohio, of the opening of 
the new home of the concern at 2720-22-24 East Fifty- 
third street in that city. The new plant will give the 


company a 300 per cent increase in space, 


NEW BUSI- 





SAN FRANCISCO WHOLESALE BRANCH 
DISCONTINUED 
Haines, Jones & Cadbury Co. of Philadelphia has closed 
its San Francisco branch, located at 857 Folsom street, 
stocks and materials carried at that point having been 
purchased by George H. Tay Co. H.C. Marsh, who has 
been connected with the branch for the past twenty-five 
years, joins the Tay organization as manager of its plumb- 
ing department, bringing With him part of his personnel. 





PLUMBING AND HEATING EXHIBITS IN READING 
BUILDING SHOW 


Several plumbing and heating contractors, as well as 
manufacturers of plumbing and heating materials, were 
among the exhibitors at the Building Exposition held in 
Reading, Pa., March 12 to 19. Corbit Bros., plumbing 
and heating contractors, exhibited a large display of 
plumbing and heating equipment. P. O. Keppelmann, an- 
other plumbing and heating contractor, displayed an oi) 


burner and a line of gas ranges. The other plumbing and 
heating contractor, A. H. Yocom, displayed boilers and 
radiators. The Reading Foundry & Supply Co. exhibited 
colored enamel ware, toilet seats and bathroom 
mings. The Freed Heater Co. showed boilers, while an 
oil burner was exhibited by a representative of the Wil- 
liams Oil-O-Matic Corp. The Ruud Mfg. Co., Pittsburgh, 


showed water heaters, and the Winslow Boiler & Engi- 
neering Co., Chicago, had a display of oil burners. 











E. G. Schafer & Co., of Washington, D. C., and friends, at the plant of A. Weiskittel & 
Son Co. in Baltimore, Md. 





trim-, 


Field men and representatives of the Bridgeport Brass Co., Bridgeport, Conn., 
at the recent annual sales conference held at the home office of that company 


ON THE EXHIBIT FLOOR OF THE 
KELLOGG-MACKAY Co. 

Various manufacturers are maintaining booths on the 
exhibit floor of the new branch house of the Kellogg- 
Mackay Company at Kansas City, Mo. In addition to the 
list of such manufacturers given in our issue of March 
19, when reporting the opening of this branch, the follow- 
ing companies should be included, according to informa- 
tion just received from R. E. Bidwell, manager of that 
branch: Kewanee Boiler Co., Kewanee, IIll.; American 


Radiator Co., Buffalo, N. Y.; U. S. Radiator Corp., De- 
troit, Mich.; Buffalo Gas Radiator Corp., Buffalo, N. Y., 
and the Automatic Gas Steam Radiator Co., Pittsburgh, Pa. 





MANY FIRMS EXHIBIT AT HEATING AND VENTI- 
LATING EXPOSITION 


The center of interest for heating and ventilating engi- 
neers and contractors of New York and environs during 
the week beginning March 14 was at the Twelfth Regi- 
ment Armory, Sixty-first street and Columbus avenue 
where the second annual Heating and Ventilating Expo- 
sition was held, and the newest ideas in heating and venti- 
lating equipment exhibited. 

Over a score of manufacturers had engaged space at the 
exposition, including the Gifford Heat Control System, Inc., 
New York City, which displayed its systems, and the Ma- 
jestic Radiator Cabinet Co., New York City, the two being 
in adjoining booths as one entered the armory. An oil 
burner manufacturer, the Sunstrand Engineering Co., of 
Rockford, Ill., was the next in line, with a booth showing 
the action of its heaters. Incidentally, many oil burners 
were on display, including the Gill oil burner, installed 
in William H. Page Co. boilers, the Round Oak, the Har- 
dinge, the A. B. C., the In-the- 
Door, and the Baker. 

The Domestic Stoker Co., 
New York City, had a working 
model on exhibition, and the 
Wedge Mechanical House Heat- 
ing Furnace Co., Philadelphia, 
represented at a 
booth, as was the Iron Fireman 
automatic stoker. Boiler manu- 
facturers were represented by 


the Fitzgibbons Boiler Co., 
New York City, which had 
three different sizes of its boil- 
ers on display, and by the A. 
. B. C. Boiler Corporation of 
Poughkeepsie, N. Y. 


was” also 
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Please send us a copy of the 1927 edition of 
Domestic Engineering Catalog Directory in ac- 
cordance with the special approval offer. We will 
osthes remit $5.00 or return the book within 30 

ays. 


RE: SEE PO Cry EET Te RTE rel 


En AD oer ere cr rrr errr hire ety 




















Keep Your Records 
Up-to-the Minute 


Records of the plumbing and heating industry—as in most 
other lines of business—soon become out-of-date and practically 
useless unless they are revised as changes occur. 

New concerns start in business right along, consolidations take 
place, new specialties are constantly coming out to keep abreast 


with the times, some firms discontinue operation or change their 
lines, others move to different locations, etc. Within a year’s 


time a surprising number of changes are necessary to make your 
records as useful and reliable as they should be. 

By keeping in close touch at all times with every branch of the 
industry over a long period of years, we have a very wide range 


of facilities for collecting new matter, checking up, verifying and 
completing data for Domestic Engineering Catalog Directory. 


Our staff of experts is kept busy on this particular work every 
day in the year, so that each new edition of the book contains the 
latest available information. 


Get the Latest Data 


The 1927 edition, recently off the presses, gives you up-to-date 
and complete data regarding the products of some 4000 manu- 
facturers of plumbing and heating supplies. 

Every item used in the industry is listed under its proper head- 


ing together with the trade names and concerns who make it. 
Following this is an index in which each article is crossed accord- 


ing to the various titles by which it is commonly known. It re- 
quires but a moment for the user to locate the sources of supply 
of all products in which he is interested. 


Nearly 1300 pages are devoted to the condensed catalogs of a 
large number of concerns, with like products grouped together for 
easy reference and comparison. This gives the buyer a bound 
catalog and reference file completely indexed for his desk, in 
addition to a purchasing guide. 

Arranged in alphabetical order in a separate section, are the 
names and present street addresses of all manufacturers listed in 
the other sections of the Directory. 


Whatever other records you may have available, you need the 


latest, most complete and authentic purchasing information con- 
tained in this Directory. 


Special Approval Offer 
As a reader of “Domestic Engineering” we want you to have 
a copy of this Directory for inspection and approval. We feel 
sure when you see the book you will desire to keep it. If for any 


reason you wish to return it after 30 days’ free examination, you 
may do so without obligation. 


Take advantage of this liberal offer and mail the coupon today! 
2000 pages — 13000 illustrations. 
Standard catalog size: 73, x 105% inches. 


Domestic Engineering Co. 
1900 Prairie Avenue CHICAGO, ILLINOIS 
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can understand it. 


A Few of the Many 
Things It Explains 


The Practical Manual explains all the funda- 
mental laws governing boiler and radiator heat. 
It begins with the chimney, an important item 
in the successful operation of a plant, and ex- 
plains all the elements that affect the draft. It 
gives various methods of figuring radiation; ex- 
plains what causes heat loss and how to deter- 
— the amouut uf radiation to counteract this 
joss. 


It explains and illustrates in detail the construc- 
tion of boilers, showing the evolution of heating 
boilers. It explains the different effects ob- 
tained by using coal as fuel and how to figure 
the results to be obtained from a given boiler 
with a given quality of coal. 


It explains the heating value of various kinds of 
fuel. It contains a valuable chapter on radia- 
tors. Vapor heating systems are described in 
detail. The fundamental principles on which 
all vapor systems are based, are given. Vapor 
pump heating systems and Vapor-Vacuum Sys- 
tems are analyzed and described. 


The book is illustrated throughout. In some 
cases, in order to illustrate the subject, an entire 
layout of a house has been made. It states so 


simply the reason for each step and explains it 
so clearly that any steam-fitter or plumber can 
properly measure up a house for heating. It is 
—_ Kn complete book on vapor and vacuum 


Price $3.00 Postpaid 


Published by 


Domestic Engineering 


BOOK DEPARTMENT 


1900 Prairie Ave., Chicago, IIl. 


Practical 
Manual 


Gives not only the details 
of the methods of con- 
struction, design and 
installation of heating 
systems, but also com- 
pletely explains the prin- 
ciples upon which they 
are based—so clearly 
that any heating man 
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The Rome Brass Radiator Corporation, Rome, N. Y,, 
with a display of brass radiators and cabinets, the former 
being shown in both sectional and set up forms, was an- 
other firm showing. This company also had electric radi- 
ators on exhibit. Another exhibit of similar type was that 
of the Metal Stamping Co., Brooklyn, where the company’s 
cabinet heater and heating units were shown. W. H, 
Johnson & Son Co., New York City office, had a display of 
radiator shields and enclosures which attracted its share 
of attention. 

Unit heaters were the basis of the showing of the Mo- 
dine Manufacturing Co., and a humidifying device proved 
to be the feature of the booth of the Modriare Co. Ata 
booth maintained by E. B. Latham & Co., Socold electric 
refrigerator and the previously mentioned Round Oak oil 
burners were shown. 

Experts on central heat were on hand at the booth of 
the New York Steam Corporation to explain this system 
to interested people, and ventilating fans were in charge 
of the exhibit of the Typhoon Fan Co., New York City. In 
another booth, the Atlas Combustion Co., Inc., showed 
the company’s blast system of balance draft, and the 
Estate Stove Co., with gas ranges and Heaters the motif, 
was another exhibitor. 





BALTIMORE BETTER HOMES EXPOSITION 
The annual Better Homes & Building Exposition will 
be held at the Fifth Regiment Armory in Baltimore, Md., 
April 23 to 30, inclusive, it is announced. The exposition 
is under the auspices of the Baltimore Real Estate Board. 
Several manufacturers of plumbing or heating goods have 
already contracted for space, it is stated. 





TO MANUFACTURE ELECTRICAL REFRIGERATORS 
IN KENNETT SQUARE, PA. 

The Domestic Electric Refrigerator Corporation, New 
York City, has made arrangements with the Sharples Sep- - 
arator Co., of Kennett Square, Pa., to manufacture refrig- 
erators. It is expected the contract will not be filled in 
less than a year’s time, and will mean the employment of 
a number of additional men at the Kennett Square plant. 





CHANGES NEW YORK OFFICE LOCATION 
The R. T. Lawrence Co., Inc., manufacturers’ agent, has 
moved its offices from 136 Water street to 55 West Forty- 
second street in New York City. 





CLEVELAND SALESMEN HOLD MEETING 


Thirty-seven members attended the March meeting of 
the Cleveland, Ohio, Chapter of the National Association 
of Plumbing and Heating Salesmen held in the Allerton 
Hotel in that city. The principal speaker of the evening 
was A. R. Herske, manager of the Heating and Piping 
Contractors Cleveland Association, who gave a brief re- 
sume of the activities of his organization in its campaign 
to further ‘‘certified heating.”’ 

According to Mr. Herske, this is an age of associations. 
Association work, through its lifting of ideals, is the salva- 
tion of business. He cited the example of the Electrical 
association which, through co-operative effort, has given 
Cleveland the position of having the largest per capita con- 
sumption of electricity in the country. He showed the 
need of co-operation to lift the plumbing and heating in- 
dustries and urged the salesmen to do their part in this 
great work. 

President Frank Murphy, presided at the business ses- 


sion which followed Mr. Herske’s talk. A motion was 
made and unanimously carried that Secretary Walter Blau- 
mann be sent as delegate to the national convention at 
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 BARCLAY-VESEY TELEPHONE BUILDING 
Architects: McKenzie, Voorhees & Gmelin 
Genera! Contractors: Marc Eidlitz & Son 
Plumbing Contractor: W&Lornell Company 
Heating Contractors: Baker, Smith & Co. lnc. 
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Towering far into the air as if to meet the sky itself, beautiful in 
its charming linesand impressive size, this mammoth building represents 
ultra-modern construction—a work resulting from long-studied plans of far- 
famed architects and expert engineers—geniuses in their profession.. Only 
equipment of the highest quality could enter into this fine structure. Surely 
material thus specified represents the quality of the age—dependability proved through 
long experience and investigation alone was recognized. Such a building as this, an out- 
standing figure of the years, necessitated and well deserved such equipment in consideration 
of the millions of dollars invested by the owners—the responsibility and the reputation of the 
builders. Thus, “NATIONAL” Pipe, ever dependable and faithfully serving in other great build- 
ings, was selected for the heating. “NATIONAL” is made by the largest manufacturer of wrought 
pipe in the world—the only pipe made by the Scale Free Process (butt-weld sizes !4 to 3-inch) and 
Spellerized (4-inch and under), making it particularly valuable in those districts where water is corrosive. 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 


Mention Domestic ENGINEERING when writing advertisers. 
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Canfield Stoppers 
(Improved and Solid) 


Canfield 
Suction Stoppers 
(Sink-Basin-Bath) 


Canfield Bib Washers 


(Beveled Bib Washers) 
(Beveled Slip-joint Washers) 


Canfield Fuller Balls 
(Blunt End and Regular) 


Canfield Beveled Slip 
Joint Washers 
(Round Suction Slip-joint 
Washers) 

(Waste Washers) 
(Feather Edge Syphon 
Washers) 

(Tank Washers) 

(Ball Cock Washers) 


Canfield Tank Balls 
(Regular and Cone Top) 


Canfield Sink Gaskets 
Canfield Spud Washers 


Canfield Seat Bumpers 
(Tack and Screw Bumpers) 


























From the Foundation to the Roof siesta 
Overflow Washers 
Wherever rubber is used in plumbing, (Plunger Washers— Pipe 
whether for cottage or skyscraper, Canfield Uaton Wastties) 


products will fill the bill. Canfield 


. Hand Force Cups 
Everything that you and your customer -_ . P 


would demand in quality and service is incor- Canfield Rubber 
porated in each and every Canfield specialty. Straight Connections 
(Extension Elbows) 





We sell to jobbers and 
manufacturers only. 


Canfield 
Faucet Attachments 


° ‘or Shower Sprays) 
The H. O. Canfield Company or (Stoo! Tips) 


Bridgeport + + Connecticut 











Mention Domestic ENGINEERING when writing advertisers. 
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Newark. Herb. Williamson was appointed alternate. It 
was decided that the time had arrived when the ladies 
should be enlightened as to what the association is doing 
and to that end the entertainment committee was in- 
structed to plan a dinner dance to be held April 23, the 
Saturday following Easter. . 

Though only a few months old, the Cleveland Chapter 
is showing a steady growth and now has a membership of 
sixty-five. 





SEATTLE SALESMEN DISCUSS CODE OF ETHICS 


At the regular meeting of the Seattle, Wash., Plumbing 
and Heating Salesmen held at Blanc’s Cafe, in that city 
on Monday, March 21, business of the association was the 
order of the day. The proposed code of ethics was the 
chief topic of discussion, and after everyone had had an 
opportunity to express his views, it was voted to have the 
executive committee draw up a code and submit it at the 
next meeting. Several other subjects of vital interest to 
the salesmen were discussed but no definite action taken. 
The next meeting will be held at the same place Monday, 
April 4, and some very good entertainment is promised 
by the program committee. 





NEW YORK SALESMEN ARRANGE BOSSES NIGHT 


Arrangements for the Bosses’ Night to be given by the 
Greater New York Chapter of the National Association of 
Plumbing and Heating Salesmen at the Hotel Pennsylva- 
nia, New York City, on Saturday evening, April 9, have 
been completed with the exception of a few minor details, 
according to a report made at the meeting of its members 
held at that hotel on March 17. 

The proposed program calls for a get-together evening 
which will undoubtedly outreach the similar occasion of 
last year. Invitations have been extended to many plumb- 
ing and heating contractors in the east. 

An interesting sidelight on how the affairs of the Phila- 
delphia Plumbsteam Club are handled was given in a short 
talk by C. W. Cope, general sales manager of the Haines, 
Jones & Cadbury Co. of Philadelphia. 

William E. Krueger, secretary of the New Jersey sales- 
men’s organization, gave the meeting an idea of the elab- 
orate plans that are being made for the national conven- 
tion to be held at the Hotel Robert Treat, Newark, N. J., 
from May 26 to 28, inclusive. 

Gale Freeman, general sales manager of the Chicago 
Faucet Co., Chicago, who was present as the guest of L. A. 
Fisk, manager of the New York office of that concern, ad- 
dressed the members. Mr. Freeman expressed his delight 
at being present and stated that he is heartily in accord 
with the organization. 

The names of officers to preside during 1927-28 are to 
be put in nomination at the next monthly meeting on 
April 21. Delegates to attend the national convention will 


also be chosen. 





M. T. G. A. COMPLETES ARRANGEMENTS FOR 
FIRST TOURNEY 

Arrangements for the first meet of the Metropolitan 
Trade Golf Association, which is to be held jointly with 
the Delaware Trade Golf Association, were completed at 
a meeting held March 15 in New York City, following a 
dinner at one of the local clubs. The plan is for the 
Metropolitan players to leave for Pine Valley on Thurs- 
day afternoon, have dinner with the Delaware Valley 
Players, spend the night at the Club, and be on hand for 
the play on the morning of the 17 of June. It was 
also planned to play at Sea View, just outside Atlantic 
City, on Saturday, June 18. J. D. Johnson, Jr., is a 
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Means 
More 
Profit 


Keep your 

money turning. 

Many fair sized 

profits pay 

more net profit 

at the year’s 

end than a few 

large profits. 

Paul Bulldog 

Water Systems bring quick 

turnover on small investment. 

They sell readily because low 

priced for high value. Your 

capital won’t be tied up in dead stock if you carry 

Bulldog Systems. Write for new Bulletin on these 
money-makers. Ask for more NOW! 


The Fort Wayne Engineering & Mfg. Co. 
1706 N. Harrison Street Fort Wayne, Ind. 


“She PANLL Bulldog 


WATER SYSTEMS, 
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The superiority of Trenton 
fittings is unrefutably recognized 
everywhere. Trenton reputa- 
tion has been built because of 
the everlastingly satisfactory 
service which only good mate- 
rials and workmanshipcan make. 


TRENTON BRASS & MACHINE CO. 
TRENTON 33 38 NEW JERSEY 
Represented by Rollin C. Wilson 
7 E. 42nd St., New York, N. Y. 
261 Franklin St., Boston, Mass. 
121 N, Broad St., Philadelphia, Pa. 
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Give “The Story of the Bath” 
to Kiwanis, Lions, Rotary Clubs 


ISTRIBUTE this interesting book- 
let— which has done so much to 
place the master plumber in a new 

light in the public eye—at meetings of 
the service clubs. They are on the look- 
out for material of this kind, inasmuch 
as their interest is in building up all 
branches of industry in the community. 


Spread the gospel of greater health 


through more frequent bathing among 
the men who are leaders in your 
community. They’ll broadcast it. 


Write for a free copy of “The Story of the Bath’”’ 


DOMESTIC ENGINEERING 


1900 Prairie Avenue « « Chicago, Illinois 
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member of the latter club which boasts the sportiest 
course in New Jersey and usually boosts a score about 
20 points above a player’s normal net on other courses. 

Following the dinner it was voted to play six courses 
during the summer, a like number in each of Westchester 
County, New Jersey and Long Island. W. C. Banta gen- 
erously invited all members to be his guests at the Ridge- 
wood Country Club between now and the opening date 
for a practice round. 

With F. W. Broatch presiding as chairman of the 
meeting, all officers were re-elected to serve another year. 
These officers are: J. Francis Murphy, president; F. W. 
Broatch, secretary and treasurer; and J. E. Holmes, cap- 
tain. F. J. Oliver was reappointed chairman of the tour- 
nament committee. 








Chas, Parry, manager of the Philadelphia office of the Stand- 
ard Sanitary Mfg. Co.; E. C. Townsend, former manager of 
Crane Co., Montreal, Canada, branch; F. W. Broatch, manager, 
New York office U. 8S. Sanitary Mfg. Co.; the late M. E. Conran 


of M. E. Conran Co., and Wm. T. Gilmour of B. F. Gilmour, | 


Inc., taken in the Spring of 1916 at Pinehurst, N. C. 


Just prior to the close of the meeting it was agreed by 
popular vote to raise the annual dues to $15.00 with the 
proviso that the association is to furnish all prizes. The 
policy of permitting firms and individuals to put up prizes 
subject to the approval of the officers will be continued. 





SAN FRANCISCO SALESMEN HEAR TALK ON 
ADVERTISING 

The meetings of the San Francisco Association of 
Plumbing and Heating Supply Salesmen are noted for 
their spirit of ‘‘Get set, and go.’’ From the time Presi- 
dent Norman W. Farlow brought his gavel down at the 
speaker’s table at the Clift Hotel, Thursday, March 15, 
until the adjournment of the meeting, there was some- 
thing doing every minute. Committee reports and or- 
ganization news were received and acted upon. Following 
the luncheon service, Frank Austin, of P. E. O’Hair & Co., 
lead the members in a songfest, with George Monaghan at 
the piano. 

As chairman of the day, George MacMahon, of the 
Standard Sanitary Manufacturing Co., fittingly introduced 
the principal speaker, Elliott M. Epsteen, attorney for the 
Better Business Bureau of the San Francisco Advertising 
Club. The substance of his remarks dealt with truth in ad- 
vertising as it relates to public confidence. Mr. Epsteen first 
pointed out the close alliance existing between advertising 
and salesmanship. He then presented interesting figures 
in connection with just what percentages of the buying 
Public believe in various classes of advertising. ‘‘Sound 
business,’’ he continued, “exists by virtue of its franchise 
granted by the public—the confidence of the man on the 
street—which is revokable at any time, or just as soon 
as he loses confidence in the statements or advertising 
Matter put out by the man or firm from whom he buys.” 
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- American ANTI-SYPHON | 
| 
HEADQUARTERS | 
Full Cast Body | 
Ground Joint on Outlet | 
The Best | 
WE MAKE AN EX- 
TENSIVE LINE 
No. 399 
American Sanitary Mfg. Co. | 
ABINGDON, ILL. 
Telephone: Lawndale 1850 - 1851 
Smelters and Refiners 
High Quality Metals 
Metals made up to specifications. 
R. LAVIN & SONS 
2511-2525 W. 2ist St. 
John Hartman, Sales Mgr. Chicago, 111. 





(200 Lh pete PER HOUR) 


The DAYTON “CUB”, with its 
200 gallons per hour pumping 
capacity and low price of $85.00, 
(f. o. b. Dayton), is by far the 
leading water system value offered 
today. DAYTON dealers are 
breaking sales records with it. 

It is one of a complete line of 
DAYTON Water Systems which 
includes a wide range of capacities 
and prices. 

Write today for complete details 
of the DAYTON Dealer plan. 
Learn how you can increase sales 
and profits and build for future 
business with this meritorious, 
low-priced line. 


oo F.0. B. Dayton 
THE, DAYTON PUMP & MFG. CO. 


DAYTON, OHIO. U.S.A. 














TIuMPHREY 


Automatic Gas Water Heaters 


A type and size for 
every building from 
the skyscraper to 
the cottage. 


Write for catalog and 
installation data. 


16 2 | HUMPHREY COMPANY 
{ 


~ (Dis. Ruud Mfg. Co.) 
Kalamazoo =: Michigan 
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Perfection in Detail 


The most minute details of Enterprise Fixtures 
must be perfect before they leave the factory. 
Not only the finest materials are used but the 
highest type craftsmanship is employed. 

Enterprise Fixtures are superior because they 
are made better, They last longer and are a 


tribute to your judgment. 


Write for our catalog “B™ 
Ask Your Jobber 


ENTERPRISE BRASS WORKS 
MUSKEGON, MICHIGAN 





of Uniondom— | 


The Ace—An all brass octagon shaped 


union. 


The King—A malleable iron union 


with a brass end. 
| 


The Queen—A malleable iron union 
with inserted brass seat. 


ACE » KING » QUEEN | 
UNIONS | 





























PHILADELPHIA HEATING AND VENTILATING GOLF 
ASSOCIATION HOLDS ANNUAL MEETING 
AND DINNER 


A goodly number of the members of the Heating and 
Ventilating Golf Association, Philadelphia, Pa., turned 
out for the annual business meeting and dinner held at 
the Girard Hotel in that city recently. The enthusiasm 
which is ever prevailing in that organization was present 
in large quantities on this occasion, for this was the first 
meeting of the year and everyone was eager to discuss the 
individual golfing possibilities for 1927. 

After a fine dinner during which the choristers, Messrs. 
Hackett, Savill, Kerr, McClintock and Blankin, rendered a 
few choice selections, President William Robelen called 
the meeting with the election of officers as the first order 
of business. 

Officers elected are: Jack Hemphill, Jr., president; 
Charles P. Hackett, first vice president; R. C. Bolsinger, 
secretary and treasurer; William Culbert, captain. The 
board of governors is composed of Lee Nusbaum, R. Kauff- 
man, H. F. Elliott and ’R. Savill. 

A tentative schedule of meets was arranged as follows, 
with the final decisions as to dates left to Secretary Bol- 
singer: April 27, Northfield Country Club, Atlantic City, 
N. J.; May 18, Whitemarsh Country Club, Philadelphia, 
Pa.; June 15, Wilmington Country Club, Wilmington, Del.; 
July 20, Manufacturers Country Club, Philadelphia, Pa.; 
August 17, Merion Country Club, Philadelphia, Pa.; Octo- 
ber 12, Spring Haven Country Club, Philadelphia, Pa.; 
November (first week in November), Pine Valley Country 
Club, Clementon, N. J. 

Discussion as to the qualifications for membership, ac- 
cording to the by-laws of the association, followed and it 
was decided that the incoming officers go over the mem- 
bership list according to the qualifications for member- 














Displays of the R. L. Deppmann Co., Detroit, and the Hoffman 
Heater Co., Louisville, Ky., at the Builders Show held re- 
cently in Detroit 
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ship aS stated in the by-laws. A resolution was offered 
and passed that no one is eligible to be elected to mem- 
pership until his application has been approved by a ma- 
jority vote of the board of governors. 





UNITED PLUMBERS SUPPLY CO. HOLDS PARTY AND 
DANCE 
A delightful entertainment comprising music, singing 
dancing, and comedy was tendered local members of the 
plumbing and heating industry under the auspices of the 
United Plumbers’ Supply Co., Inc., at the Concourse Plaza 
Hotel, New York City, on Saturday evening, March 19. 
The program, which was exceptional, included mem- 


bers of a musical comedy chorus, Al Jolson’s Jazz Or- 
chestra, the Hungarian Gypsy Orchestra from Countess 


Maritza, and a number of other highly entertaining vau- 
deville sketches. Not only did the large assemblage pres- 
ent in the grand ball room of the hotel derive much di- 
version from the program, but innumerable listeners in 
the vast radio audience were also entertained as the entire 
program was broadcast through station WRNY. 

Music was supplied alternately by the two orchestras 
at the conclusion of the stage numbers, availing those who 
had braved the inclement weather of the evening several 
hours of perfect dancing. 

The personnel of the United Plumbers’ Supply Co. sev- 
eral years ago inaugurated a mutual benefit plan whereby 


any member who is incapacitated by sickness is taken care 
of from funds set aside for the purpose. It was to this 


employees’ welfare fund that the proceeds from the good 
time of Saturday night were applied. 


Personal Mention 


W. E. McCollum, secretary of the Central Supply Asso- 
ciation, who has been at Hot Springs, Va., since the meet- 
ing of that organization in Chicago, contracted an illness, 
and has returned to Chicago where he is recuperating at 
his home. 

J. W. Oliver, first vice president of the Standard Sani- 
tary Manufacturing Co. of Pittsburgh, arrived in San 
Francisco March 21, from the company’s main office at 
Pittsburgh. Mr. Oliver remained in San Francisco a week. 


W. H. Weber, manager of the New York office of the 
Trenton Potteries Co., Trenton, N. J., is receiving the 
heartfelt condolences of his many friends and acquaint- 
ances because of the recent death of his wife. 

George H. Wobensmith of the Bridgman Co., Philadel- 
phia, an enthusiastic Elk, made a trip with a party of 
members of that organization recently. During the jour- 
ney the party visited a half dozen cities in Florida, 
Georgia, Alabama and the Carolinas. 

Charles P. Hackett, Philadelphia representative of U. S. 
Radiator Corp., Detroit, Mich., has the sympathy of his 
many friends in the trade on the serious illness of his 
wife. Mrs. Hackett recently went through a major op- 


eration at Jefferson Hospital in Philadelphia. At the 
last report she was doing nicely. 

A. H. Jolliffe, manager of the Chicago jobbing branch 
of Wolff Manufacturing Corporation, was taken to Mercy 
Hospital, Chicago, last week, very ill. 

Bert Pennypacker, formerly of Fleck Brothers Co., Phil- 
adelphia, Pa., has been appointed Eastern representative 
of the Empire Brass Manufacturing Co., Cleveland, Ohio. 

R. M. Coxe has been appointed to represent the Utica 


Heater Co., Utica, N. Y., in the Atlantic City, N. J., terri- 
tory. He will work under the jurisdiction of the Phila- 
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(SINGLE PIPE) 


of VAPOR HEATING 


“‘No Other Vapor System 
could give better results’’ 


HIS is the unqualified verdict of 

the G. W. Hartman Heating Co., 
Philadelphia, after using the Gorton 
Single Pipe Vapor System to mod- 
ernize the heating system of an old 
7-story building in that city, —only 
slight changes to the plant and no 
return piping. 
Before the change it was necessary 
to carry 5-lbs. pressure to heat the 
upper floors—NOW, 3 oz. is all that 
is necessary to give all the heat 
desired, and complete satisfaction. 


Send for details and get the whole story. 


GORTON & LIDGERWOOD COMPANY 
96 Liberty Street, New York, N. Y. 


Established 1887 Representatives in Principal Cities 




















ERRATA 


The trial order price on SENTINEL AUTO- 
MATIC GAS SHUT-OFF published in our adver- 
tisement in this publication, of March 19th, 1927, 


should have been $8.00 instead of $7.00. 
=>] THE OVEN EQUIPMENT & MFG.CO. [7 


New Haven, Conn. 

















Domestic ENGINEERING’s Advertising 
Editorial Service makes advertising easy 
for you—all you do is clip the copy from 
your copy of the paper and hand it, with 
the cut we send you, to your newspaper. 
Only $4.20 for 12 illustration cuts. Clip 
this, attach your check for $4.20 and 
mail today. 
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Worthy Plumb- 


ers’ Brass Goods 
That Make Qual- 
ity Work 














Michigan Smelt- 
ing and Refining 
Co. now operat- 
ing Acme Brass 
and Capitol Brass 
Works Divisions. 
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6 ney are more Minneapolis 
Heat Regulators in use than 

all other kinds of heat controlling 
Y devices combined. Uninterrupted 














leadership for 41 years. 


Write for catalog and 
sales plan 


Minneapolis Heat Regulator Co. 
Est. 1885 


2801 Fourth Ave. So. Minneapolis, Minn. 
TheAsJINNEAPOLIS™ 
HEAT REGULATOR 
V ©? COAL~GAS~ OIL 


NR AP 
MYERS Self-Oiling Power Pumps 


For General Service 


Safety and low cost of operation, uniform service without 
attention, increased capacity over parative sizes of old 
pe pumps, have popularized Myers Self-Oiling Power 
umps in domestic, agricultural, com- 
mercial and industrial fields to such an 
extent that we now buil 
them in Twelve Si to eet 
installation, motiveand 
volume requirements. 
If interested in power 
pumps for home, farm, 
mill,mine or facto: 
investigate MYERS . 
Self-Oiling Pumps. Etta =. 
Catalog and Informa- — 


tion om request. SS = i . 
The F. E. Myers & Bro. Co., Ashland, Ohio 
Manufacturers of 
Myers ‘“‘Honor-Pumps’’, Hay Tools, and Door Hangers 







































LAUNDRY TRAY LEGS 
(Alberene Pattern) 
Plumbing jobbers—if you have 
n loeking for a good vlace to 
buy the good old Alberene 
Pattern Laundry Tray Legs— 
place your next order with us. 
Thoroughly seasoned and nicely 
finished castings make our tray 
legs preferred by most plumbers. 
Dependable Products— 
Dependable Service 


RICHMOND 


Foundry&Manutfacturing Ce. 
RICHMOND, VIRGINIA 


‘A: DEPENDABLE : SOURCE -OF: SUPPLY”:--:- 
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delphia office of the company. R. Wilcox will represent 
the company in Baltimore, Md., with headquarters at 502 
St. Paul street. He will also be under Philadelphia juris- 
diction. 

Frank Urquhart, Seattle branch manager for the Amer- 
ican Radiator Co., recently returned from the annual man- 
agers’ meeting in Buffalo. 

Raymond H. Smith, formerly sales manager for the Hay- 
denville Co., Haydenville, Mass., is now with F. N. DuBois 
Co., Inc., Newark, N. J. 

Frank C. Gibbs, formerly connected with the Chicago 
office of the National Regulator Co., has been made East- 
ern manager for this concern with headquarters in New 
York City. 

Samuel Skner, manufacturers’ agent, with headquarters 
at 511 Fifth avenue, New York City, has been appointed 


representative for the Lenk Manufacturing Co. of Boston, 
for the metropolitan district. 


Lee Keller, sales manager for Coyne & Delany (o., 
Brooklyn, N. Y., is on a business trip through New Eng- 
land, where he is calling on the wholesale trade in that 
district. 

Maxwell Edelman, secretary of the Lenk Mfg. Co., 20 
Merrimac street, Boston, Mass., is on a six weeks’ busi- 


ness trip through Canada and the Middle West. 


George B. MacMahon, special representative of the 
Standard Sanitary Manufacturing Co., and formerly con- 
nected with the Standard’s city showroom at 349 Sutter 
street, San Francisco, tendered his resignation, effective 
April 1, to become associated with Wickham-Havens, In- 
corporated, Oakland realtors. Aside from his intimate 
affiliation with the trade in the San Francisco Bay district, 
Mr. MacMahon has been an active and enthusiastic mem- 
ber of the board of directors of the local plumbing and 
heating supply salesmen’s association. 

D. G. Noakes, formerly New York City manager for Hart 
& Cooley Co., Inc., New Britain, Conn., has joined the 
sales force of the Rome Brass Radiator Corporation. He 
will make his headquarters at the New York City office of 
that concern. 

Rupert C. Parker has been appointed sales representa- 
tive for the F. W. Webb Mfg. Co. of Boston. He will 
cover Maine territory. 


Edward J. Bredehoft, Bayonne, N. J., well known to the 
plumbing and heating trades in the Northern New Jersey 
and New York territory, and most recently connected with 
W. A. Russell & Co., New York City, has resigned from 
his position with that concern and has joined the sales 
force of the Rome Brass Radiator Corporation of Rome, 
N. Y. Mr. Bredehoft will work under the supervision of 
the New York City office, which is under the supervision 
of James D. Erskine, president of the company. Mr. 
Bredehoft is a former vice president of the National Asso- 
ciation of Plumbing and Heating Salesmen. 


Howard E. Crum., Jr., manufacturers’ representative, 
with offices in the Wrigley Bldg., Chicago, writes from 
Gulfport, Miss., to say he is enjoying a fine vacation, with 
lots of golf. He claims an 88 for the Pine Hill course and 
expects to win cups this summer in the Western Trade 
Golf Association. 

Martin F. Pilger, who has been representing the Lam- 
bertville Pottery Co., Lambertville, N. J., in New York 
State and New England, has also been given jurisdiction 
over the Philadelphia territory for this concern. Mr. Pil- 
ger will now cover Virginia, the District of Columbia, 
Maryland, Delaware and eastern Pennsylvania in addition 
to his former territory. 








oA 


~eem a 





7 


is 


<49) 


W 


rs 
»d 











April 2, 1927 DOMESTIC 


i 


New Trade Literature 


Catalog of William H. Page Boiler Co. 

The new catalog, No. 53, of the William H. Page Boiler 
Co., of New York City, consists of 103 pages, 74%x4% 
inches, printed on an excellent quality book paper. The 
yarious type boilers of Page manufacture are illustrated 
and full descriptive matter accompanies each series. The 
middle pages of the book are given over to illustrating in 
detail the numerous kinds of art radiators, with complete 
data. This matter is followed with illustrations of spe- 
cialties handled by the Page Co. in which specifications 
and price lists are incorporated. The last pages of the 
catalog are devoted to practical information for fitters on 
steam and hot water heating. This includes much of the 
technical data that is required in proper boiler selection 
and installation. : 


Missouri Gives $500 for Trade 
Extension 


(Continued from Page 37) 
ported on the success of the zone system as used in other 
states. This committee, under the chairmanship of George 
L. Satterlee of Kansas City, former president of the Mis- 
souri organization, reported that 49 new members were 
added to the state association last year. The membership, 
which was 343 a year ago, is now 392. 

A number of these reports and papers carried messages 
of interest to contractors throughout the country, as well 
as to those in Missouri, and they will be reported at length 
in other articles covering this convention, which will ap- 
pear in next week’s and succeeding issues. 

National Director Sheehan also discussed the present de- 
velopments in the industry in a talk which will be reported 
in next week’s issue. 

E. J. Blake, secretary of the St. Louis association, who 
acted as temporary secretary of the state association for 
the past few months and in that capacity assisted at the 
St. Joseph meeting, was taking the place of State Secretary 
E. J. Hanley of St. Louis, who has been ill for some time. 
Mr. Blake’s work during the past few months, and at the 
convention itself, won the cordial approval of the officers 


and delegates. 


MAKE RECOMMENDATIONS TO NATIONAL 
HREE resolutions were adopted by the Missouri State 

See The first opposes the plan to collect a reg- 
istration fee from delegates to the national convention, the 
second approves the plan to leave the final choice of a na- 
tional convention city in the hands of the board of di- 
rectors, while the third puts the association on record in 
favor of the work of the General Federation of Women’s 
Clubs. 

The first resolution is as follows: 

“Whereas it has been the policy of some states to charge 
a registration fee in order to take care of the expenses in- 
cidental to entertaining a state convention and 

“Whereas some members of the National Association of 
Master Plumbers have advocated the charging of a regis- 
tration fee to provide for entertainment at national con- 
ventions 

“Therefore, be it resolved that the Missouri State Asso- 
ciation of Master Plumbers go on record as being opposed 
to the collection of a registration fee from delegates who 
attend the national conventions and being in favor of the 


national association advancing the deficit to provide for | 


the entertainment of the national convention in the event 
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CAPITOL 


Valves and boiler trim- 
mings of quality, prop- 
erly priced, are respon- 
sible for our steadily 
increasing sales. 


CAPITOL BRASS WORKS 


MANUFACTURERS OF BRASS VALVES AND BOILER TRIMMINGS 


SDETROIT, MCS 





Michigan Smelting 
and Refining Co 
now operating 
Capitol Brass Works 
and 
Acme Brass Divisions 








DOUBLE Fit perfectly! Good materials and good work- 
ACTING manship are fit companions when the plumber, 


himself, insists upon a perfect job. That’s why 
leading plumbers from Maine to California de- 
mand that the closet tank fittings they use 
measure up to their skill as craftsmen. That’s 
why M-VB Closet Tank Fittings are favored 
the country over. 


LEVER 








a 
Made by Morency-Van Buren Mfg. Division, Sturgis, Michigan 
Distributed by The American Pin Co. Division 
Scovill Mfg. Co. Waterbury, Conn. 

















Bronze 
Valves 


Gate, Globe, Angle and Check, 
all pressures, sizes and types. 
Send for Catalog. 


THE KENNEDY VALVE MFG. CO. 
Imira, N. Y. 
Branches in Principal Cities 














COMET 
RADIATORS 


Here is a non-coal burning, low 
cost heating system that is satis- 
fying thousands of customers and 
is making real money for wide- 
awake heating contractors. The 
Comet Radiator burns either 
natural or artificial gas and is 
constructed of the finest materials. 
It is simple in operation and will 
find a ready market in homes, 
schools, churches, in fact anywhere 
gas is used. 


Write today for particulars. 


COMET RADIATOR CO. 
Philadelphia, Pa. 





Associa'ion 


| 2010 Market St. 


Approved by American “ 
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the city in which the convention is held is not able to do 


” 


so. 

The second resolution follows: 

‘“‘Whereas the National Association of Master Plumbers 
is seriously handicapped in making proper arrangements 
for a convention hall, exhibit space in hotels, whenever the 
city that desires to entertain the next national convention 
is selected at the annual convention of the association 

“Therefore, be it resolved that the Missouri State Asso- 
ciation in convention assembled, expresses the opinion that 
this arrangement should be changed and goes on record as 
being in favor of presenting a resolution at the next an- 
nual convention of the National Association of Master 
Plumbers, to be held in Minneapolis, Minnesota, vesting 
power in the Board of Directors of the National Associa- 
tion of Master Plumbers, to change the selection of the city 
in which the convention is voted, if, in their judgment, 
the best interests of the National Association of Master 
Plumbers could be better served by such change.”’ 

In appreciation of his work for the association, a com- 
mittee was authorized to purchase a suitable testimonial 
to retiring president Daly. The convention city for the 
1928 meeting will be selected by the new administration. 

President Donegan will select his own board of direc- 
tors. Entertainment features included a dinner dance, an 
inspection of the St. Joseph builder’s show and sightseeing 
trips for the ladies. 


FORM NEW STATE AUXILIARY 
imultaneously with the meeting of the Missouri Asso- 
S ciation, the ladies of the state organized an auxiliary, 
the tenth state organization to become affiliated with the 
national auxiliary. The three local auxiliaries which are 
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now functioning, and which entitle the state association to 
national recognition are those in St. Louis, Kansas City 
and Springfield. 

Mrs. W. C. Knox, Kansas City, was elected president of 
the state dtxiliary, Mrs. James Lawler of Springfield and 
Mrs. Ed. Quinn and Mrs. Charles Quinn, both of St. Louis, 
were chosen vice presidents. Mrs. C. D. Dunlap of Spring- 
field was named treasurer. Mrs. Paul J. Schultz of Jeffer- 
son City was named recording secretary, and Mrs. I. BE, 
Henderson of Kansas City was selected as corresponding 
secretary. 











Mrs. E. D. Hornbrook, Kansas City, Mo., national president of 

Women’s Auxiliary. Mrs. C. D. Dunlap, treasurer; Mrs. Ed. 

Quinn, 3rd vice president; Mrs. W. C. Knox, president; Mrs. 

Chas. Quinn, ist vice president; Mrs. J. J. Lawler, 2nd vice 

president, newly elected officers of Women’s Auxiliary of 
Missouri 
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Automatic Cellar Drainer 


(or Sump Pump) 


Write for full particulars 


athbun Co. 


Detroit, Mich. 
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WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








SPRINGFIELD, MASS., MASTERS HOLD ANNUAL 
MEETING 


On Monday evening, March 14, the annual meeting of 
the Master Plumbers’ Association of Springfield, Mass., 
was held at the Highland Hotel in that city. An ex- 
cellent steak supper was served after which the meeting 
was called to order by President Jos. Singleton. 

Business of the association was discussed, in which 
President Singleton outlined the recent conference held 
at the Massachusetts Institute of Technology in Cam- 
bridge. As for the men who did not attend this con- 
ference, he asked that they read the trade papers so that 
they would know what it was all about. 

The officers were re-elected, as follows: President, Jos. 
Singleton; vice president, Henry W. Lloyd; secretary, 
treasurer, Jesse A. Hall. Directors of 
the association are Joseph Singleton, Jesse A. Hall, Wil- 
liam Sachs, Henry W. Lloyd, Thos. J. Conway and Nelson 
0. Bliss. 





ANNOUNCE DATES FOR CALIFORNIA CONFERENCES 


The quarterly conference of the California Southern 
District presidents and secretaries will be held in Master 
Plumbers’ Hall, 1832 South Hope street, Los Angeles, on 
April 16. The conference for the Northern district was 
held at Master Plumbers’ Hall, 120 Page street, San 
Francisco, Saturday afternoon, March 26. 





TRENTON MASTERS PLAN ANNUAL BANQUET 


Plans for the annual banquet of the Master Plumbers’ 
Association of Trenton, N. J., were made at the last 
regular meeting of that association, President John 
Wouters appointing a committee consisting of the Messrs. 
Bennett, Jeffries and Penrose to make arrangements for 
the affair. It was also decided to invite the state executive 
officers, city officials and the trade press to attend. A date 
and place will be selected by the committee. At the next 
meeting of the association, a nominating committee to 
prepare nominations for officers, trustees and delegates to 
the state and national conventions will be appointed. 





LAKE COUNTY MASTERS HOLD DINNER MEETING 


Fourteen members of the Eastern Lake County Asso- 
ciation of Sanitary and Heating Engineers attended the 
monthly dinner meeting of the organization which was 
held at the Union hotel, Wheeling, Illinois, on Tuesday 
evening, March 22. A chicken dinner such as has made 
that hostelry famous, was served the masters, and after 
the meal President Henry Strenger called the business 
meeting to order. 

After a long and heated discussion of several prob- 
lems peculiar to the localities represented at the meeting, 
Secretary McGrath read a communication from the office 
of the state association, asking for support for the mini- 
mum code bill which is to be presented to the state legis- 
lature. The bill was originally scheduled for a hearing 
on March 238, but the date was postponed to March 30, 


and the state organization asked each local association 
to be represented in Springfield on the latter date. 

It was reported that every member of the organization 
had written the state senators, and also the representa- 
tives of their districts, urging passage of the bill, and 
that the secretary of the Lake County organization had 
written in his official capacity. On a motion by Howard 
Moran of Highland Park, it was decided to send John E. 
Fitzgerald, of Lake Forest, to Springfield to represent 
the organization and work with the state organization for 
the enactment of the code. A meeting was held in Spring- 
field on the night of March 29, at which were present 
members of the state and various local master plumbers’ 
organizations, members of various journeymen’s unions, 
and members of the American Society of Sanitary 
neering. All of those organizations combined their efforts. 

April 19 was named as the date for the first annual 
Ladies’ Night party of the association. The affair will 
be held at the Union hotel in Wheeling, and will be in 
the nature of a dinner dance. J. T. McGrath, secretary, 
has charge of the arrangements, and promises an enjoy- 
able time. It was decided to hold the next meeting at the 
store of William Frye in Lake Forest. 


ongi- 





A. S. H. V. E. COUNCIL MEETS IN NEW YORK 

The council of the American Society of Heating and 
Ventilating Engineers held a meeting at the Society’s 
New York City offices on Friday, March 18, with F. Paul 
Anderson, the president, in the chair. Besides Dean 
Anderson, those present included W. H. Driscoll of Long 
Island City, Willis H. Carrier of Newark, N. J., W. T. 
Jones, Newtonville, Mass., Roswell Farnham, Buffalo, 
N. Y., Harry H. Angus, Toronto, Can., H. L. Moore, Pitts- 
burgh, Thorton Lewis, Philadelphia, and C. V. Haynes, 
New York City. Routine business, including the adoption 
of the budget for the current year, was handled by the 
council. The date set for the next meeting is April 18, 
the place to be in Philadelphia. 

It was also announced that C. V. Haynes had been 
named chairman of the entertainment committee and E. 
B. Langenberg chairman of the program committee for 
the summer meeting of the society, to be held at White 
Sulphur Springs, W. Va., June 28, 29 and 30. 





STATE OFFICERS SPEAK AT ROCK ISLAND MEETING 

A banquet and speaking program held Tuesday evening, 
March 15, at the Le Claire Hotel, Moline, Illinois, by the 
master plumbers of Rock Island, Moline, East Moline and 
Silvis, and also heating and plumbing supply house man- 
agers with their salesmen and department heads, attracted 
an attendance of 51. 

A delicious banquet supper was served after which the 
toastmaster, Kirk A. Journy, secretary-manager of the 
Rock Island Association, called upon G. H. Wilson, di- 
rector of the accounting service of the National Trade 
Extension Bureau, to explain his work and likewise form 
an accounting class of the master plumbers and their 
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bookkeepers. At the conclusion of Mr. Wilson’s talk fif- 
teen master plumbers signified their intentions of having 
a representative in the class. 
enrollment will reach 30. 

C. D. Harris, Chicago, president of the Illinois Master 
Plumbers’ Association, spoke on ‘‘State Master Plumbers’ 
Activities for 1927’’; C. A. Bolton, Chicago Heights, state 
secretary, discussed ‘“‘The State Minimum Plumbing Code,” 
which is to be introduced at this session of the state 
legislature for the purpose of making a minimum standard 
rule governing plumbing installations in every town in 


It is hoped that the class 


Illinois. W. F. Hildeman, Chicago, past president of the 
State Association, chose for his topic, “Master Plumbers’ 
Civic Relationship.”’ 

Albert Rosenfield, president of the Rock 
ciation; A. L. Hodgdon, president, and W. L. 
retary, of the Moline association, also were speakers, as 
were the supply house managers, S. A. McCool, of Crane 
Company; F. R. Ervin, of the N. O. Nelson Mfg. Company, 
and H. R. 


Island Asso- 
Stang, sec- 


Gale, of the Standard Sanitary Mfg. Company. 


ROME MASTERS INCORPORATE CREDIT BUREAU 

Articles of incorporation have been filed with the sec- 
retary of state for the Master Plumbers’ Credit Bureau of 
Rome, N. Y., a non-stock membership corporation, formed 
to maintain and operate a bureau of credits for the benefit 
The directors are: Richard J. 
Spinner, William M. Leicht 
Jacob Durr. 


of its members. Sullivan, 
John R. Harper, Charles G. 
Timothy V. O’Shea and 


CALIFORNIA PRESIDENT TOURS STATE 





William P. Goss of San Francisco and Bruce Clark of 
Los Angeles, president and secretary, respectively, of the 
California State Association of Master Plumbers, are mak- 
ing an extensive trip throughout northern California in 
the interests of their association. Their itinerary includes 
all the principal cities and a large part of the small towns 
in some of the more remote districts. They will be gone 
until the latter part of April. 

JAMESTOWN, N. Y., ASSOCIATION ELECTS NEW 

OFFICERS 





At a Associa- 
tion of Jamestown, N. Y., 
Fred W. Asker was named president; 


Walter Tordoff, secretary; 


meeting, the Master Plumbers’ 
elected officers for the coming 
Francis A. 
Scho- 


recent 


year. 
Irvine, vice president; 
field Tordoff, treasurer, and George L. Shutt, sergeant-at- 
arms. 

FORT WORTH ASSOCIATION ENTERTAINS AT 

DINNER MEETING 

The Associated Master Plumbers & Heating Contractors 

of Fort Worth, Texas, entertained one hundred and four 





guests at a banquet in the club rooms of the Manufac- 
turers & 
March 15. 
in the old-fashioned family style. 


Wholesalers Association, Tuesday evening, 


A most wholesome chicken dinner was served 
During the repast the 


diners were entertained with music and song by the 
Southern Melody Boys after which they were highly 
amused with thirty minutes of magic by ‘‘Mister’’ Galla- 


gher, a magician. Among the honor guests were City 
Manager O. E. Carr and wife; City Health Officer Dr. L. 
H. Martin and wife; J. H. McDonald, president of the 
Muskogee, Oklahoma; Charlie 
Robert 
wife; 


Atlas Supply Company at 
Jhans of the Jhans Supply Company, and wife; 

Turbeville of the Morrison Supply Company, and 
Frank J. Davisson, of the Atlas Supply Company, and wife; 
Chief Plumbing Inspector A. D. Chandler and wife; Byron 
B. Buckeridge, secretary-manager of the Manufacturers 
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& Wholesalers Association; Judge J. A. Templeton, and 
P. V. with a large delegation of 
members and their wives from the Dallas Master Plumb- 


Templeton, together 
ers’ Association. 

Jno. R. Benning, business manager of the Fort Worth 
Associated Master Plumbers, acted as toastmaster. Most 
interesting talks were made by O. E. Carr, Dr. L. H, 
Martin, Byron B. Buckeridge, J. H. McDonald, Judge J. A, 
Templeton, F. D. Royce, president of the Dallas associa- 
tion, T. L. Benning of Dallas, and J. O. Montrief. 

The substance of the talks expressed gratification for 
the wonderful progress of the local association and the 
lead Fort Worth has taken toward an educational cam- 
paign, and its harmony and co-operation with the city 
officials in making Fort Worth a sanitary city. 

The affair was closed with an hour of dancing. 





INDIANAPOLIS ASSOCIATION TRAINS FOREMEN 


The first Foreman Training Conference for the plumb- 
ing and heating industry has been organized by the In- 
dianapolis Merchant Plumbers’ Association in co-opera- 
tion with Purdue University at Lafayette, Ind., and the 





Association foremanship 


Plumbers’ 
conference, held at the Lineoln hotel, in that city 


Indianapolis Merchant 


National Trade Extension Bureau. The first of a series 
of six conferences attracted an attendance of sixty-five 
master plumbers and foremen. The series of conferences 
is in charge of Prof. G. F. Buxton of Purdue University, 
foreman trainer for the state of Indiana. 

The supervision of men, materials, and work will oc- 
cupy the attention of the Indianapolis master plumbers 
and their foremen for one hour every Monday evening 
for six weeks. 

HEATING AND PIPING CONTRACTORS MAKE 
CONVENTION PLANS 

Plans for the annual convention of the Heating and 
Piping Contractors National Association, to be held June 
1-4, at West Baden, Ind., were discussed at some length 
at the spring meeting of the board of directors of that 
body, held at in New York 
City recently. 

It was decided to hold only one session a day at the 


association headquarters 


convention, necessitating careful planning in order to get 
all the features desired into the program. Tentative plans 
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provide for a labor forum, at which present conditions 
and the training of steamfitters will be discussed, and for 
considerable time for the committee on certified heating, 
which is to be given a prominent place on the program. 
Other features to be discussed will be announced at a 
later time. 

The entertainment side of the meeting was also con- 
sidered. There will probably be a get-together party, a 
dinner dance, a golf tournament, a bowling tourney, a 
baseball game, cards and sight seeing expeditions, if 
present plans mature. 

While in session, the directors also heard the report of 
W. L. Fleisher, chairman of the committee. on stand- 
ardization, discussed certified heating, passed upon the 
development of an office manual for executives of local 
associations, approving an outline of the proposed manual, 
and discussed membership with E. W. Verity, Jr., chair- 
man of the membership committee. 





MASS. MASTERS HAVE EXTENSIVE EXHIBIT 


Master plumbers of Western Massachusetts had a large 
number of exhibits in the Better Buildings Exposition at 
Springfield, Mass., March 28 to April 2, inclusive, under 
the auspices of the Building Trades Employers Associa- 
tion, Inc., of Western Massachusetts. 

This year’s exhibit differed from former ones in that 
instead of featuring new construction entirely, this year’s 
exhibit featured reconstruction and renovation of existing 
buildings, a subject on which the plumbing industry in 
Western Massachusetts has been making a special drive. 





SOUTH BERGEN MASTERS CELEBRATE 
LADIES’ NIGHT 


St. Patrick was not forgotten when the members of the 
South Bergen, N. J., Association of Master Plumbers 
gathered for the association’s third annual banquet and 
ladies’ night, held on Thursday evening, March 17, at the 
Elks Club, Rutherford, N. J. The committee which had 
the affair in charge had used green as the basis of the 
decorations, with garlands of that color draped attractively 
from the center of the room to the sides and ends, and 
with the American and Irish flags crossed on the wall at 
the stage end of the hall. 

This committee was headed by W. J. Wilson, with 
M. W. Hobin, Carl Gland, A. J. Topp, C. H. Koster, Fred 
Margeit and W. A. Henderson as assistants, and it had 
planned well, the success of the undertaking being shown 
when it is stated that approximately 250 persons sat 
down to the delicious dinner, enjoyed the speeches and 
participated in the dancing which lasted until well after 
midnight. 

Secretary Charles H. Koster acted as toastmaster, rising 
to his feet after dinner had been eaten and the crowd 
had collaborated in singing the old songs. He had dis- 
tinguished guests to introduce, among the speakers being 
Mayor Floyd N. Dull, of Rutherford; State President 
Walter Grub, of Newark; State Secretary Andrew Taaffe, 
of Newark; State Senator William B. Mackay; Past State 
President John J. Corcoran, of Jersey City; New Jersey 
Assemblyman Ralph W. Chandless; National Director 
Samuel F. Wilson, of Newark; Mrs. William J. Wilson, 
president of the South Bergen Ladies’ Auxiliary, and 
Frederick Margeit, president of the local association. 

There were souvenirs in plenty, from the Thatcher Co., 
the Lincoln Supply Co., the Central Supply Co., Inc., and 
the Penn Engineering Co. Among the gifts distributed 
were automatic pencils, fountain pens, barometers and 
pad books. One of the interesting sidelights was the 
toast given Patrick Gilmour, of the Thatcher Co., who re- 
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ceived the plaudits of the crowd because it was his 
birthday. 

Officers of the association include Mr. Margeit, presi- 
dent; William Henderson, vice president; Mr. Koster, 
Andrew J. Topp, financial secretary and treasurer; and 
Frederick Taylor, Charles Reid, A. Mitchell, W. J. Clark 
and Carl Gland, trustees. The women’s auxiliary officers 
are Mrs. Wilson, president, and the Mesdames F. J. Clark, 


vice president; M. Sherwood, secretary; William Neary, 
treasurer; M. W. Hobin, sergeant-at-arms; and M. W. 
Hobin, F. Margeit, and J. Stevens, trustees. 





UTAH STATE ASSOCIATION FAVORS SHOWING 
RETAIL PRICES ON FIXTURES 


Officers Re-elected 


The officers who have guided the activities of the Utah 
State Association of Sanitary and Heating Engineers dur- 
ing the past year were re-elected for the coming year at 
the regular quarterly convention of that organization held 
March 10 in the Hooper building, Salt Lake City. They 
are: William A. Bywater, Salt Lake City, a member of 
the board of directors of the National Association and 
past president of the Salt Lake Sanitary and Heating 
Engineers Association, president; Alex Mortensen, Provo, 
vice president; O. S. Walsh, Salt Lake City, secretary; 
Peter P. Erskine, Salt Lake City, treasurer. The board 
of governors is composed of Herbert B. Cromar, Salt 
Lake City, chairman; Parley Burt, Springville; A. C. 
Buckley, Provo; Morgan Lott, Lehi; and President By- 
water. 

Mr. Mortensen has been vice president of the organiza- 
tion since 1924, while Mr. Erskine has been treasurer 
since the association was formed in 1923. Mr. Walsh is 
starting on his second term as secretary. All of the mem- 
bers of the board have been in the contracting business 
for a number of years. Mr. Lott is president of the Utah 
County Association of Sanitary and Heating Engineers. 

The following resolution, recently passed by the Central 
Supply Association, came in for considerable discussion: 

‘“‘Whereas, the health, comfort and safety of the nation 
is protected through the proper installation of quality 
fixtures, and 

‘‘Whereas, the long established practice of distribution 
of plumbing material, namely, manufacturer to wholesaler 
to master plumber, to consumer, assures this result, 

“Therefore be it resolved that the Central Supply Asso- 
ciation, in convention assembled, approves and recom- 
mends the continuance of this practice, and 

“To disillusion the public regarding the alleged high 
cost of quality material, to assist home owners or builders 
in comparing values when selecting fixtures and to create 
a desire and demand for more and better sanitary equip- 
ment in old buildings, we recommend that all fixtures on 
display in show rooms of wholesalers and show windows 
of master plumbers be tagged with net prices, in plain 
figures.” 

President Bywater declared that the plan of pricing the 
fixtures had been very successful in a number of cities. 
Will Rees, chairman of the board of governors of the 
Salt Lake Association of Sanitary and Heating Engineers, 
was in favor of the plan as one of the factors in keeping 
the price at a level that would include a fair profit. By 
showing the customer the difference between quality mer- 
chandise and the cheaper goods, the average customer 
could be persuaded to purchase the better article; in fact, 
he does not want the cheaper article at all after having 
been shown the value of the better one, said Mr. Rees. 

The principal disadvantage was declared to be in the 
fact that with many supplies the master has to compete 
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with the hardware store, the wrecking house or others 
who sell direct to the public, and unless their price can 
be met, the master loses the business. It was pointed out 
that it was better to receive a very small profit and make 
the sale, than to add a reasonable profit and lose the sale. 
A motion placing the association on record as favoring 
the pricing of the fixtures was finally passed. 

A. L. Romero of Pleasant Grove and Frank Kerr of 
Payson are the two latest members of the association, 
poth having joined during the last few weeks. 


In discussing the question of tagging fixtures and mer- 
chandising in general, President Bywater pointed out how 
effectively a “‘catch advertisement” in a window display 
can frequently be used. His concern recently offered one 
dollar each for old toilet seats; the result being that the 
first day eight new toilet seats were sold to those turning 
in the old ones, and three or four a day since then. “It 
wasn’t difficult to convince a person turning in an old 
seat that he had to have a new one,” he said. 

A letter from G. B. Schneider of the Washington Iron 
Works, Los Angeles, discussing the inroads that the 
“wrecking house’’ and other types of ‘‘direct to you”’ firms 











Exhibit of the Duro Co., Dayton, Ohio, at the recent conven- 
tion of the Illinois Master Plumbers’ Association at Springfield 


are making on the plumbing business through the sale of 
inferior fixtures, was read. In urging the sale of first 
grade merchandise, properly marked, by manufacturers, 
Mr. Schneider said: 

“If the plumber and jobber continue, as so many have 
in the past, to exert pressure on the manufacturer to 
leave all distinguishing marks and brands off his mer- 
chandise so that they can more easily make substitution— 
they are only killing themselves. Selling unbranded mer- 
chandise makes it easy for the ‘wrecker.’ When the 
plumber and jobber stops figuring that a ‘bathtub is a 
bathtub, regardless of who makes it,’ we will start to 
get somewhere.” 

Delegates generally concurred in Mr. Schneider’s con- 
tention that the probable solution.of the question was the 
educating of the public that there is a distinction among 
people handling and installing plumbing as there is a 
class distinction in various materials. 

President Bywater spoke on the necessity of greater 
financial support for the association. He thought that it 
might be necessary to raise the amount of annual dues 
but did not favor the passing of special assessments. At 
present the annual dues are nine dollars a year, five of 
which goes to the National Association, leaving the state 
association only four dollars a member for operating 


expenses. 
“During the year we have secured ten new members, 
bringing the total up to sixty, which is the largest in the 
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contractors because of low cost of in- 
stalling (built in one piece), freedom 
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owner-satisfaction. 
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570 Seventh Ave., New York City 


Representatives in principal cities. 











“The EDDY SINK” 


is your best bet for Homes 
and Apartments. wo 
Compartments built 
integral makes the dish 
pan unnecessary when 
washing dishes. 


A post card brings illus- 
trated folders and prices. 


Write Us Today +_, 
The D. A. EBINGER 
SANITARY MFG. CO. 


200 Lucas Street 
COLUMBUS, OHIO 




















HE Donnelly Pressure 

Relief Valve operates 
automatically when the 
pressure becomes too great. 
And it really operates, too. 
The external spring elimi- 
nates the possibility of cor- 
rosion. 


Ask your jobber or write us 





Donnelly Manufacturing Company 
29 MILLS ST. MALDEN, MASS. 























Protection 
and 


Convenience 


PROTECTION because cracked sections and burned 
boilers are next to impossible with a McDonnell @ 


Miller Duplex Water Feeder. 
CONVENIENCE because you can forget the water- 
line—manual control is eliminated. 
That’s why McDonnell& Miller Duplex Water Feeders 
are so popular with heating contractors, 

Ask for Bulletin D 5. 


Y MSDONNELL & MILLER 


WRIGLEY BUILDING, CHICAGO 
Eastern Warehouse Stock, Bush Terminal, N. Y. 




















110 DOMESTIC 


ENGINEERING April 2, 1927 








Greater Values--- 
Greater Sales 


URDOCK Automatic Water Systems bring good 
plumbers greater sales—greater profits —through 
greater values. 


Greater water lift —longer life —reduced service require- 
ments—better appearance—and a strong factory guaran- 
tee—are Murdock sales features, Extensive improve- 
ments in every feature of design make Murdock systems 
better than ever before. 

And the Murdock models meet every requirement from 
cistern supply to the big capacity, deep-well installations. 
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Murdock franchise for your business. 


MURDOCK PUMP COMPANY 
INDIANAPOLIS 


Manufacturers of 


AUTOMATIC WATER SYSTEMS : DEEP WELL SYSTEMS 
VACUUM AND RETURN SYSTEMS 
CONDENSATION PUMPS 




















—_—__— 





PRESEURE 
Lae BQUALIZING LUGS 


CLOSING SPRING 


‘+ PRESSURE 
) EQUALIZING LUGS 
W }<—aren TO HOLD 
000k OPEN 

















Quicker Hot Water — Cheaper 
The Ohio No. 25 Water Heater will heat 


water quicker because the double copper 
coil affords the greatest heat absorb'ng 
surface. The special type Ohio burner is 
conservative in the use of gas w.tho.t 
sacrificing heat. 

The Ohio No. 25 has unequalled profit 
possibilities and will always make satisfied 
customers. 


Ask your jobber. 
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history of the association,’ he said, in summarizing the 
year’s activities. “There have been 2,280 letters sent 
out to the trade on a membership campaign, 1,140 being 
sent from this office. In addition to these, 1,200 letters 
were sent out to the Utah masters urging their attendance 
at three big open meetings, which were held on August 13, 
October 25, 1926, and January 20, 1927. The board of 
governors has met eighteen times on association business, 
and I have made sixty personal calls in promoting the 
work.’’ 

William C. Grant, a member of the board of governors 


' of the Salt Lake Sanitary and Heating Engineers Asso- 
| ciation, urged greater accuracy in figuring work and in 


pricing fixtures and materials. He humorously pointed 
out that a master will sometimes go out and figure a 
job, giving the owner an estimate on a Cigarette paper, 
instead of going back to the shop and preparing an esti- 
mate that would become a suitable written contract upon 
acceptance. “And the owner, receiving the bid on the 
cigarette paper, will promptly use it in making a 


| cigarette.” 


The auditing committee, composed of Mr. Grant, E. O. 
Moe and Henry G. Blumenthal, the latter two of Provo, 
reported the books in good shape. 


The question of appointing the delegates to the na- 
tional convention was left to the board of governors. 
President Bywater will be there, both as a national di- 
rector and as president of the Utah organization; O. S. 
Walsh, secretary, is planning to attend, as is Ralph D. 
Evans, past-president of the Salt Lake Sanitary and Heat- 
ing Engineers, and perhaps others. 

The date of the next meeting of the association will be 
determined by the board of governors. It is expected 
that it will be held in the latter part of May or early in 


| June, at Salt Lake City. The board holds a regular 


monthly meeting, with additional meetings whenever the 
occasion requires. 





COMMITTEE ON CERTIFIED HEATING MEETS IN 
NEW YORK CITY 

Ways and means of developing the certified heating 
program of the Heating and Piping Contractors National 
Association in a national way were discussed by the com- 
mittee on certified heating of that association at a recent 
meeting in New York City, attended by Louis T. Braun 
of Chicago, William D. Emery of New York City, Thomas 


| Gale of St. Louis, E. M. Harrigan of Detroit, A. R. Herske 
| of Cleveland and Herbert A. Snow of Boston, who is 


chairman. 

















Exhibit of the Rawlplug Co., Inc., New York City, at the 
recent Power Show held in the Chicago Coliseum 
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Mr. Snow reports that this system is now operating in 
eleven cities and eight other cities are at work on plans, 
correspondence showing a widespread interest from every 
section of the country. The first step in nationalizing 
the movement was taken when the committee adopted 
“A Program for Establishing Certified Heating.’’ This 
“Program’’ has been approved by the board of directors 
of the association, and may be secured by any interested 
heating and piping contractor by communicating with 
Secretary Henry B. Gombers, 50 Union Square East, New 
York City. It is said to answer the three most commonly 
asked questions, ‘‘How do I go at it?’ ‘‘What is the first 
step?”’ and “‘Then what?”’ 





GARY SOCIETY WORKING TOWARD BETTER 
ASSOCIATION 


Among a number of progressive and active master 
plumbers’ associations, the Gary (Ind.) Society of Sani- 
tary Engineers is making rapid strides toward the co-op- 
eration and education necessary to the success of such 
an organization. J. H. Withers, secretary-manager 
of the society, is working hard with the officers and di- 
rectors to put the name of the Gary association among the 
headliners of local master plumbers’ organizations. Some 
of the activities are explained below. 

Every member of the association is assigned to one or 
more committees, and will work under the direction of the 
secretary-manager, who is preparing a definite program 
for each committee and for the association. Secretary 
Withers believes that the foundation of all successful asso- 
ciations is co-operation and confidence, and that close as- 
sociation in committee work among members will tend to 
give the individual an insight into the many good qualities 
possessed by each member that might not become apparent 
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to the other members when they are out after a competi- 
tive job. In other words, the association has adopted the 
slogan, “Stick Together and Not One Another.” 

The different committees meet each week, or oftener as 
required, and take up and dispose of the business allotted 
to them. A report of the work accomplished is brought 
back to the association at its regular weekly meeting. 

The association meets every Thursday evening at 8 
o’clock, and when the clock strikes eight, every member 
is in his chair, unless he is out of town or absent because 
of sickness. Association business cannot be conducted by 
vacant chairs and every vacant chair at any meeting must 
be accounted for by the secretary. 

The membership committee is charged with the respon- 
sibility of seeing that applications for membership are in- 
vestigated as to the applicant’s practical, moral and finan- 
cial ability to render the public faithful and satisfactory 
service. Any master plumber or heating contractor is 
eligible for membership that can and will live up to the 
standards of workmanship and the association’s code of 
ethics. The membership committee also acts in a super- 
visory capacity to see that members’ stores are operated 
with credit to the profession, and in conformity with the 
association’s requirements and that of the city plumbing 
code, which requires that every merchant plumber or 
heating contractor maintain a place of business on a busi- 
ness street. 

The arbitration committee meets regularly with a sim- 
ilar committee from the journeymen’s local and settles any 
differences between the employer and employee. 

The educational committee will have charge of the ac- 
counting classes, merchandising helps, ete., and later 
plans will be made to conduct an apprentice school. 

The auditing committee is appointed to audit the books 
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Customers are 
satisfied with 


BADGER 
Copper Boilers 


Plumbing and heating contractors 
may assure their customers hot wa- 
ter that is always clean and clear. 
With a Badger Copper Boiler, there 
will be no rust or sediment, just high 
grade operation for years. 


Eighty-six years of experience as 
coppersmiths have helped us to de- 
sign and construct moderate priced 
boilers that are guaranteed to give 
excellent results. The heads are half- 
round and all joints are riveted to 
insure safety. All surfaces exposed to 
water are tinned. They are tested at 
200, 250 and 300 Ib. pressure. 


There is a variety of sizes and 
pressures ready for prompt ship- 
ment. Write for a quotation. 





E. B. BADGER & SONS CO. 
75 PITTS STREET BOSTON, MASS. 
New York: 101 Park Ave. Tulsa, Okla.: Mid-Continent Bldg. 


Representatives in all principal cities 
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of the officers of the association and to supervise the ex. 
penditures of the funds. 

The legislative committee was organized to keep in 
touch with state, national and local legislation affecting 
the industry and to keep the members of the association 
informed. 

The entertainment committee provides the entertain- 
ment for the association meetings, the smokers, picnics, 
theater or other entertainments, and, in addition, ar- 
ranges for speakers to address civic and public gatherings 
on sanitary matters. 

The publicity committee will handle the publicity of 
the association. At the present time Secretary Withers is 
preparing an extensive association advertising campaign 
in which the telephone directory, direct mail, installation 
posters and newspapers will be used. 

Plans are being formulated to guarantee the work of 
the members to the public, and to educate the public to 
the importance of “quality goods,” “better installations” 
and ‘‘dependable service.” 

In this era of speculative building, the Gary Society of 
Sanitary Engineers feels that the public should be pro- 
tected against irresponsible contractors or speculators who 
are interested only in getting the building under roof and 
then unloading it upon someone who perhaps has saved 
for a lifetime in order to buy a home, only to find in a 
few months or a few years that he must pay out large 
amounts for extensive overhauling or replacement of his 
heating plant or plumbing system. 

Gary is one of the cities where the association members, 
almost to a man, are taking a leading part in the city’s 
civic and social life. Among the membership are listed 
Kiwanians, Optimists, Lions, Rotarians, Masons, Shrin- 
ers, Knights of Columbus, bank directors, public officials 
and chamber of commerce officials and members, thereby 
having a large acquaintanceship with the other merchants 


in the city. 





LOS ANGELES BUILDERS APPROVE OFFICE OF 
GAS HEATING INSPECTOR 

The executive committee of the Los Angeles Builders’ 
Exchange recently announced approval of the proposal 
that the city building department appoint a heating and 
ventilating engineer to have supervision of the installa- 
tion of gas heaters in Los Angeles buildings and homes. 
It is proposed that a fee be charged for each inspection 
so that the service would be self-supporting. Lack of 
proper inspection for the installation of gas heaters and 
other gas appliances has resulted in many accidents and 
fires, it is claimed. 

The proposal for expert city control over gas heaters 
has also received the approval of the Gas Furnace Asso- 
ciation and the Associated General Contractors. 

The inspection fee involved would be small as only a 
few minutes would be required to determine whether 
the gas appliance was properly or improperly installed. 


Obituary 


Henry Winkels 

Henry Winkels, plumbing contractor in Brookfield, Mo., 
died at his home in that city, Wednesday, March 16. He 
is survived by his widow and four children. 

William B. Coffee 

Wm. B. Coffee, one of the pioneer plumbing contractors 
of Tacoma, Wash., and long identified with the National 
Association of Master Plumbers, died recently at his home 


in Tacoma. 
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@ ex. NEW YORK HEATING AND PIPING CONVENTION 
PLANS NEARING COMPLETION 
DP in Plans for the Heating and Piping Contractors New York 
cti : : . 
ing State Association annual meeting, to be held at the Hotel Why D- az, j ' Tater 
tion Onondaga, Syracuse, N. Y., April 20-21, are rapidly taking 


shape, it is stated by State President William G. Fraser 


tain- of Buffalo and Edward F. Joy of Syracuse, who are in Pumps Offer Bigger 


nics, charge of the arrangements. The program as tentatively 


- arranged calls for one session to be devoted to certified P fi l 
ings heating, rofits to Dealers 


Salesmanship for the heating contractor will also be 











y of given a prominent place on the program, as will the dis- 
rs is cussion of labor problems and reports on labor conditions. Because back of them are the un- 
aign The important subject of apprenticeship and apprentice li . r 2 - 
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tion training is also on the bill. Mr. Joy is making the proper = ted ” neon of Gener al Motors 
Corporation. And that means— 
c of 
¢ to —a pump of proven design, con- 
ns” struction and performance. 
- —the sales-building force of exten- 
pro- sive D-L Pump advertising in 
who leading periodicals. 
and —the quick delivery service of a 
ved nation-wide Delco-Light distribu- 
na ° . . 
ting organization. 
rge g org 
his —the generous deferred payment 
plan of the General Motors Accep- 
ars, tance Corporation. 
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ted —a liberal margin of profit. 
‘in- : ; 
als To make easier profits, bigger profits 
= on every water pump installation, it 
nts : na - 
will pay you to specify D-L Water 
Systems. It will pay you to invest- 
, gate this outstanding opportunity 
today. Write now. 
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id Top picture, from left to right: J. B. Benedict, American 
Brass Co., Pittsburgh; Myron 8S. Curtis, Youngstown Sheet & 
Tube Co.; Omar McDowell, Ruud Mfg. Co.; “Sy” Martin, H. P. 
rs Martin & Sons, Owensboro, Ky.—Middle picture: H. T. Grigg, 
0- Crane Co.; H. E. Lynch, National Radiator Co.; H. E. Whyte, 
Hoffman Specialty Co.—Lower picture: George R. Williamson, 
Mouat Vapor Heating Co., Cleveland; C. A. Scholle, Minneap- 
a olis Heat Regulator Co.; 0. N. Fischler, Woodward-Wanger 
er Co., Philadelphia; H. T. Roper, J. A. Sexauer Mfg. Co., New 
d. York City.—At the recent convention of the Ohio Master 


Plumbers’ Association, at Youngstown 






arrangements for entertainment and promises to see that 


everyone present has a good time. 400 gallons 
Officers of the association stress the fact that the con- per hour— 
vention is not a closed meeting and that any heating and every hour 


Ht piping contractor doing business in New York State, 
. whether or not he is a member of the association, is 
welcome to attend, as are manufacturers and distributors 
of heating materials. 











1 C. Wallace Plumbing Company, 2224 Summer street, 
e Galveston, Tex., has been awarded the heating and plumb- 


ing contracts on the $500,000 Jean Lafitte Hotel. 
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For Satisfaction 
install an 


ESTABROOK 


Square Boston 
Grease Trap 

For installation under 
sinks where space is lim- 
ited. This trap is an 
assurance of satisfaction. 
Depth 10 inches, Top 
12x12 inches. 





Write for Catalog 
showing our 
complete line 


R. ESTABROOK’S SONS 
204 FIRST ST. SO. BOSTON, MASS, 


Haas 


Flush Valves for use in combination with 
all styles of bowls for all classes of 
service to operate under low or high 
pressure water supply. 








Water Closets for every type or clase of 
service. 


Frost Proof Closets. Direct flush 
or after flushing. 


Write for catalog. 


Philip Haas Co., Dayton, O. 














Easiest to install. No time wasted 
setting the anchor bolt accurately. 
E-Z Hangers have both lateral 
and height adjustments. For ANY 
walls, any legless radiator. 


HEALY-RUFF CO. 
770 Hampden Ave. St. Paul, Minn. 








How Many Times— 


have inferior pipe fittings slowed 
Good iron pipe fit- 
We've been 
Ask 


up your job? 
tings are not hard for you to get. 
manufacturing them for twenty-four years. 
your jobber for them by name. 


Write for the Ravena Catalog 


RAVENA IRON COMPANY 
(Established in 1903) 


RAVENA NEW YORK 
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Women’s Auxiliaries 


Germantown, Pa., Auxiliary Re-elects Officers 

The Ladies’ Auxiliary of the Master Plumbers’ Associa- 
tion of Germantown, Pa., showed its confidence in its lead- 
re-electing its officers to serve 
The officers are: Mrs. J. 
man, president; Mrs. William Magee, vice president, and 
This aux- 
iliary is planning to give a dinner for the master plumb- 
ers, and arrangements will be made at the April meeting. 


ers for the past year, by 


the coming year. Jer- 


Meeting of East Side (Illinois) Auxiliary 
A meeting of the East Side Ladies’ Auxiliary was held 
at the home of Mrs. Alan Chalacombe, Alton, Ill., on Fri- 
day, March 18. In recognition of her services as an offi- 
cer for the past three years, a pin, on which was inscribed 
the auxiliary’s insignia, was presented to Past Treasurer 
Mrs. Thomas Fleming, of Alton. After the business meet- 


ing, cards were enjoyed and refreshments were served. 
Mrs. Fleming and Miss Anna Fischer were assisting 


hostesses. 
Massachusetts State Auxiliary to Give Dance 

The Women’s Auxiliary of the Massachusetts State As- 
sociation of Master Plumbers will give an entertainment 
and dance at the Statler Hotel, Boston, on Tuesday eve- 
ning, April 5. This is the first entertainment arranged 
by the auxiliary since its organization four years ago, and 
a pleasing program has been planned. Proceeds from this 
entertainment will be used to aid the auxiliary’s work for 


the benefit of the industry. 


Salt Lake City Auxiliary to Conduct Essay Contest 

Plans for an essay contest in the upper grades and high 
schools of Salt Lake City, Utah, are now being formu- 
lated by the Ladies’ Auxiliary of the Salt Lake Sanitary 
and Heating Engineers’ Association. The subject will be 
“The Importance of Sanitation to Civilization.’’ The pres- 
ent intention is to award a loving cup to the school fur- 
nishing the best essay. 

Mrs. Ralph D. Evans, president of the organization, en- 
tertained the members at the regular March meeting. 
Plans for a dance to be held in April were discussed and 
the following committee appointed to take charge of the 
arrangements: Mrs. William A. Bywater, Mrs. Henry H. 
Bockholt, Mrs. E. T. Stevens, Mrs. O. S. Walsh and Mrs. J. 
Reeves. 

Refreshments were served at small tables to the fifteen 
The April meeting will be held on the 
Mrs. Odin and Mrs. 


members present. 
6th at the home of Mrs. John Odin. 
S. J. Tobin will be the hostesses. 

Meeting of State Board of New Jersey Women’s Auxiliary 

The largest gathering of ladies in the history of the 
New Jersey State Auxiliary turned out at the quarterly 
meeting of the state board, held in Hildebrecht’s restau- 
rant, Trenton, on Tuesday, March 15. Every member of 
the state board was present, headed by President Mrs. 
Charles Zimmerman of Union City, who was assisted by 
Vice Presidents Mesdames Leslie Williams of Orange and 
John J. Corcoran of Jersey City, Secretary Mrs. William 
T. J. Orriss of Union City, Treasurer Mrs. J. Miller Heid- 
weiler of Trenton, and Trustees Mesdames Alfred J. Hoff- 
man of Verona, Mrs. Thomas Wasniewski of Clifton, and 
Mrs. Viola Strack of Camden, N. J. 

After the reading of secretary’s minutes and communi- 
the important subject of the scholarship fund 
was taken up, under the leadership of Mrs. Corcoran, the 
chairman of that committee. Reports from eight auxili- 
aries showed a total of approximately $420 already col 
lected toward the $2,000 necessary to send a New Jersey 


cations, 





ili 
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master -plumber’s son to the plumbing course at Carnegie 
Institute of Technology. The members voted to send $150 
of this amount to the national headquarters of the aux- 
iliary. to aid in that body’s drive for $1,000, retaining the 
palance for the use of some New Jersey boy. 

This was the last meeting of the board before the annual 
convention of the auxiliary, to be held in Newark on May 
17, and final details, such as selection of badges and the 
like, for this meeting were taken care of. Then, upon the 
request of National President Mrs, E. D. Hornbrook, the 


ladies selected Mrs. Corcoran to respond to the address of | 


welcome at the national convention. 














Top picture, left to right: Mrs. Elizabeth Guinn, of Newton; 

Mrs. F. H. Bowers, Emporia; Mrs. W. R. Threlfall, Wichita.— 

Middle picture: A. J. Wilson, president, N. A. M. P., and Mrs. 

Wilson.—Lower picture: Mrs. L. H. Phillips, Kansas City; 

Mrs. H. P. Dunaway, Wichita; Mrs. William Ball, Kansas 

City—At the recent state convention of the Kansas Master 
Plumbers’ Association, at Wichita 


The local auxiliary at Trenton had arranged for an in- 
teresting program following the meeting of the board, this 
beginning with a dinner at Hildebrecht’s at 6:30 p. m. 
Over 100 master plumbers and their wives turned out for 
the dinner, several out of town delegations of ladies hav- 
ing brought their husbands, and many Trenton masters 
being present. The largest representation of any city 
outside of Trenton was from Orange, that auxiliary bring- 
ing 24 persons. 

Following the dinner, there were the customary short 
speeches, with everyone receiving and giving the usual 
compliments, and Mrs. Zimmerman was presented with a 
token of the regard of the Clifton auxiliary. Then, the 
speechmaking over, the party adjourned to the dance 
floor, making merry until nearly midnight. 
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| Oatey 4 in 1 Roof Flash- 
ings eliminate all flash- 
ing leaks. They can be 
installed on flat or 
pitched roofs on any an- 
gle up to 45 degrees and 
are designed to fit extra 
heavy soil pipe without 
trimming collar. They 
will also fit all standard 
pipe and the angle of the 
collar allows proper 
caulking without buck- 
ling or breaking. 


Write for prices 


L. R. OATEY CO., 5500 Walworth Ave., Cleveland, Ohio 















/ 


Sy 








THE NAME OF KOVEN 


It stands supreme, the name of Koven. 
The wisest buyers expect to see that 
name on the products they install. It 
is up to you to supply them with the best. 
You need never regret a Koven installa- 
tion. It will wear well, last interminably 
and altogether remain as an everlasting 
credit to you. 

The sink as illustrated above is made of 
No. 12 galvanized steel in various sizes 
at prices affected by the nature.of the 
installation. 








L. 0. KOVEN & BROTHER » Inc. 
eo ty, N. J. 
LNG New Your a Gissoen 50 Clif St. 
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Semi- 
flexible Top 


Protecting 
Inner Lip 


Ferfect seat 


Extremely 
thin base 


Master Plumbers Indorse 
This Tank Ball 


“You have the best tank ball ever put on 
the market.’’ This is the unanimous 
opinion of hundreds of Master Plumbers 


who have used the “U.S.” Maroon Tank 
Ball. 

This super-quality ‘‘U. S.’’ cone-shaped 
tank ball with its semi-flexible top and 
uniformly flexible thin base insures a per- 
fect seat—thus preventing leakage. 


“U. S.”” Maroon Tank Balls are water- 
proof and remarkably durable. They will 
not swell or lose their elasticity. Chemi- 
cals do not affect them. A protective 
inner lip prevents moisture from working 


into the ball. 


The “U. S.”’ Maroon Line is a complete 
line of rubber specialties for every plumb- 
ing need. Let us send you the “‘U. S.” 
Maroon catalog. 

Some of the major items of the ‘“‘U. S.”’’ 
Maroon Line— 

Tank Balls 

Hard Rubber Balls 

Fuller Balls 


Rubber Elbows and Connections 
Drainboard and Bath Mats 


Force Cups 
Ring Gaskets 
Valve Washers 
Steam Packings 
Union Washers 


United States 


TRADE 


Rubber Company 


MARK 





Headquarters of the “‘U. S.’’ Maroon Line 
440 West Washington Street 61 Hudson Street 
Chicago, Ill. New York City 


‘MAROON 
. LINE 


Se 





Plumbers’ Rubber Specialties 
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Mrs. Harry Greiner and Mrs. John Eldracher were the 
committee in charge of the dinner and dance, and had 
provided favors in keeping with the St. Patrick’s Day 
season. 

Clifton, N. J., Auxiliary Officers Installed 

Mrs. Charles Zimmerman, state president of the Wom- 
en’s Auxiliary of the New Jersey State Association of 
Master Plumbers, installed the new officers of the Clifton, 
N. J., Women’s Auxiliary at their meeting held Friday eve- 
ning, March 18. Among those present from outside of 
Clifton were Mrs. W. T. J. Orriss of North Hudson, state 
secretary, and Mrs. A. C. Krieger, also of the North Hud- 
son auxiliary. 

Date Set for New Jersey Auxiliary Convention 

The annual convention of the Women’s Auxiliary of the 
New Jersey State Association of Master Plumbers will be 
held at the Elks’ Club in Newark on Tuesday, May 17, it 
is announced. This is the first day of the convention of the 
master plumbers’ association. 

Savannah Auxiliary Holds Many Social Affairs 

The Ladies’ Auxiliary of Savannah, Ga., holds a regular 
meeting the second Friday of each month. Meetings are 
held at the homes of the various members, the names being 
arranged alphabetically. After the business meeting, re- 
freshments are served and a social evening is spent. The 
aim of the auxiliary is to promote friendliness and con- 
geniality among the members of the Master Plumbers’ As- 
sociation, and with this in view the master plumbers are 
entertained every two or three months at a banquet, dance 
or party. These affairs have all proved very successful 
and the auxiliary feels that it is accomplishing its pur- 
pose. 

Orange, N. J., Auxiliary Elects Officers 

At the March 10th meeting of the Ladies’ Auxiliary of 
the Master Plumbers’ Association, of Orange, N. J., offi- 
cers for the ensuing year were installed as follows: Presi- 
dent, Mrs. Eva C. Williams; vice president, Mrs. Anna 
Berg; recording secretary, Miss Hilda M. Koeck; financial 
secretary, Mrs. Sarah Clark; treasurer, Miss Bertha A. 
Koeck; sergeant-at-arms, Mrs. Helen Konow. Trustees for 
the coming year are: Mesdames Bertha Berg, Florence 
Hoffman, Florence Fricke and Rose Hammil. 


Kansas City, Mo., Auxiliary Holds Annual Banquet 

The Women’s Auxiliary to the Master Plumbers’ Asso- 
ciation of Kansas City, Mo., held its annual banquet, March 
10, at the Ambassador Hotel. About forty ladies were 
present. The room was decorated most effectively in St. 
Patrick’s Day colors of green and white. A clock of ivory 
and amber was presented to Mrs. Charlotta M. Howell, 
retiring president, in token of appreciation for her untiring 
work for the auxiliary during the past two years. Mrs. 
John Karges, the new president, was presented with a 
basket of flowers. Following the banquet, a pleasant 
afternoon was spent at the Orpheum Theater. 

Camden Auxiliary Holds Meeting 

The February business meeting of the Women’s Auxil- 
iary of the Master Plumbers’ Association, of Camden, N. J., 
was held at the home of Mrs. Edward Kelly, 420 Benson 
street. Mrs. Charles Strack, past president, gave a short 
talk on the “Scholarship Fund,’ and suggestions were 
presented for raising money for this fund. After the 
business meeting was concluded, a few games of lotto 
were enjoyed. Candy, cider and pretzels were served. 





Architect George Zunner, 182 High street, Hartford, 
Conn., has completed plans for a 3-story brick apartment 
house, 100x125 ft., to be built on Charter Oak avenue, 
Hartford, by Paul Corsino. A vapor heating system is 
specified. 
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This &° That, Here&?T here 


The Boston School Committee has just appropriated 
$42,000 for land and the construction of a nine-room ad- 
dition to the High School of Practical Arts in the Roxbury 
district of Boston. 

Architects Kilham, Hopkins & Greeley of Boston, Mass., 
are preparing plans for an apartment house, to be erected 
for the Harvard Housing Trust on Gibson street, Cam- 
bridge, Mass. The structure is to be of brick construction, 
two stories, 70 by 25 feet, and will contain eight apart- 
ments. 

Hamilton Harlow, Cambridge, Mass., architect, has pre- 
pared plans for a brick, stone and steel building, to con- 
tain twenty-five apartments, which is to be erected for 
James Carrig at 9 Dana street, Cambridge. The estimated 
cost of the structure is $130,000. 

A group of Boston capitalists is making a survey with a 
view to erecting in City Square at Quincy, Mass., a new 
modern hotel, with apartment house features, stores and a 
theater. It would be the largest business venture of this 
character ever launched in Quincy, and the estimated cost 
of the project would be in the neighborhood of $2,000,000. 

The promotion of First 
Lieutenant Wayne F. Carbis 
to a captaincy in the 145th 
Field Artillery, has been an- 
nounced. Captain Carbis, who 
is a member of the board of 
governors of the Salt Lake 
Association of Sanitary and 
Heating Engineers and assist- 
ant manager of the K & K 
Engineering Company, Salt 
Lake City, Utah, is a veteran 
of the world war, having 
served in France. He will 
be in command of the service 
battery. 

Plans are being drawn for 
a new hotel to be built in San 
Benito, Texas. The structure 
is to be of brick, stone and reinforced concrete, and will 
cost approximately $500,000. Birger A. Elwing, Harlingen, 
Tex., is the architect, and F. M. Discus is the owner. 

Carvel & Co., Frost building, San Antonio, Texas, are 
drawing plans for the new Goree apartment hotel to be 
built at Woodlawn street and Belknap place in that city, at 
a cost of approximately $250,000. The building is to be 
six stories and basement, of brick, hollow tile, stone and 
reinforced concrete construction. 

The plumbing, heating and wiring contract for the erec- 
tion of the new high school building in Amarillo, Texas, 
has been awarded to H. G. Persons of that city with a 


combined bid of $19,720. 


The Sacred Heart Catholic Congregation, Amarillo, 
Texas, is contemplating several buildings to be erected in 
that city during 1927. Among them are a $250,000 
church, a $500,000 parochial school and a $600,000 hos- 
Dital. 

Plans are being prepared covering the erection of a 
$40,000 hotel at Sausalito, Calif., for E. W. Jackson. The 
building will be a two-story, reinforced concrete structure. 
Fabre & Hildebrand, 110 Sutter street, San Francisco, are 
the architects. 


C. H. Jensen, San Francisco architect, is preparing plans 
covering a three-story, reinforced concrete hotel and the- 


Wayne F, Carbis 


DOMESTIC ENGINEERING 117 





“EAFCO” 


Ideal 
2 in 1 


A rain Leader 
and Cesspool that saves you the trouble 
of making 2 joints. Made of the finest 
cast iron and dependable for years of 
service. 





They can be installed easily and with a 
saving of at least fifty cents on every job. 


EASTERN — DRY CO. 


BOYERTOWN PENNA. 









































UNCONDITIONALLY GUARANTEED 


»> ARROW > 


* TRADE MARK 





rmman 
QKZP= 


PNEUMATIC—STORAGE— SPECIAL 


Black or Galvanized 


The Novelty Steam Boiler Works Company 


Clare and Kloman Sts. Baltimore, Md. 











STRINGER ROUGHING-IN SYSTEMS 
Save the Plumber TIME and MONEY— 


They come ready to install with no waste of material. Try 
aed on your next job and be convinced of their merits. 
ufacturers of complete veutioge systems for either 
CAST IRON or SCREWED PIPE installations. We have 
poy | for any operation—from the smallest bungalow to 
the tallest building. 


Write for catalog of Modern and Economical Plumbing Rough- 
ing-In systems. 


STRINGER BROS. CO., Inc. 
1100 West 38th St. - Chicago, Illinois 
Factories: Gadsd. Alab 
Warehouses: Chicago, Illinois, Gadsden, Alabama | 


























Che Baltimore Quality Line 
PLUMBERS’ CAST BRASS GooDs 


BALTIMORE VALVE CORPORATION 


BALTIMORE, MD. 
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ater building at Los Banos, Calif., to cost in the neighbor- 
hood of $200,000. 

Concession has been granted the Utah Parks Co. to 
build and operate a hotel and cottage service at the north 
rim of the Grand Canyon, Ariz. The cost will total 
$550,000, which provides for a main building containing 
sixty two-room log cabins 
Underwood, 730 South Los 


the dining-room and kitchen, 
and servants’ quarters. G. S. 
Angeles street, Los Angeles, is the architect. 

American Legion Post of Porterville, Calif., is matur- 
ing plans for erecting a two-story store and club building 
to cost $65,000. The organization will lease office and 
store space, retaining sufficient room to take care of its 
own needs. 

A. M. Folsom has secured the heating contract on the 
new $75,000, three-story apartment building to be lo- 
cated at Merritt and Wesley streets, Oakland, Calif. 

Bids are now being received for work on the six-story, 
Class A, 100-room apartment building to be 
erected for V. A. Dunn in the Lake Merritt district, Oak- 
land, Calif., at an estimated cost of $165,000. Arthur 
Young, 339 Fifteenth street, is the architect. 


concrete, 


Plans have reached the point where bids are about 
ready to be taken covering work on the 14-story apart- 
ment building, corner Union and Leavenworth streets, San 


Francisco. The structure will cost $600,000. Reid Bros., 
105 Montgomery street, are the architects. 

C. H. Jensen, Santa Fe building, San Francisco, is com- 
pleting Roman Church at 
Calif. The edifice will be of reinforced concrete and will 
cost $80,000. 


plans for a Catholic Salinas, 


Involving a total expenditure of $6,000,000, extending 


over a period of about five years, the National Sanitarium 
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for Tubercular Children is contemplating the construc. 
tion of an immense hospital in the immediate vicinity of 
Tucson, Ariz. 

The plumbing and heating contracts on the Mottell cot- 
tage hotel at Salinas, Calif., have been awarded to B. B&, 
(Underwood at a figure close to $25,000. 

H. E. Heller & Co., San Francisco architects, are pre- 
paring plans for a $75,000 ice and cold storage plant at 
Modesto, Calif., for the Modesto Ice Delivery Co. 

George Schuster, 351 Twelfth street, Oakland, Calif., 
secured the plumbing contract on the gymnasium 
building of the local public schools. When completed, 


the building will cost $265,000. 


Thos. Haverty Co. of Los Angeles, Calif., has secured 
the plumbing contract on the new grammar school build- 
ing at Beverly Hills; consideration $21,462. 


has 


Plans have been completed for the new Edison School 
gymnasium, Fresno, Calif., to cost $70,000; tentative 
plans for the $50,000 addition to Columbia School have 
also been completed, and plans for the John Burroughs 
school to be erected in East Fresno at a cost of $80,000, 
are nearing completion. 

First Methodist Episcopal Church, Bakersfield, Calif., 
contemplates erecting a $50,000 edifice on Truxton avenue. 

The heating and ventilating contract for work on the 
First Presbyterian Church, Phoenix, Ariz., was awarded 
Plumbing & Sheet Metal Co. of Phoenix, at 
$30,650; plumbing contract went to Chappell Plumbing 
Co. its bid of $12,275. The church 
will cost approximately $200,000 when completed. 

Announcement is made by the U. S. Public Health Serv- 
ice that $1,600,000 is to be spent in the construction of a 


group of hospital buildings at the Presidio of San Fran- 


to Valley 


of the same city at 
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*“*Holyoke’’ Auxiliary Heaters are 
furnished with either 14” female 


or 34" male unions. 


“HOLYOKE”? HEATERS 
WIN GOLD MEDAL 


Sesqui-Centennial International Exposition 





PLUMBERS! 
FREE AUXILIARY HEATER OFFER! 
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WRITE FOR OUR SPECIAL 





Best designed Auxiliary Heater obtainable. Equipped with Brass Unions insuring perfect 
joints — impossible for rust or sediment to collect — an exclusive Holyoke feature. 


Let us help you make quick profits on Holyoke Heaters 


HOLYOKE HEATER COMPANY 33 33 Holyoke, Mass. 
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cisco. The proposed institution will have accommodations 
for 500 beds. 

Bids will be asked for soon in connection with the con- 
struction of the proposed steel frame, Class A office and 
lodge building to be erected at Thirteenth and Harrison 
streets, Oakland, Calif. The cost will be approximately 
$3.000,000. Architect E. T. Foulkes, Crocker building, 
San Francisco, is laying out the building plans for the 
owners, the Masonic Building Association, Oakland. 

The Bank of Italy, San Francisco, will build at Stockton, 
Calif., a class A store building to cost $200,000. H. A. 
Minton, Eddy and Powell streets, San Francisco, is the 
architect. 

The State and First National Banks, of Hayward, Calif., 
will erect a $100,000 banking house at Main and B streets. 

Figures will be taken shortly in connection with the 
$400,000 10-story, steel and concrete loft and office build- 
ing at Howard and Second streets, San Francisco. Vincent 
Buckley is the architect. 











Top picture, from left to right: Patrick Hayes, U. 8S. Supply 
Co.; O. E. Davis, Hoffman Specialty Co.; W. R. Davis, Kohler 
Co,, and Ben Miller, Beatrice, Nebr.—Middle picture: L, E. 
Ring, Omaha; H. J. Bailey, Baker Mfg. Co.; Dunean Chapman, 
Baker Mfg. Co.—Lower picture: F. Gage, Fairbury, Nebr.; 
W. ©. Stewart, Wolff Mfg. Corp.; Ben Natkin, Warren Webster 
& Co. and W. C. Jones, Lexington, Nebr.—At the convention 
of the Nebraska Retail Plumbers’ Association held recently 
in Omaha 


Redoni-Becker Co., 1230 Folsom street, San Francisco, 
has secured the plumbing contract on the concrete office 
and loft building to go up on East Front street. 

Plans are being prepared by Mark T. Jorgensen, 742 
Market street, San Francisco, for a fireproof theater on 
Main street, Visalia. The building will cost $275,000. 

M. C. Wu will build a two-story stucco hotel on Ocean 
avenue, Pacific Grove, Calif., to contain 38 rooms, 











For an 


ample supply of 
clean, hot water 


CLE-BAR 
Heater 
is the ideal buy. The CLEBAR 


Heater gives the greatest amount 
of water in the shortest possible 
time. Good for any pressure up 


to 500 pounds. 
The CLE-BAR Heater has a brass 


coil which means—no more cracked 
sections. 


WRITE FOR PRICES 








CLEGHORN COMPANY 


54 BATTERYMARCH ST. - + + BOSTON, MASS 








Sprinkler 


C.S. B. 
Approved 


Heads 


100% Perfect 





enable you to bid on any sprinkler 
job in your community. You fur- 
nish the pipe, tools and men—we 


furnish everything else—alarm 
valves, circuit closers, dry valves, 
retarding chambers and all other 
fittings. Also sprinkler heads for 


quick replacements. 
Write for quotations 


C.S.B. SPRINKLER CO. 


54 BATTER YMARCH ST., BOSTON, MASS. 
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DRINKING FOUNTAINS 


Graceful in design, mod- 
erate in price and abso- 
lutely dependable in ser- 
vice. Thesefountains 
have detachable bowls 
and are simple to install. 
They come painted or 
enameled. 


Write for complete catalog. 


Jones Hollow Ware Co. 
Baltimore, Md. 

















J he 
Do it right 


Whenever you install roof 
flashings you know the job 
must be done right. It will 
be done right if you use 


Bullard Roof 
Flanges 


They won’t leak and they 
wear forever. 


THE BULLARD SPECIALTY CO. 
TIFFIN :: OHIO 


\ ( 
INSURANCE 


AGAINST FLOODED BASEMENTS 






Write for 
further 
particulars 








Where the Signet Drain is installed there can 
be no back water. 

A perfectly reliable trap that automatically 
keeps out sewage, gas and germs. 
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& 
* 
ES Fy 
* Always works. #& 
ca Nothing to ect out # 
& of order. Brass #& 
ca working parts sub- 
& merged. ie 
= The Signet is clean, # 
Ed sanitary, simple, dur- & / 
* able and efficient. I 
& Pat. Dec. 3, 1914 # 
* Crampton-Farley # 
& Write for Brass Co. = 
e Details Kansas City, Mo. S 
* 
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Strength! 


Gleockle Radiator Brackets are 
made of heavy, sturdy wrought 
iron. You will never have a 
radiator load too heavy for 


Gleockles to handle. Not only 
that but they fit any type ra- 
diator. 


Write for Booklet 


A. F. GLEOCKLE, Jr. 
415 Bay Street 
Rochester New York 
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Ben Hunt, Richmond, Ky., has secured the plumbing 
contract on the administration building to be erected on 
the campus of Eastern Kentucky State Normal School in 
that city. 

A one-story building, 27 by 89 ft., is to be built at a 
cost of $30,000 in Cincinnati by the Cosmopolitan School 
of Music. E. 0. Birch of that city is the architect. 

The Second National Bank in Cincinnati is completing 
plans for the construction of a 12-story and basement, 
brick and reinforced addition. 

Bids are open for heating and plumbing work on a new 
school to be constructed in Wyoming, a Cincinnati suburb, 
at a cost of $40,000. Samuel Hannaford & Sons are the 
architects. 

Architect Oscar Schwartz, Cincinnati, is preparing plans 
for the construction of an apartment building to replace 
the A’laise Apartments in Hyde Park, recently destroyed 
by fire. 

The town of Auburn, Wash., has just voted a bond 
issue of $125,000 for the construction of a new high 
school. 


E. W. Manning, Chehalis, Washington, won the plumb- 
ing and heating award on the new St. Helens hospital to be 
built by the Sisters of St. Dominican. His bid amounted 
to $12,325. A hot water heating system will be installed. 

George C. Green, Portland, Oregon, is installing plumb- 
ing in a large residence for George Ross at 697 The 
Alameda. 

James L. Quinn, Portland, Oregon, has received the 
general contract for construction of the employment camp 
for Bent Bros., of Los Angeles, who recently received the 
award on the Bull Run storage dam project for the water 
bureau of Portland. Living facilities under the most 
sanitary conditions will be provided for 250 men. This 
project which Bent Bros. are to handle involved a total 
contract of $1,744,000. 

The Majestic Theater, Portland, Oregon, will be re- 
modelled at a cost of $30,800. 

It has been announced that plans and specifications for 
general repairs to the court house building at Mansfield, 
La., may be obtained from G. W. Wharton, secretary of 
the police jury, at that city. 

Architects and builders are invited to make suggestions 
for a new building code for the city of Shreveport, La., 
the present code being termed obsolete by the city’s com- 
mission council at a recent meeting. 


Bids have been called for the construction of an audi- 
torium at the Monterey high school, to be received until 
April 6. Plans and specifications may be obtained from 
the school board, at Vidalia, La. 

Contracts are expected to be awarded within a few days 
on several important projects in Seattle, Wash. Two of 
these alone total a million dollar investment. The Sov- 
ereign Investment Co. will build the Chancellor apart- 
ments on the northwest corner of Boren and University 
avenues, work on which was planned by Earl W. Morri- 
son, Lloyd building. This structure will cost $800,000. 
The second large job is the construction of an educa- 
tional unit and auditorium for the University Christian 
church which will go over $200,000 in cost. Clare Moffitt, 
Seaboard building, has the plans for this, and E. W. 
Campbell of the Puget Sound Savings and Loan Associa- 
tion is chairman of the building committee. 


A mercantile building to cover 26,000 sq. ft. is to be 
erected for M. H. Gulesian, one of Boston’s biggest prop- 
erty owners, near Harvard Bridge at Cambridge, Mass. 
The Marden-Orlando Co. has been awarded the contract to 
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erect a two-story structure of reinforced concrete, in ac- 
cordance with plans drawn by Funk & Wilcox, architects, 
of Boston. 

Parker & Hill, engineers, with offices in the L. C. Smith 
puilding, Seattle, Wash., will call for bids soon on the 
water system for Medina, providing for the installation of 
four miles of distribution system, a 60,000-gallon tank, a 
pumping plant and other equipment. 

John P. Curley, Roxbury, Boston, Mass., has been 
awarded the contract to construct a postoffice building for 
the United States Government at Winchester, Mass. The 
puilding is to be of brick and limestone, two stories with 
pasement, and Curley’s bid was $71,111. Plans were fur- 
nished by James A. Wetmore, supervising architect, Wash- 
ington, D. C. 

An addition to the hospital at Springfield, Oregon, to 
cost $40,000, is under way, John H. Grant, architect of 
Portland, being in charge of plans. It will be two stories 


high, 95x82 ft., and the new unit will feature a kitchen, 
dining-room and sterilization quarters of modern type, 
with provision for a few more beds. 








Exhibit of the G. & H. Supply Co.,.of Trenton, N. J., at the 
annual Architects Show in that city 


The Professional and Business Men’s Club of Longview, 
Wash., has presented a public drinking fountain to the 
city to be installed in the retail district. The Washington 
Gas & Electric Company, owner of the city’s water supply, 
has donated the water supply. 

J. H. Hudepohl, Cincinnati, Ohio, will build an apart- 
ment building at Fenwick and Drex avenues in that city. 

The city of Cadiz, Ohio, will build a high school build- 
ing at a cost of $250,000. C. W. Bates of Wheeling, 
W. Va., is the architect. 

The village of Canal Fulton, Ohio, is selling $60,000 in 
bonds to finance the erection of a new school building. 
W. H. Fellmeth is clerk of the board of education. 

Revised estimates of the amount to be spent by the 
federal government for postoffice buildings in Ohio are 
as follows: Canton, $795,000 for site and building; Woos- 
ter, $80,000; New Philadelphia, $85,000; Conneaut, 
$85,000; Niles, $85,000; Barbertown, $130,000; Urbana, 
$85,000; Zanesville, $550,000; Lima, $415,000, and 
Youngstown, $925,000. 

Plumbing and heating contracts on a new theater build- 
ing under construction in Cleveland have been awarded 
to Feldman Bros. of that city. 

The Toledo Board of Education is to build an addition 
to the Mt. Vernon school in that city at a cost of $90,000. 

The Second Christian Church at Warren, Ohio, is going 
to build a new church building at a cost of $50,000 on 
the site of the present building. 
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Even under the 
best conditions, 
hand control of 
temperatures 
is inefficient, un- 
certain. It is absolutely impossible to 
maintain any given temperature indefin- 
itely by human means. 


Why take chances when for a few 
dollars you can be absolutely certain to 
maintain automatically any desired tem- 
perature between 30-degrees and 300- 


degrees F. with the 
Temperature ; 


SARCO ‘ressito 


It eliminates human fallibility and makes temperature 
control a mechanical certainty. 

















The Sarco is entirely self-contained and needs no 
outside attachment or operating medium such as 
electricity, compressed air or water pressure. 

So simple and composed of so few parts that there’s 
no danger of it getting out of order. 

Sold on 30 days’ free trial and returnable if it doesn’t 
meet your requirements. 


For full particulars write for Booklet M-92. 


SARCO CO., Inc. 


183 Madison Ave. New York City 









Boston Detroit 
Cleveland Buffalo 
Chicago Philadelphia 


Peacock Bros., Ltd. 
Montreal 



























Please notice that this pipe threading 
machine has a compact gear-box, 
cast integral with the bed, all speed 
changes obtained through steel gears 


running in oil. 
Speed — Strength — Simplicity built 
into every machine. 


Cut your threads the proven way 
at minimum cost on a B ® K. 


BIGNALL & KEELER MACHINE WORKS 


of the N. O. Nelson Mfg. Co. 
EDWARDSVILLE, ILLINOIS 




































































=. MANUFACTURING 
Ls. e 


No cost for upkeep! 


The cost of the SURE-HOT 
Heater and the cost of instal- 
lation is the only cost. The 
SURE-HOT costs nothing to 


operate~- needs no regulating and 
cannot get out of order. Your 
customer will appreciate these 
features. 

Write for details. 


M. S. LITTLE MFG. CO., Inc. 


HARTFORD, CONN., U. S. A. 
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A new church building is to be built at Wooster, Ohio, 
at a cost of $200,000 by the First Presbyterian Congre. 
gation. J. R. McLaughlin is chairman of the building 
committee. 

A $500,000 hospital in Youngstown, Ohio, is planned by 
the Youngstown Hospital Association. 

The village of Greensburgh, Ohio, intends to build a 
school building at a cost of $120,000. 


J. H. Bannister of Lima, Ohio, will build an arcade 
building containing stores and forty apartments at a cost 
of $100,000. P.M. Huls is drawing plans. 

Architects Moosmiller & Johnson, Louisville, Ky., are 
working on plans for a hotel building to be built in Ash- 
land, Ky., at a cost of $80,000. 


H. Stuhlbarg, Cincinnati, is to build a two-family resi- 


dence at a cost of $25,000. H. M. Price of that city is 
the architect. 


The Display is the Thing 


An Attractive Window Makes Sales Easier 


windows attract the largest number of prospects, 

is far ahead of his competitors in the race for the 
dollar of the general public. Before any salesman can 
make a sale, he must have the attention of his customer, 
and a catchy window display will always cause passers-by 
to stop and look. 


Epigrams in your window will make people stop and 


ie is no doubt but that the merchant, whose 


| look often. You may not care to change your display 
| more often than once a week, but if you put in a new 


ee 


| 


| 


epigram every day you have added something different, 
and the same people will look again. The epigrams are 
listed in this column every week. There are six of them 
—one for each day in the week. Today is the day to 


start using them. 


The small boy will never become reconciled to a horse- 
less circus. 
* Oe ok 
A sunny mood should be long drawn out. 
¥ * * 
Lots of folks are not as sure they are right as they are 
that everyone else is wrong. 
* * 7 
A pessimist is a man who wears both a belt and sus- 
penders. 


* * * 


A cynic is a man who guessed wrong and won’t admit it. 
* * % 


The bluffer usually wins until somebody calls him. 





SIMPLIFIED INVOICE FORM AGREED UPON 

A bulletin from the Department of Commerce states 
that during February the Joint Committee on Invoice Sim- 
plification unanimously adopted a simplified invoice, com- 
bining the best features of the Uniform and the National 
Standard forms. The department is now requesting ac- 
ceptances from the country at large; and also that users 
of the Uniform and National Standard invoice forms adopt 
the new simplified form when their present supply is ex- 
hausted. 





The Minot Plumbing & Heating Co., Minot, N. D., with 
a bid of $8,790, has been awarded the plumbing and heat- 
ing contracts on the children’s building at the State Tu- 
berculosis Sanatorium, San Haven, N. D. 
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DON’T ENVY THE POET 
Don’t envy the poet, his life 
Is not easy at times, 
List’ning to talk of his wife 
While he searches for rhymes. 
For sonnets of springtime, his thought 
Is quite frequently flat— 
His wife may have joyously bought 
A “darling” spring hat. 
T. N. O’F., 
BUY LOW 
“Say, Joe, you’re a broker. Can’t you give me a tip?” 
“Sure. I Know something that is now about twenty, and 
within six months I can guarantee it will be over ninety.” 
“Sounds fine! What is it?” 
“The temperature.” Ss. 


Los Angeles, Calif. 


T., Detroit, Mich, 








ALL THE 

i 
The boy stood on the burning deck 
Eating peanuts by the peck. 
And though he knew his end was near, 
His voice rang loud and clarion clear; 
“The coat and pants do all the work, 
But .the vest gets all the gravy.” 

II 
It was an ancient mariner, 
And he stoppeth one of three, 
“Oh, listen to my tale of woe!” 
He told it plaintively. 
“The coat and pants do all the work, 
But the vest gets all the gravy.” 
7: ae We 


GRAVY 


Chicago. 








-that’s one of those poems that can be 

until the world comes to an end. “The 
vest gets all the gravy.” Using the two stanzas of F. A. W.’s 
above, can you turn out one on the same topic? Let’s have 
it Here’s a chance to get any grievance you may have off 
your chest—or off your vest, if you prefer. What’s wrong 
with the world? Why does the vest get “all the gravy?” 
Answer in rhyme. 


Now, then, friends 
extended from now 


YOU KNOW WHAT IT MEANS 
’Tis winter still, 
But spring ts nigh, 
The window sill 
Is up too high. 
L. H. G. 


MAYBE 


KNOWLEDGE IS POWER 
A farmer stood gazing into the window of a 
shop, a sneer on his lips. 
In the window was a sign, reading: “Cast Iron Sinks.” 
Asked why he regarded the sign with such 
farmer replied: “Shucks! Who the devil doesn’t know that?” 





plumbing 


PUTTING IT BRIEFLY 

It’s always difficult to get a cub reporter to state his story 
briefly. One such was warned frequently by his editor and 
being sent on a story, with the warning fresh in his mind, 
he turned in the following report: 

“A shocking affair occurred last night. Sir Edward Hope- 
less, a guest at Lady Panmore’s ball, complained of feeling 
ill, took a highball, his hat, his overcoat, his departure, no 
notice of his friends, a taxi, a pistol from his pocket and, 
finally, his life. Nice chap. Regrets and all that.” 

P. G. N., Chicago. 
Spring has come—the ball players have gone south. 


by YF. 
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ANY TYPE BOILE 


—can use the IDEAL OIL SAVER. If 
an oil burner has been installed 
square, round, sectional or tubular boiler, 
there is a type 
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IDEAL OIL SAVER 


to meet the need. You can easily cut your 
customers’ oil bill for him 15%, to 30%. 


Write for particulars. 


IDEAL OIL SAVER CO., Inc. 
1153 W. Madison St. 


Chicago, Illinois 


Phone Haymarket 6162 
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Wall hung radiation is a feature which will 
appeal particularly to the housewife in select- 
ing an apartment. Cleaning and sweeping is 
made very easy. 

Radiators should be suspended with The Little 
Giant hanger—a one bolt adjustable hanger 
made in sizes to fit any radiator. 

A new catalogue has just been prepared— 
ask for it. 


Distributed by UNITED STATES RADIATOR CORPORATION 


Sold by all leading jobbers 


Litdle Giant Mf.Co. 


1927-37 Nicollet Ave. 


Minneapolis, Minn. 




















RAYMOND’S 
Lead Roof Flanges 


are not CAST—but made 
from DRAWN LEAD 
No. Calking Necessary 


When ordering state SIZE 
and PITCH desired 


PRICES NO HIGHER than asked for IMITATIONS 


Use No Other 


RAYMOND LEAD WORKS 


735 So. Washtenaw Ave. 


CHICAGO, ILL. 















IMPROVED 








Wilhelmi and Modern 


Copper Range Boilers 






IMPROVED 
MODERN 








Made in the most approved 
design, of excellent material 
and careful workmanship. 


No iron used in construction. 
Boilers lined with tin and guar- 
anteed against collapse. 


Install them on your next job 
—for real service. 


Your Jobber Can Supply You 


BoILER 


PAT 





Paterson 





Hayes Manufacturing Co. 





ts ts New Jersey 
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SOLID AS THE WALL 


Shanklin Malleable Iron Radiator 
Brackets are as solid as the wall in- 
to which they have been set. As 
long as that wall stands Shanklin 
Brackets will be solid and firm. 
They can be in- 
stalled in half 
the time and 
there are no lag a - 

screws or bolts : : $1.00 
to work loose. —— : each, 


net 
Write for catalog. 


West Virginia Heating & Plumbing Co. 
CHARLESTON WEST VIRGINIA 


































Your Profit 


—can be combined 
with yourcustomers 
satisfaction when 
you install a Guard- 
ian Water Heater 
for him. It will 
work equally well 
on a horizontal or vertical smoke pipe, at the 
low installation price of from $35 to $50. 


Particulars on request. 


FIRELESS HEATER COMPANY, Inc. 


974 Bergenline Ave., North Bergen, N. J. West New York, N.J., P. O. 























Without an Equal 


Many improved patented fea- 
tures make No. 22 Coil Fire 
Pot more durable and easier 
to keep in service. Send for 
circular which illustrates 
its many advantages over 
other makes and tells why 
the No. 22 is in demand by 


particular mechanics. 





YOUR NEAREST JOBBER WILL SUPPLY 
AT FACTORY PRICE 


CLAYTON & LAMBERT MFG. CO. 


6246 Beaubien Street Detroit, Michigan 


Ask for latest price 












































5 Different Sizes 


You can secure MULLER Washers in five sizes. Among 
this assortment is the washer to fit your overhead vehicle 
washing problem. 


Write for particulars. 


EDWARD MULLER & SON 


North Bergen, N. J. 


5023 Hudson Blvd., 1306 John St. 
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Bath a Day Movement 


Have you ever read “The Story of the Bath’? Surprisingly 

enough, there are men in the industry who haven’t. Yet there 

have been but few pieces of literature, 

produced in the interests of an entire 

industry, which have had such a wide 

distribution as has this booklet which 

traces the habit and methods of bath- 

ing back into history and presents the 

facts uncovered in one of the most 

readable, humorous little documents you could spend an evening 

with. If you haven’t read it, ask for a complimentary copy. Don't 

deprive yourself of a treat like this any longer. 

stand why, in the six years since it has been in 

circulation, thousands and thousands of copies have 

been distributed. Business men, educators, physicians, 

editors—men who know a good thing when they see it; 
have been enthusiastic about it. 

What’s more to the point, master plumbers who knew 
that increased education meant increased volume, took 
hold of it. They distributed copies to their customers. 
In 163 cities and towns they put the booklet in the hands 
of school children, knowing that the information would 
be taken into the home and talked about. As it was. 

The result is that the Bath a Day slogan—‘‘A Bath a 
Day Keeps You Fit Every Way’—is probably as well 
known as almost any other slogan of the day. And the 
beneficiary has been the master plumber. 

Other men have seen the opportunity to get the message 
of sanitary engineering before leaders in their communi- 


ties and have distributed copies of the booklet at Rotary, 
Kiwanis, Booster, Lions, and other service clubs. These 
men, influential in the affairs of the community, have 
listened to talks by master plumbers built up around the 
material in “The Story of the Bath.” 

All this is to the credit of the master plumber. It 
begins to be clear to a growing section of the public 
that the master plumber performs a vital service in the 
community. And when you have a community pretty 
well sold on that idea, sales resistance is lessened. The 
service offered by the master plumber is valued more 
highly and the individual sale is made more easily. 

Write for a copy of ‘‘The Story of the Bath” and watch 
the results in your community of a Bath a Day Campaign. 
We'll give you full details as to how to put on a Bath a 
Day Campaign. 


"Tiana when you have read it, you’ll begin to under- 





FORM MASTER PLUMBERS ASSOCIATION IN 
BRUNSWICK, ME. 

Master plumbers of Brunswick, Maine, met and formed 
an association recently, and elected a president and secre- 
tary who were instructed to arrange for a large general 
meeting in April, at which time other officers will be 
elected. Benjamin L. Furbish was named president of 
the new organization, and Frank E. Douglas was named 
secretary. Those in attendance at the meeting, in addi- 
tion to the two officers, were: Arthur B. Hodgden, Alger 
Munsey, F. W. Sparks, William S. Harrington and Earl 
Ormsby. 





An $80,000 structure is to be built by Vancouver Col- 
lege at Vancouver, B. C. 

Architect John P. Thomas, 537 Congress street, Port- 
land, Me., has been commissioned to draw the preliminary 


plans for the new home of the Stephen W. Manchester Post 
of the American Legion, to be located at Westbrook, Me. 
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Where Only Results 
Influence Selection 


WITH these and many other of 
America’s best known corporations, 
where buying is based upon predeter- 
mined standards, you will find Heggie-Sim- 
plex steel heating boilers in service. Their 
architects and building committees thus 
endorse what Heggie’s thirty-five years 
of boiler building have accomplished 
—the most modern of heating boilers, 
in which scientific design combines 
every essential with preeminent quality. 


Heggie-Simplex Boiler Co., Joliet, Illinois, Representatives in principal cities 
—telephone and address listed under “Heggie-Simplex Boiler Company.” 














INTERNATIONAL. 
HARVESTER 




























GENERAL ELECTRIC 
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FAMOUS PLAYERS- 
LASKY CORP. 





HEGGIE-SIMPLEX 


ELECTRIC-WELDED STEEL HEATING BOILERS 





Then They Decided to 
Use Wrought Iron After 


all ~ 


and Telephoned 
the Plumber who 


Used the Two Bid 


Sticker 


EMEMBER the time you walked into a clothing 
store with the absolute intention of paying forty 
dollars for an overcoat—and not a cent more? Well, 
we’re willing to bet that while the salesman showed 
you the forty dollar coats he brought out a few at 
fifty or sixty dollars—‘‘just for you to look at.” And 
the chances are you went out of that store with one 
of those fifty or sixty dollar coats and were well 
pleased in the bargain. 


Why not use the same strategy that salesman used in 
going after your own contracts? When you're asked 
to estimate on steel pipe, attach a Reading Two-Bid 
Sticker to the estimate. Then you'll have an estimate 
that gives your prospect the information that he 
asked for—and gives you a real opportunity to make 
a bigger, better sale. 


Many a job that looked like a “‘steel job” in the 
estimate stage turns out to be a “wrought iron job” 
when the specifications are written. So play safe with 
the alternate estimate idea. 


Write today for some Reading Two-Bid Stickers, then 
“‘when they decide to use Wrought Iron after all’’ 


you'll have a big “jump” on your competitors. 


Reading’s Identification 
So that neither paint nor time will erase its 
identity we cut a band of spiral knurling — 
every length of Reading Genuine Wrought Iron 
Pipe. It protects you against substitution and 
authenticates the installation forever after. 


Spiral Knurled 


READING IRON COMPANY 
READING, PA. 

Boston New York Philadelphia Seattle 

Pittsburgh Cincinnati Chicago Dallas 

St. Louis Los Angeles Tulsa Buffalo 

Detroit Cleveland Baltimore 


To READING IRON CO., Reading, Pa. 


Please send me a supply of Two-Bid Stickers for use in submitting estimates. 


Name. 
Address .. 
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PATENTS 


Heatin g Department 


1,618,185. Oil Burner. James J. Gleason, Stamford, 
Conn. In an oil burner, an atmospheric-air-manifold in- 
duding a hollow, vertical portion and a horizontal por- 
tion, there being a duct in said horizontal portion, a 
water dispenser in communication with said atmospheric- 
air-manifold, a hot air manifold above said atmospheric- 
air-manifold, vanes extending between said manifolds -and 
providing, together with both manifolds, a combustion 





1,618,185. 
chamber, there being air passages through certain of said 
vanes and affording communication between said hot air 
manifold and said atmospheric-air-manifold, and said hot 
air manifold having a downwardly disposed duct afford- 
ing communication between said combustion chamber and 
hot air manifold, a flash pan in said combustion chamber 
adjacent said hot-air-manifold-duct for receiving oil to be 
burned, and means whereby the feed of oil to said combus- 
tion chamber can be controlled. 
* * * 


1,618,234. Pipe Clamp. Mortimer B. Skinner, Wil- 
mette, Ill. A pipe clamp of the character described com- 
prising a pair of complemental body members mounted to 
swing toward and away from each other with a readily re- 
leasable hinge-like connection and to encompass a pipe to 
a substantially large extent, opposed projections at the 
sides of the body members opposite the hinge-like con- 
nection, the opposed projections being apertured in a line 
to receive a bolt having a threaded end and a nut thereon, 
one of the projections being substantially long in the di- 
tection of the bolt, the substantially long projection being 
adapted to receive the threaded end of the bolt and having 
a substantially conical bolt hole therethrough substantially 





22 
1,618,234. 1,619,591 


Wide where the bolt normally enters it to provide clear- 
ance for the bolt when packing of various thicknesses is 
used with the device and to facilitate rapid assembly of 
the body members in emergencies, the substantially long 
Projection having a nut-engaging surface about the smaller 
énd of said bolt hole and at a place substantially out in the 
open with respect to the associated body member to pro- 
Vide for free manipulation of the nut with a wrench. 
+ * * 

1,619,591. Pipe Hanger. Carl H. Voellmecke, Cincin- 
Rati, Ohio. A pipe hanger comprising a strap adapted in 
substantial U shape to embrace a pipe to be supported, a 
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Porcelain Enameled Covers 

for all sizes of Cement, 

Soapstone, Iron Enameled, 

or Porcelain Trays. 

Sanitary—Durable—Inex pensive 
ASK YOUR JOBBER! 
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SHOE-LETCHER. CO. 


TOTS) HENDERSON STREETS, JERSEYCITY, N.J.- 


This Valuable Book 
FREE 


This valuable, interest-compel- 

ling book will be sent abso- 

lutely without charge or 

obligation on your part. 

It tells what are the im- 

portant points to look 

for in judging the 

efficiency and long life 

of hot water heaters, 

preheaters and con- 

verters. Has twelve 

pages of tables and 

diagrams giving dimensions, 

capacity, width and heating capac- 

ities of water heaters. Explains how to 

be absolutely certain of getting all the hot water required, as 
hot as required, and as quickly as required, without any risk 
of misjudgment on your part, etc. 

It is a veritable encyclopedia on the subject of hot water 
heating. No matter whether you are an engineer, a superinten- 


dent, or a plant owner, you will find this as instructive as a text- 


book. 


Write for free copy of this book. The edition is limited. So 
write at once on your letterhead if you wish a copy. 


THE PATTERSON-KELLEY COMPANY 
106 East 40th Street 33 New York City 
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IT WON’T 
TIP 


You need this labor sav- 
ing Graves Vise stand 
pipe bender. It won’t tip 
over when you’re making 
difficult bends. And then 
you can fold it up and 
use it for your tool box. 


Write for particulars 


W. L. GRAVES 
Hatfield, Mass. 
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‘The POTOMAC BOWL. 


April 2, 1927 


| bendable bolt passing through and extending between the 


branches of the strap, and a wedge adapted to be passeq 
between the ends of the strap and between the bolt and the 
pipe to be supported, said wedge being of less width than 
the distance between the branches of the strap and having 
a lip for engaging a supporting member, the body of the 
wedge consisting of two lugs on its under side adapted to 
engage the surface of the pipe to be supported, and a 
notched upper surface for engagement with the bendable 
bolt, said pipe engaging lugs being curved to permit the 
wedge to be rocked as its lip is driven into supporting en- 
gagement with the supporting member, whereby the notch 
occupied by the bolt will simultaneously effect a bending 
spring-like action of the bolt and a consequent gripping of 
the wedge in adjusted position. 
* ” * 

1,618,392. Oil Burner. Charles M. Stroud, Minneapo- 
lis, Minn., assignor of one-half to Lelie H. Fawkes, Min- 
neapolis, Minn. A liquid fuel burner, comprising a base 
having a priming pan and an air intake opening in the 
plane of and circumscribing the pan, a retort supported 


aa 


| Every Potomac Bowl is tested before leaving 
| our factory, which serves to further guarantee 
| you and your customers 
| greater satisfaction. The 


above said base and having a liquid fuel feed pipe, and 
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| deep seal; positive sy- wel g jie a” 
:' F Palle 
| phonic action; and the | ii (ia 3 
‘ | non-soil hump are further | | ' 
| features with which to sell is ae 4 
your prospect. a ree |e ae 
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| POTOMAC POTTERY CO. 

















} Keyser, W. Va. 





























| Floats 


and are put 


2238 Smead Ave. 





““TOLEDO”’ 


are made of the highest grade 
heavy gauge sheet copper, 
together in 
two sections with a rubber 
washer, seamed in securely. | 
|| They will work freely on all makes of valves. Each float 
|| is thoroughly inspected and tested before being packed. 


Write for prices. | 


| REICHERT FLOAT & MFG. COMPANY | 






3 Toledo, Ohio 

















SIMPLEX MFG. COMPANY, 213 W. Austin Ave.,Chicago 


Don’t Be Content - 


With ordinary Roof Flashings 


Specify and Use 
the Reliable 


“SIMPLEX” 


Made in 
All Lead—Copper— Galvanized 


Every Flashing Adjustable 
Every Flashing Perfect 


Manufactured only by 



























1,618,392. 


flues depending from said retort to a point near said base 
and over said pan and adapted to deliver the vaporized 
fuel directly thereupon to mingle with the air from said 
circumscribing intake opening, and means for deflecting 
the burner flame outwardly from said base. 

* * * 


1,618,565. Oil Burner. William D. Bell, Columbus, 
Ohio. In an oil burning mechanism of the character set 
forth, a base plate, an atomizing burner carried by said 
plate and extending longitudinally thereof into a furnace 
opening, a steam generating U-shaped coil carried by said 
plate and disposed to occupy a substantially vertical plane 

















: if 
<2 “< - 4 
i* ———— y 
fy 1,618,565 


with the legs thereof disposed on opposite sides of said 
burner and with the intermediate portion of said coil lined 
in the path of flame propagation from said burner, connec- 
tions between the lower leg of said coil and a source of 
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water supply, a steam chamber provided in connection 
with said base plate and in communication with the upper 
leg of said coil, a conduit leading from said chamber to 
said burner, valve means in said chamber and operative 
automatically to close said conduit upon the presence of 
water in said chamber, a pilot burner arranged adjacent to 
said coil, a source of fuel supply leading to said pilot 
purner, and an automatically operated valve means in 
said source of fuel supply and responsive to temperatures 
within said chamber to regulate the quantity of fuel de- 


livered to the burner. 
* * * 


1,618,726. Humidifier. Charles Joseph Ramsburg, 
Edgeworth, Pa. A humidifier comprising a chamber, a 
hot plate in the chamber having a flattened central por- 
tion and a downwardly extending flange at its edge spaced 
from the walls of the chamber to allow an air passage be- 
tween the edges of the hot plate and the walls of the 
chamber, a gas burner beneath the hot plate and discharg- 
ing its flame against the central portion of the hot plate 
within the downwardly extending flanged edge, a shielding 
means spaced inwardly from the walls of the chamber and 
also spaced downwardly from the edge of the flange on 
the hot plate, whereby the products of combustion are al- 
lowed to flow under the edge of the hot plate but down 
drafts are directed away from the flame and through the 
space between the shielding means and the sides of the 
chamber, and means for supplying a small regulated flow 
of water onto the top of the hot plate. 

a ” ~ 

1,619,386. Radiator Air Valve. Robert T. Warring 
and George W. Stultz, Brooklyn, N. Y. A device of the 
class described, comprising a tubular casing adapted for 
attachment to a radiator valve, said casing having an in- 
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teriorly threaded portion adjacent one end thereof, the 
opposite end of said casing having a wall with a constricted 
opening therein, a removable valve-seat within said casing, 
a valve-disk loosely disposed between said valve-seat and 
said wall, said valve-disk operating to rest upon said valve- 
seat to close said radiator valve against atmospheric pres- 
sure, said valve seat having a contact surface equal in area 
to at least one-half of the contacting surface of said 
valve-disk and means to permit the escape of air when said 
valve-disk is moved against said wall. 
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1,619,505. Thermostatic Control for Ovens. Frank A. 


Gauger, Milwaukee, Wis., assignor to Time-O-Stat Corpo- 
ration, Milwaukee, Wis. In a gas range, the combination 
of a burner supply header, an oven located adjacent said 
header, a burner for said oven, and a thermostatic control 
unit for the oven burner, said unit being directly attached 
to said header and extending diagonally into said oven and 


positioned closely adjacent a vertical wall thereof. 























[RON CITY 


Recess Tubs 
with Shower 


Black and Gold Label 





THE RECESS BATH is a most 


practical and desirable fixture for 
many installations. Wéith the 
addition of a shower, as shown 
above, this fixture makes a most 
complete and satisfactory ad- 
dition to the fine bath room; 








Princess Recess Bath, No. 1010S 


lron City Enameled Princess Recess baths, made in several sizes and different styles 


adapted for the home, hotel, 
apartment house or club. 


IRON CITY PLUMBING FIXTURES ADD TO THE VALUE OF THE HOME 


Sold thru the jobbing trade 


IRON CITY SANITARY MANUFACTURING CO. © :: 


Pittsburgh, Pa. 
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In Creveranpb It’s THE HoLtLtENDEN 


“While I’m in Cleveland, Chief, 


you'll find me at 
The Hollenden. 


I’m always full of 
pepafteranight’s 
rest at The Holl- 
enden. It’s the 
nearest thing to 


home that I find 
away from home. 
The food is excellent 
and there is a splen- 
did CoffeeShop with 
dounter and table 
service at popular 
prices. The rooms 
are large and com- 
fortable and the s2rvice can't b2 beat. They're a very 
hospitable crowd of folks at Th2 Hollenden and they are 
anxious to make you feel at home. And the rates are 
reasonable as you'll see from my expense account.” 


The new Hollenden Addition with 250 more rooms, 
all with bath and a 300-Car Fireproof Garage 
makes Cleveland's Greatest Hotel, Cleveland's 
Hotel as well. 1050 Rooms — 1050 Baths 


In Cleveland~It's 
THE HOLLENDEN 


THeo. DE Wirr, MANAGER 


Superior Avenue at East Sixth St. 
Tune In On STATION WIJAY 




















WANTED!— Live Dealers to sell the 


ICE-O-LATOR 


proven system of gas refrigeration 


We want progressive dealers who are ready for an oppor- 
tunity to round out their lines and increase their profits. 
Ice-O-Lator will do just that. 


We offer a unit, proven practical and saleable by a three 
year test in actual use; a unit whose quality is assured— 
it is backed by the extensive 
manufacturicg facilities of 
ore of the largest plants in 
the country. 

It is easy to sell ‘“‘silent 
refrigeration at low cost”’ and 
many other Ice-O-Lator ad- 
vantages that are not found 
in any other domestic refrig- 
erating unit. Ask us for 
complete details. 


National Refrigerating Co. 
125 Munson Street New Haven, Conn. 





Fill in the Coupon for Complete Details. 


OST 1586 


National Refrigerating Co., 

125 Munson Street, New Haven, Conn. 
Send complete details on Ice-O-Lator and the Ice-O-Lator Sales 

Plan. 
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1,619,738. Oil Burner. Harry Anthony Lacerda, Wa. 
tervliet, N. Y. A burner, including a base member, a pile 
































of super-imposed bricks thereon, an open cap member on ; 
the upper brick, a deflector supported in said member, a / 
discharge nozzle directing oil onto said deflector, the upper 0 
brick having a recess receiving the lower end of the de- 
flector, the upper end of the deflector being of genera] 
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mushroom shape, and outwardly projecting arms on the 
deflector and said cap member having slots therein receiv- 


ing the arms. 
* a ~ 


1,618,672. Arc-Welding System. Pliny P. Pipes, Mans- 
field, Ohio, assignor to The Ohio Brass Co., Mansfield, 
Ohio. An arc welding system comprising a source of : 
energy, a welding arc connected to the source of energy 
and with a resistance in series to limit the maximum cur- 
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1.618.672 
rent flowing through the arc, a shunt resistance in parallel 
with the arc to limit the length to which the arc may be 
drawn and means to maintain the shunt while the arc is 





maintained and to automatically disconnect the shunt 
when the arc ceases. 
+ * * 
1,618,717. Automatic Fuel-Oil Vapor Burner. William 


F. La Rose, Rochester, N. Y. A device of the character 
set forth, comprising a Venturi mixing tube, riping of 
which said tube forms a part, a burner associated with 








one end of the tube, means for supplying air through the 
pipe to the other end of the tube, a nozzle entering said 
other end of the tube, a plate located within said other 
end of the tube and secured to the nozzle, said plate hav- 
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jing an opening communicating with the nozzle and pro- 
yided with air passages, a spreader supported above said 
plate, a rotatably mounted fan positioned between the 
plate and spreader, and means for supplying liquid to the 
nozzle. 


* * * 
1,618,765. Burner. John T. McTarnahan, Boston, 
Mass., assignor to John T. McTarnahan, Inc., Boston, 
Mass. A burner for liquid fuel comprising, in combina- 


tion, a support having fuel and atomizing fluid conduct- 
ing passages; a gun having fuel and atomizing fluid con- 
ducting passages respectively for communication with the 








fuel and atomizing fluid passages of the support, and a 
rocker connected to the support and gun permitting the 
gun to be rocked to active position on the support and to 
inactive position, said rocker being so disposed that grav- 
ity tends to hold the gun in said positions. 

* * - 

1,619,469. Automatic Relief Valve. August F. Habe- 
nicht, Tinley Park, Ill. A device of the class described, 
in combination, a supply pipe line of a pressure system 
provided with a check valve therein, a compressor commu- 
nicating with said pipe line, a cylinder mounted vertically 


above said pipe line, a restricted passage connection unit- 








~~ 1.619.469. 
ing the said pipe line and the lower portion of said cyl- 
inder whereby the back pressure from the check valve 
will enter the cylinder, a reciprocating piston and its rod 
in said cylinder and having a weight and arm on the upper 
portion of said rod, a connection uniting the arm and a 
movable part, an exhaust pipe leading from the lower 
part of the cylinder and means to close said exhaust pipe 
when the compressor is in operation. 


+ * + 
1,619,604. Pipe Wrench. Charles F. Dow, Poughkeep- 
sie, N. Y. In a pipe wrench, in combination with a shank 


and a fixed jaw thereon, ratchet teeth on said shank, a 





1.619,604. 





movable jaw member slidably mounted on said shank and 


having ratchet teeth adapted to engage the teeth on the 
shank, means to maintain said ratchet teeth in engage- 
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VY - 
THE HUDSON CONCEALED 
SHOWER BODY FEATURES 


1—red brass made from ingot melted electrically 

2—tested against 150 lbs. water pressure 

3—china adjustable flanges with N. P. shanks 

4—non-cemented china handle screwed rigidly by 
china-index button 

5—by-pass connections and union couplings 


HUDSON BRASS WORKS, Inc., BROOKLYN, N. Y. 




















ELIMINATE “GUESSWORK” 
CT IN PIPING! 


A Grade Scale, a Level, a plumb and 
a 12-inch rule all in one—the PER- 
FECTION elimi “G k in 
Piping.” Practical, convenient, accu- 
rate and durable. Its use saves time, 
prevents mis produces better 
work. In oak box $3.50. In leather 


case $5.50. 
WRITE YOUR JOBBER TODAY! 


Write to your jobber to-day. Tell him the model you 
like and he will be glad to let you inspect this remarkable 
tool. If you don’t think it the greatest invention in the 











> a trade in years, return it in ten days. Write him 
MODERN UTILITIES COMPANY 


140-47 So. Second St. 83 Harrisburg, Penna. 
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The STINSON Patent Equalizing Valve 


A system designed to prevent Water Hammer and any reaction 
in the water supply system in the building. If properly installed, 
the Stinson Equalizing Valve is guaranteed to completely and 
thoroughly remove any vibration in water pressure systems of 
piping. 

The Valve is made in sizes as conditions require. 

Stock sizes: 114 and 2 inch. 

1\ inch will take care of from } inch to 2 inch supply. 

2% inch will take care of from 2 inch up to 4 inch supply. 

Send rough sketch of piping in basement and I will advise you the 
proper place to install the equalizer. 


Robert Stinson, 1632 Forbes Street, Pittsburgh, Pa. 








A New Line 


Speakman Waldin Combinations 
with the new Willard Waste H-2490 


SPEAKMAN COMPANY 


WILMINGTON DELAW ARE 


Speakman Showers 
and Fixtures 
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Heat When It’s Needed 


That’s what Cabco*Gas-Steam 
Radiators will give to your custo- 
mers. It is part of the regular heat- 
ing plant when the weather makes 
necessary a fire in}the boiler and is 
an auxiliary heater when the regular 
heating system is shut down. 





Write for Bulletin II 


CABCOSIRON WORKS, Inc. 


GOW ANDA 32 32 NEW YORK 








Patent Pending 























ON THE OCEAN FRONT 
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ATLANTIC CITY. N. J. 


On the Oceanfront 





Yreterred--- 


N SPRING and all seasons by 

those who know and want the best— 
upon either the American or European 
plan —and sensible rates withal. 


treakers 


DANCING GOLF HEALTH BATHS 


AFTERNOON TEAS GARAGE 


JOEL HILLMAN, JULIAN A. HILLMAN, 
PRESIDENT VICE-PRESIDENT 


PORLAND i 
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‘ tions, to-wit: 


ment, said movable jaw member provided with a V-shaped 
groove in its face opposite the fixed jaw, a pipe-enzgaging 
block slidably mounted on said movable jaw adapted for 
movement towards the shank through engagement with a 

| pipe and having a face shaped to engage said V-shaped 

groove, spring actuated means to project said block away 
from and in spaced relation to the shank so that it may be 
moved toward the same when a pipe is engaged and the 
face of the block adjacent the shank provided with ratchet 
teeth adapted to engage the ratchet teeth on the shank 
| through said inward sliding movement. 


Statement of Ownership and Management of ‘Domestic 
Engineering” for April 1, 1927 


| 
| 
| 
The following is a statement of ownership, management, 
| ete., as required by Act of Congress of August 24, 1912, of 
2 ‘Domestic Engineering,’ published weekly at Chicago, IIli- 

| nois, for April 1, 1927: 
State of Illinois, County of Cook, ss.: Before me, a Notary 
| Public in and for the state and county aforesaid, personally 
| appeared F. P. Keeney, who, having duly sworn according 
to law, deposes and says that he is the editor of “Domestic 
Engineering,’ and that the following is, to the best of his 
knowledge and belief, a true statement of the ownership 
and management of the aforesaid publication, for the date 
gene in the above caption, required by the Act of August 
1912, embodied in Section 411, Postal Laws and Regula- 


1. That the names and addresses of the publisher, editor, 
managing editor, and business manager are: 
Publisher, Domestic Engineering Co., Chicago, Illinois 
Editor, F. P. Keeney, Chicago, Illinois. 
| Managing Editor, R. V. Sawhill, Chicago, Illinois. 
Business Manager, D. J. Hansen, Chicago, Illinois. 
| 2. That the owner is: (If owned by a corporation, its name 
| and address must be stated and also immediately thereunder 


| the names and addresses of stockholders owning or hold- 
| 


| 
| 
] 
| 
| 





ing one per cent or more of total amount of stock. If not 
owned by a corporation, the names and addresses of the 
individual owners must be given. If owned by a firm, com- 


| pany, or other unincorporated concern, its name and address, 


| aS well as those of each individual member, must be given.) 
| Domestic Engineering Co. Stockholders: F. P. Keeney, 
| Chicago; O. T. Carson, Chicago; E. D. Winslow, New York 
City, N. Y.; R. Herlov, Chicago; C. L. Davis, Chicago; E. G. 
per hison, Chicago; R. Payne Wettstein, -Pittsburgh, Pa.; W. 
Osborn, Hartford, Conn.; F. S. King, Chicago; D. J. Han- 

sen, Chicago. 

3. That the known bondholders, mortgagees and other se- 
curity holders owning or holding 1 per cent or more of total 
amount cf bonds, mortgages or other securities are: None. 

4. That the two paragraphs next above, giving the names 
of the owners, stockholders and security holders, if any, con- 
tain not only the list of stockholders and security holders as 
they appear upon the books of the company, but also, in 
cases where the stockholder or security holder appears upon 
the books of the company as trustee or in any other fiduciary 
relation, the name of the person or corporation for whom 
such trustee is acting, is given; also that the said two para- 
graphs contain statements embracing affiant’s full knowl- 
edge and belief as to the circumstances and conditions under 
which stockholders and security holders who do not appear 
upon the books of the company as trustees, hold stock and 
securities in a capacity other than that of a bona fide owner; 
and this affiant has no reason to believe that any other per- 
son, association, or corporation has any interest direct or 
indirect in the said stock, bonds, or other securities than as 


so stated by him. F. P. Keeney, 
Editor. 
Sworn to and subscribed before me this 22nd day of March, 
1927. J. A. Foxworthy, 
{My commission expires June 25, 1929.] Notary Public. 


(SEAL) 





Bids will soon be taken on the general construction and 
plumbing and heating on a girls’ dormitory at the Midland 
Lutheran College, Fremont, Nebr., to cost $100,000. 
Davis & Wilson, 525 South Thirteenth street, Lincoln, 
Nebr., are the architects. 
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Classified Advertisements 


g cents for each word including heading and address. Count seven words for keyed address. 
One inch $4.00. Cash must accompany order. Copy should reach us eight days in advance. 


Minimum $2.00 for each 





insertion. 
. 

Situations Open 
WANTED MANUFACTURERS’ REP- 
resentatives that call on jobbing 
plumbers to sell our line of Solder 
Nipples, Solder Bushings, Urinal and 
shower Strainers, and other Brass 


goods. State qualifications and terri- 
tory desired. Address Key 821, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. : 
gGoOoD OPPORTUNITY IN THE ROCKY 
mountain region for a capable young 
heating engineer, one who can design 
yapor, gravity steam and water heat- 
ing systems and write specifications. 
State age, Qualifications and salary ex- 
pected in first letter. Address Key 820, 
‘Domestic Engineering,” 1900 Prairie 
Ave, Chicago. hae ; 
SALESMAN EXPERIENCED IN SELL- 
ing complete line of high grade 
plumbing brass goods, including bath 
and lavatory fixtures, showers and hos- 
pital fixtures to the jobbing trade in 
Central West. A good opportunity for 
high grade man to represent manufac- 
turer of high standing. Give age, ex- 
perience and reference. Address Key 
918, “Domestic Engineering,” 1900 Prai- 
rie Ave., Chicago. 





SALESMAN—TO REPRESENT MANU- 
facturer of high-grade popular priced 
line of Plumbers’ brass goods. Good 
territories open. Give full details in 
frst letter in strict confidence. Ad- 
dress Key 812, “Domestic Engineering,” 


1900 Prairie Ave., Chicago. 


WANTED — SALES REPRESENTA- 
tive on commission basis. Full or 
part time on rural sewerage disposal 
equipment. Sells to plumbers, jobbers 
and hardware merchants. Fine terri- 
tory open and real proposition for a 








worker. State your references and 
qualifications. Dail Steel Products Co., 
Lansing, Mich. 

BOILER SALESMAN WANTED FOR 


Pittsburgh territory by one of the 
oldest and best known manufacturers 
in the country. A high grade sales- 
man, must be familiar with trade in 
that section. Address Key 823, ‘Do- 
mestic Engineering,’ 110 East 42nd St., 
New York, N. Y. 
CAN YOU SELL? HAVE YOU EXPE- 

rience as an estimator or draftsman 
ina plumbing contractor’s office? Have 
you a wide acquaintance among the 
plumbers in the Southwest or other 
territory? A large manufacturing com- 
pany offers a splendid opportunity to 
the right man. Address full partic- 
ulars to Key 824, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 





For Sale 


FOR SALE— PLUMBING, HEATING 
and electrical business in county seat 
town of 3,000. Write or call. Mc- 
Knight Plumbing Co., Luverne, Minn. 








Miscellaneous 
RELIABLE PARTNER WANTED TO 
_take active management of combina- 
Non shop in Illinois. No money re- 
(uired, business conditions good. Owner 
Wants to retire. Address Key 822, “Do- 
mMestic Engineering,” 1900 Prairie Ave., 
Chicago. 








STOP “GUESSTIMATING”’ 


Avoid Errors and Omissions. Our 
Plumbers’ Estimate Sheets 
will SAVE Time and Money. 
100 leaves in a book—44x10 
1 Book, $1.25 5 Books, $5, 
via Ins. Parcel Post same day we get order, 
LOUIS FINK & SONS CO., Printers 
Time Sheets, Job Tickets, Letter Heads, ete. 
School Bldg. Laurel Springs, N. J. 
In Business Thirty Years. Noted for Quick Service 

Estimate and contract blanks, 
time cards and job tickets, illus- 
trated stationery, etc. Prompt de- 
livery. Send for samples and 
prices. Address Germantown Mul- 
tigraphing and Printing Co., 5839 
- —occcne Ave., Philadelphia, 

a. 


HADCO STOP VALVE TAGS 













SiGP VAVE W............. 
‘TO TURN OFF COLD WATER 














Printed with your name and address ma«e an ever- 
lasting advertisement. Send for samples and prices. 


HADDON BIN LABEL CO. daddon Heights, N. J. 


WE SPECIALIZE IN THE COLLEC- 
tion of accounts in the plumbing and 
heating industry. Our service is diplo- 
matic and effective. Let us collect 
your accounts before vacation period 
commences. STANDARD COLLECTION 
AGENCY, 1458 Stuyvesant avenue, 
Trenton, N. J. 
TREASURY DEPARTMENT, SUPER- 
vising Architect’s Office, Washington, 
D. C., March 21, 1927.—Sealed bids will 
be opened in this office at 3 p. m., April 
14, for the modernization of the me- 
chanical equipment of the buildings, 
extension to the power house, addi- 
tional facilities, miscellaneous repairs, 
ete., for the U. S. Marine Hospital, 
Chicago, Ill. Drawings and specifica- 
tions may be obtained at this office in 
the discretion of the Supervising Archi- 
tect. Proposals will be considered only 
from individuals, firms or corporations 
possessing satisfactory financial and 
technical ability, equipment and or- 
ganization to insure speedy completion 
of the contract, and who have estab- 
lished a record for expedition on con- 
tracts of similar character and magni- 
tude. The fact that any concern obtains 
a set of plans and specifications from 
any source whatever and submits a 
bid shall not constitute a waiver of 
the foregoing stipulations. Jas. A. 
Wetmore, Acting Supervising Architect. 





Books for Your Trade Library 
PRACTICAL METHODS OF SEWAGE 

DISPOSAL. By H. N. Ogden and H. 
B. Cleveland. Covers in detail the 
problem of sewage disposal for resi- 
dences, hotels and institutions where 
connections to city sewers are not 
available. Size, 5%x9%4 in. 132 pages. 
Cloth. Price, $1.50. 











QUESTIONS AND ANSWERS ON THE 

PRACTICE AND THEORY OF 
STEAM AND HOT WATER HEATING. 
By R. M. Starbuck. Fifth edition. A 
ready reference, dealing practically and 
briefly with the different phases of 
Steam and Hot Water Heating, Vacuum 
and Vapor Heating, Accelerated Hot 
Water Heating and Pipe Fitting in con- 
nection with Refrigerating Plants. A 
valuable work for the heating man. 
Covers all the points on these subjects 
he should be familiar with. Size 5x7% 


inches. 150 pages. Price, postpaid, 
$1.50. 
MERCHANDISING THE PLUMBING 


BUSINESS. By Karl W. Zoeller. A 
treatise on merchandising as applied 
to the plumbing and heating business, 
that should be read by every plumber, 
contractor or jobbing plumber. The 
subject is completely covered by the 
twenty-six chapters, and in a manner 
making it interesting and easy to read. 
It contains many valuable suggestions 
on Window Display, Showrooms, Ad- 
vertising, etc. No matter how large or 
need this 


small your business, you 
book. Size 4144x6% inches. Over 100 
pages. Price, postpaid, $1.50. 


SANITARY SEWERAGE OF BUILD- 

INGS. By Thomas 8S. Ainge. Begin- 
ning with a study of outside sewers, 
this book goes fully into the best prac- 
tice in inside connections, proper loca- 
tion and size of soil waste, and vent 
pipes and the roughing-in test up to 
the filling in of the trenches. 40 pages 
are devoted to the important subject of 
traps. Sewage disposal for country 
homes is also given full consideration. 
Size 51%4x8 in. 200 pages. Cloth. Price, 
$1.50. 


PRACTICE AND THEORY OF SANI- 

TARY PLUMBING. By R. M. Star- 
buck. Vol. I. Contains 400 questions 
with complete and comprehensive an- 
swers, covering everything the plumber 
should know regarding drainage and 
latest requirements in plumbing prac- 
tice. Explains technical terms, xives 
rules and tables and is fully illus- 
trated. So popular has this book be- 
come thet the 12th edition has been 
publist The combined set of four 
volumes :iakes a complete preparation 
for Board and Health and union ex- 
aminations. Size, 5x7 in. 160 pages. 
Cloth. Price $1.50. 





OVERHEAD EXPENSE AND PER- 

CENTAGE METHODS. By Henry F. 
Zaillet. Master plumbers and steam- 
fitters are realizing more and more the 
importance of including their overhead 
expense as a part of each contract. It 
is the only sure way of showing the 
correct margin of profit on business 
handled for the year. In compiling this 
book, Mr. Baillet has used data taken 
from actual business experience. Shows 
how to figure properly the cost of 
doing business and the correct vercen- 
tage of profit on any contract. A book 
worth many times its cost. Size, 444x7 
in. 128 pages. 24 tables. Cloth. Price, 
$1.50. 
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EARL JUDD CORP. 


JUDD TOILET SEATS 


ARE BUILT TO A STANDARD OF CONSISTENT QUALITY 
Sold by leading jobbers everywhere 


WRIGLEY BUILDING 


CHICAGO | 
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trade prefers this new all-lead flange 





It is all lead—one 
piece— made of 
100% pure soft South- 
western Missouri pig 


lead. Strongest con- 
struction, durable, 
good looking. 


Made under 100 

pound pressure 
—miucroscopic View 
shows perfect so- 
lidity of the metal 
—no blow-holes or 
laminations. 


3 Very pliable and 
ductile. Easy ad- 
justment. Feather 
edge at boot top and 
special caulking ring 
mean easy water-tight 
caulking. 


Rounded corner 

and beveled edges 
mean easy handling, 
Boot is rounded into 
apron, making easy 
adjustment to any 
pitch of roof. 


The new EAGLE Super FLANGE comes nested 25 or 50 in secure, wire-bound 
packages, an additional advantage in lower freight rates. Carried in convenient 


stock sizes by all leading jobbers and dealers. Try the new EAGLE Super FLANGE 


on your next job. You will be Super-satisfied. Write for free folder. 


The EAGLE-PICHER LEAD COMPANY . Chicago - Joplin - Cincinnati 


EAGLE {uper FLANGE 





All lead, one piece — no blow-holes — extra 





pliable—round corners, beveled edges 


Mention Domestic ENGINEERING when writing advertisers. 








